


Being an angel investor isn’t 
easy. Having experienced life as a 
startup CEO and an angel investor, 
I’m familiar with both sides of the 
coin, and I know how hard it can 
be to find relevant entrepreneurs 
to invest in, and that best match 
your skillset. 

But why is it so difficult? As an 
angel investor, you’re essentially 
searching for someone to give 
your money and advice to in its 
most basic sense. As a startup, you 
spend much of your time looking 
for someone to give you money and 
advice.

It seems that this fundamental 
issue - and vital first step in 
developing a business - is 
stunting the growth of startups 
unnecessarily when there are a 
plethora of investors out there 
regularly searching for relevant 
opportunities. 

To find out why there is such a 
mismatch between investors and 
startups, we commissioned a 

poll of early-stage investors and 
entrepreneurs by Norstat, one of 
Europe’s largest independent data 
collection firms. 

As we enter a new age of 
technology, and with it, a new 
wave of innovative investment 
opportunities, this eBook seeks to 
address the growing gap in the UK 
between ingenious new ideas and 
their entrance and growth in the 
market. 

The results of this study show that 
investors have not reduced funding 
as a result of the pandemic, and 
the time spent on searching for 
investment hasn’t diminished. 
Entrepreneurial spirit hasn’t waned 
either, with government records 
highlighting an increase in new 
businesses. 

What has emerged is a chasm 
between the two. The issue here 
is not a lack of effort, but a lack of 
connection, and bridging that gap 
is essential in growing the UK’s 
startup ecosystem. 

Foreword by Roei Samuel,  
Co-Founder of Connectd



The study asked 15 questions to 100 startup investors and 100 
entrepreneurs based in the UK. It was conducted by one of 
Europe’s largest independent data collection company, Norstat, 
and commissioned by Connectd, to understand attitudes 
towards startup investment in the UK. 
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The pandemic seems to have 
thrown everything up in 
the air, and in the world of 
business, the media continues 
to highlight it’s crippling 
effects. Many companies 
failed to make it through, 
with certain industries being 
hit especially hard, due to 
lockdown measures.  

Despite this, the UK startup 
scene hasn’t shrunk. If 
anything, it has flourished 
in the past few years. In the 
government’s annual report of 
new company activities, 2020 
to 2021 saw the second-highest 
number of incorporations since 
UK figures were first reported. 

Angel investors aren’t backing 
down either. Our study showed 
that 84% of UK angel investors 

are planning to invest more 
into startups in 2022 than they 
did in 2021. 

The number of startups 
and investors in the UK is 
on the rise - and yet the 
overriding predicament of 
being unable to connect is 
one that continues to prevail 
for both parties. The issue, 
therefore, lies not in the lack of 
opportunities or the effects of 
the pandemic on business and 
investment, but on the gap 
between the two. 

That’s not to say that the 
pandemic hasn’t impacted the 
startup ecosystem entirely. 

The UK  
startup scene is in  
no way diminishing

84%
of UK angel investors say they plan 
to invest more into startups in 2022 
than they did in 2021
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As discussed, the pandemic 
has wreaked havoc and 
affected a lot of the UK 
economy negatively. But it has 
resulted in positive change in 
the ways of working, and for 
investors and startups, this 
has shifted their respective 
approaches to sourcing 
investment dramatically. 

The investors we spoke to said 
that productivity increased by 
50% on average, due to less 
travelling and meetings during 
lockdown. 48% of investors said 
that they have become more 
analytical in decision making, 
and 42% are trying to find 
a larger percentage of their 
deals virtually because of the 
pandemic. 

Interestingly, 74% of investors 
are more likely to make deals 
from other parts of the country 
and don’t feel restricted by 
their location. This opens up 
the whole of the UK to new 
opportunities, rather than the 
‘tech hubs’ usually found in 
major cities. 

So far, this report has shown 
that there are more investors 
looking for startups, more 
investment being offered, and 
more investment opportunities 
for startups across the UK. So 
why is there such a difficulty 
experienced by both parties in 
finding a suitable connection? 

The pandemic has had a 
surprisingly positive impact on 
the startup landscape

42% 50%

said that productivity 
increased due to less 
travelling and meetings 
during lockdown

find a larger percentage 
of their deals virtually 
because of the pandemic
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48%
have become more analytical in 
decision making



Angel investors are struggling 
to connect with the right 
startups for them. Our 
study showed that UK 
angel investors are wasting 
one working day, each 
week in search of relevant 
opportunities.

Over 40% of the angel investors 
we polled said that they 
waste at least 40 hours per 
month in search of relevant 
startups to invest in. Over half 
of respondents said that they 
received six to twenty  
irrelevant approaches in the  
last month alone. 

Despite this, only a third of 
entrepreneurs say they look to 
angel investors as a route to 
bring in much-needed capital 
to grow their businesses. 

In fact, the overwhelming 
majority of startups (80%) said 
they went to banks to secure 
investment, while two-thirds 
said they used their own 
savings. Only a third considered 
angel investment for funds. 

So, the problem reveals itself 
to be rather complex. Startups 
are either failing to consider 
angel investors as a viable route 
of funding or approaching the 
wrong investors in their bid to 
find a suitable partner.  
On the flip side, many investors 
are spending hours searching 
for adequate investments. 

Fortunately, there are  
solutions available to bridge  
the gap, which could  
transform the search for 
startups dramatically. 

The gulf between  
investors and startups is the 
crux of the problem
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40% 53%

receive irrelevant 
approaches

say they waste at least 40 
hours a week looking for 
opportunities

35%
of startups look to angel investors  
for funding  



The evidence shows that the 
problem lies not with the 
intentions of startups and 
investors nor the lack of them 
in the market following the 
pandemic. Matching the right 
startups to the right investors 
is crucial to overcome this 
growing problem that both 
parties face. 

Too often, we see startups 
succeed based on the circles 
the founders were in  
originally, which is a frankly 
outdated strategy that sees too 
many ingenious ideas left on 
the table. 

By matching people on what 
they know, rather than who 
they know, entrepreneurs will 
have access to capital to fuel 

their growth, investors will 
benefit from a streamlined 
experience that better suits 
their skill sets, while business 
mentors will be able to pass on 
their knowledge and expertise 
in a more fulfilling manner. 

This is the solution to the 
connection gap, and it has 
the power to revolutionise 
the UK startup scene. As we 
enter what’s being dubbed the 
‘Fourth Industrial Revolution,’ 
connecting innovative startups 
with investors is a critical stage 
in preparing the country for 
the tech-fuelled future ahead. 

Using technology to  
connect the right startups to 
the right investors is crucial
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Connectd is the leading 
community network that 
connects entrepreneurs 
and startups with investors 
and NED’s to secure growth 
opportunities. 

Created by serial entrepreneur, 
Roei Samuel, Connectd’s 
innovative technology has 
helped over 1,000 organisations  
and individuals find each 
other through a data-driven 
approach and cutting out  
the middlemen in the 
investment cycle. 

For investors and NED’s this 
means receiving relevant and 
strategic opportunities, and 

for startups, this means being 
partnered with the best people 
that will help you to achieve  
your growth aspirations. 

Connectd’s curation tools 
enable founders to create a 
deep set of progress reporting 
to ensure investors are kept 
up-to-date, and investors can 
accurately target opportunities 
for deals through the power of 
data. The Connectd ecosystem 
brings unrivalled networking, 
peer-to-peer learning, and 
meaningful opportunities to 
connect and deal with the right 
people, at the right time.

Who are Connectd.
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To learn more,  
visit www.connectd.co  

info@connectd.co
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We’re connecting the  
dots between Startups,  
Investors and NED’s.
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