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Disclaimer

2023 TECMA Copyright - All information is strictly confidential and cannot be disclosed without the consent of TECMA Solutions S.p.A

This document has been prepared by TECMA Solutions S.p.A. (the “Company”) for information purpose only, it contains only
summary information and, therefore, it is preliminary in nature. Furthermore it has been drafted without claiming to be
exhaustive.

This presentation (“Presentation”) and the information set out herein are strictly confidential (the “Information”) and, as
such, has not been prepared with a view to public disclosure and, except with the prior written consent of the Company, it
cannot be used by the recipient for any purpose nor can it be disclosed, copied, recorded, transmitted, further distr ibuted
to any other person or published, in whole or in part, by any medium or in any form for any purpose.

This Presentation may contain financial information and/or operating data and/or market information regarding business
and assets of the Company and its subsidiaries. Certain financial information may not have been audited, reviewed or
verified by any independent accounting firm.

Therefore, the recipient undertakes vis-á-vis the Company (i) to keep secret any information of whatever nature relating to
the Company and its affi l iates including, without l imitation, the fact that the information has been provided, (ii) not to
disclose any Information to anyone, ( ii i) not to make or allow any public announcements or communications concerning
the Information and (iv) to use reasonable endeavours to ensure that Information are protected against unauthorized
access.

This Presentation may contain written and oral “forward-looking statements”, which includes all statements that do not
relate solely to histor ical or current facts and which are therefore inherently uncertain. All forward-looking statements rely
on a number of assumptions, expectations, projections and provisional data concerning future events and are subject to a
number of uncertainties and other factors, many of which are outside the control of the Company. There are a variety of
factors that may cause actual results and performance to be materially different from the explicit or implicit contents of
any forward-looking statements and thus, such forward-looking statements are not a reliable indicator of future
performance. The Company undertakes no obligation to publicly update or revise any forward-looking statements, whether
as a result of new information, future events or otherwise, except as may be required by applicable law. The information
and opinions contained in this Presentation are provided as at the date hereof and are subject to change without notice.
Neither this Presentation nor any part of it nor the fact of its distr ibution may form the basis of, or be relied on or in
connection with, any contract or investment decision.

The information, statements and opinions contained in this Presentation are for information purposes only and do not
constitute a public offer under any applicable legislation or an offer to sell or solicitation of an offer to purchase or
subscribe for securities or financial instruments or any advice or recommendation with respect to such securit ies or other
financial instruments. None of the securit ies referred to herein have been, or will be, registered under the U.S. Securities Act
of 1933, as amended, or the securities laws of any state or other jur isdiction of the United States or in Australia, Canada or
Japan or any other jur isdiction where such an offer or solicitation would be unlawful (the “Other Countries”), and there wil l
be no public offer of any such securit ies in the United States. This Presentation does not constitute or form a part of any
offer or solicitation to purchase or subscribe for securities in the United States or the Other Countries.

Neither the Company nor any of its representatives, directors or employees accept any liabil ity whatsoever in connection
with this Presentation or any of its contents or in relation to any loss arising from its use or from any reliance placed upon
it.

This Presentation has been prepared on a voluntary basis. The Company is therefore not bound to prepare similar
presentations in the future, unless where provided by law. Neither the Company nor any of its representatives, directors or
employees accept any liability whatsoever in connection with this Presentation or any of its contents or in relation to any
loss arising from its use or from any reliance placed upon it.
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TECMA is a Tech Company

focused on accelerating the Real Estate Industry’s 
Digital Transformation Transition, since 2012.

M I S S I O N

Research, development, innovation, distribution
and sale of Digital Technologies.
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TECMA produces Software-Based Digital Platforms able to 
increase Revenues, reduce Costs and speed-up Sales and Rents

B2B2C Hi-Tech Software for Digital Real Estate
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Digital Platforms
An Integrated Ecosystem of Software + Hardware & Digital Contents

CLOUD APPLICATIONS

Software

A Complete Software Suite encompassing several 
integrated Cloud Applications, developed to manage 

the entire Real Estate business generation process
in order to increase Revenues, reduce Costs and 

speed-up Sales and Rents

DIGITAL DEVICES & CONCEPT STORE 

Hardware

A set of Digital Devices specifically conceived 
for the Real Estate industry and hosted in 

a Showroom (potentially turned-key) 
designed & made by TECMA in order to offer a 

unprecedented “phygital” customer journey

COMPUTER GENERATED 3D VIRTUAL 
DESIGN

Digital Contents

Thanks to a 10-year R&D track-record, TECMA has 
developed proprietary 3D libraries enabling the 

generation of virtual photos & videos - featured by the 
utmost movie-industry level of realism & resolution -
which are used to populate Software & Hardwares.

+
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Residential Office Retail Mixed Use

COMPLETED PLATFORM PLATFORMS PARTIALLY COMPLETED 

The TECMA’s Digital Platforms have been originally developed for the Residential Property Market. 

In 2022, the entire scope of our technologies is available and fully operational for the Residential Property Market 
while being progressively adapted for the Commercial Property Markets (mainly Office & Retail). 

F O R  D I F F E R E N T  A S S E T  C L A S S E S  &  B U S I N E S S  L I N E S

Digital Real Estate
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A Tech Platform
FOR EACH REAL ESTATE PLAYER

A DIGITAL PARTNER

TECMA’s platform becomes essential for all the 
sector players willing to embrace the digital 
transformation for contemporary real estate 
investments.

TECMA is a Digital Partner able to support
Asset Managers, Developers, Brokers.

Developers

Brokers

Asset 

Managers
digital layer

Investors Presentation 20.03.2023  

00 ABOUT TECMA

01 RESULTS 2021-2022

02 VISION 2023-2027

03 ACTIVITIES 2022

04 FINANCIAL 2022



TECMA INFO DECK Investors Presentat ion  20 .03 .2023

01
R e s u l t s 2 0 2 1 - 2 0 2 2



B
U

S
IN

E
S

S
. 

B
E

A
U

T
Y

.

CONSOLIDATED & AREA Results 
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14.2VALUE OF 
PRODUCTION

2022 Delta @ 2021

+8.0%
Ca.

11.1
TOTAL

REVENUES +5.8%
Ca.

(2.3)TOTAL
EBITDA (199.9)%

Ca.

8.5

2022 Delta @ 2021

(8.1)%
Ca.

TOTAL REVENUES ITALY

2.1

2022 Delta @ 2021

+174.6%
Ca.

30%

+49.1%

0.6

25%

0.5

45%

+1,367%

0.9

USA EU UAE

M€

M€

M€

M€

M€ M€ M€

On 2021
+65.8%

On Total On Total On Total

On 2021 On 2021

TOTAL REVENUES EXPORT

19.2%
Ca.

EXPORT VS GLOBAL

M€

13.9 +15.0%
Ca.M€

VALUE OF 
PRODUCTION CORE
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Two Years Period

DECLARED GOALS

TECMA IPO

Q4 2020

TECMA TODAY

TECMA TODAY

Q1 2023
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2021 –> 2022 | from IPO to TODAY

2 Y
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1. Became an International Business
2. Investments in Research & Development for Products
3. Create Staff & Management Structure

12 Selected Goal Achieved Analysis 
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Goals Achieved (1/12)

VALUE OF PRODUCTION

ITA

GEN 2021

VALUE OF PRODUCTION

ITA + US + EU + UAE

DEC 2022
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2021 –> 2022 | Value of Production - Growth

+77.5 %

8.0 M€
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Goals Achieved (2/12)

MARKETS

ITALY ONLY

GEN 2021

MARKETS

3 REGIONS | 8 COUNTRIES

DEC 2022
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2021 –> 2022 | Destinations

+7
USA
UK

FRANCE
MONACO

SWISS
GERMANY
EMIRATES
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Goals Achieved (3/12)

HEADQUARTER

MILAN ONLY

GEN 2021

LEGAL ENTITIES

MIAMI | LUGANO |  DUBAI

DEC 2022
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+4

2021 –> 2022 | Commercial Offices

BRANCH

ROME
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Goals Achieved (4/12)

DEVELOPMENT SCALE

SMALL / MIDDLE

GEN 2021

DEVELOPMENT SCALE

LARGE 

DEC 2022
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>>>

2021 –> 2022 | Large Scale Developments
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Goals Achieved (5/12)

PEOPLE INTENSIVE | Digital Solutions

SERVICES COMPANY

GEN 2021

SCALABLE BUSINESS | Technology Solutions

PRODUCTS COMPANY 

DEC 2022
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>>>

2021 –> 2022 | from Services to Products 
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Inspirations
TECH COMPANIES  OFFERING A 360 SUITE

WHAT IS A SOFTWARE SUITE?

A Software Suite is a collection of software
applications developed by the same tech producer
and integrated one another in order to fulfil a
complex objective.

Most often, such application enjoy a similar user
interface and the ability to easily exchange data with
each other to complete interrelated processes

Developing a Software Suite is hence much more
complex than developing single software applications
but the ultimate result allows to deliver a tech
platform able to support compounded multi-tasks
processes.

MICROSOFT | Office Software Suite

Office365

www.office.com

SHOPIFY | E-Commerce Software Suite

Shopify

www.shopify.com

ADOBE | Graphic Design Software Suite

Creative Cloud

www.adobe.com
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Goals Achieved (5/12)
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2021 –> 2022 | from Services to Products – Software Suite 
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Goals Achieved (5/12)
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2021 –> 2022 | from Services to Products – Devices Suite 
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Goals Achieved (5/12)
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2021 –> 2022 | from Services to Products – Glass Store Suite 
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Goals Achieved (6/12)

UNPREDICTABLE | Services Revenue Model

SUCCESS FEE

GEN 2021

RECURRING | SaaS Revenue Model

SUBSCRIPTION

DEC 2022
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>>>

2021 –> 2022 | New Business Model
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Goals Achieved (7/12)

Build/t To Sell

RESIDENTIAL TO SELL

GEN 2021

Extended Digital Platform 

OFFICE | RETAIL
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2021 –> 2022 | New Asset Classes

Build/t To Rent

RESIDENTIAL TO RENT
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Goals Achieved (8/12)

New build-to-rent platforms
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2021 –> 2022 | New Clients and New Businesses (BtR / Office / Retail)
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Institutional Investors Asset Managers Fund managers BTR operators



Goals Achieved (9/12)

ONLY

DIRECT DIGITAL/TECH SERVICES

GEN 2021

Thanks to New Software + New Assets Digital Libraries of Components

MARKET PLACE

DEC 2022
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+2

2021 –> 2022 | New Business Lines

On Coming on 2023...

MORTGAGE

Launched on Nov 2022

FURNITURE
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Goals Achieved (10/12)

SERVICES COMPANY

82 EMPLOYEES

GEN 2021

R&D + PRODUCTS + SERVICES 

208 EMPLOYEES

DEC 2022
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+153%

2021 –> 2022 | from FEW to MANY 
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Goals Achieved (11/12)

Founders as a manager ONLY

BOARD

GEN 2021

CFO, GM, CPO, COO, CMO, HR, CBO, CTO

TOP MANAGERS

DEC 2022
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>>>

2021 –> 2022 | MANAGEMENT
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Goals Achieved (12/12)

MILANO – Via Medardo Rosso, 5

SINGLE HEADQUARTER

GEN 2021

MILANO – MAC567, Via Roberto Bracco, 6

TECH HUB

DEC 2022
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2021 –> 2022 | TECH HUB

R&D | Events | Production | 150 Employees
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TECMA’s Growth Story.

TECMA ranks 236th in the “FT fastest-growing companies”

T O P - R A N K I N G  I N  E U R O P E ,  o n  2 0 2 2 .

236
Top-ranking 

In Europe

Top-ranking 
In Italy

47
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TECMA’s Milestones
THE 3  STRATEGIC ERAS
Bus iness  Evo lu t ion

P h a s e  1  – S t a r t  U p

Digital Services

M i l a n  O n l y

2012 – 2017 | 10X

P h a s e  2  – S c a l e  U p

Digital Platforms

M i l a n  T o  A b r o a d

2017 – 2022 | 14x

P h a s e  3  - G r o w t h

Tech Platforms

G l o b a l  P r e s enc e

2023 – 2027 | ?2012
100K€

2017
1M€

2022
14M€

2027
?

14 X

10 X

?
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Market Size
APPROACH TO DEFINIT ION

GLOBAL REAL ESTATE MARKET

The Real Estate business represents one of the 
largest market globally*.

1

2

3

4

5

US$ 50bn – Globa l  Pasta  Sa les

US$ 550bn – Globa l  F ru i t  Sa les

US$ 3 .5t rn  – Globa l  Automot ive  Sa les

US$ 3 .7t rn  – Globa l  Rea l  Estate  Transac t ions

US$ 10 .5t rn  – Globa l  Rea l  Estate  Profess iona l  AuM

* S o u r c e :  M S C I  ( 2 0 2 0 ) ,  G r a n d  V i e w  R e s e a r c h  ( 2 0 2 1  d a t a ) ,  G l o b a l  R e s i d e n t i a l  C o n s t r u c t i o n  r e p o r t  ( 2 0 2 0 )

1 2 3 4 5
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Market Size
APPROACH TO DEFINIT ION

APPROACH TO POTENTIAL MARKET SIZING

The estimate size of the potential target market for 
TECMA is based on public info* linked to the number 
of transaction / existing stock of properties in
6 selected markets: 

1. USA
2. Italy
3. Germany
4. France
5. UK
6. Switzerland
7. Spain
8. UAE

which are the countries where TECMA will develop 
its business over the 2023-2027 horizon and, with 
the sole exception of Spain, markets where TECMA 
is already active with revenues and clients acquired 
since 2021.

Focusing on the residential market for newly built 
homes and rental properties (segments where 
TECMA’s product offering is well-established), only 
the potentially “relevant” projects, excluding:

• Single properties
• Smallish developments
• Social housing / non-profit
• Non-professional players

This filtering results in a target market retaining only 
30-35% of the overall residential market in the 
reference markets.

Sales of Digital Platforms

SELECTED COUNTRIES

RESIDENTIAL MARKET

#of  new un i t s  bu i l t  - #  of  un i t s  rented

TARGET MARKET

CIRCA 30-35% OF MARKET 
RETAINED AS «TARGET»

Potent ia l  Revenues f rom Dig i ta l  
P lat forms ,  based  on  TECMA’s  

cur rent  product  propos i t ion
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Market Size
A HUGE POTENTIAL

Retaining a target market reference as detailed in the previous slide, the implied target market size in the selected countries is equal to 600 thousand newly-built residential units per year and 
circa 33 million professionally managed rental residential units, generating a global revenues potential for TECMA’s business equal to over Euro 10 billion per year*.

RESIDENTIAL

01   BUILD TO SELL 02   BUILD TO RENT

> 600k
NEW UNITS PER YEAR

c. €2bn 
TECMA MARKET POTENTIAL

c. 33 MILLION 
RENTED UNITS STOCK

c. €8bn 
TECMA MARKET POTENTIAL

COMMERCIAL

03   OFFICE 04   RETAIL 05   HOSPITALITY

> 600 MILLION 
SQM STOCK

> 200 MILLION 
SQM STOCK

C. 10 MILLION 
HOTEL ROOMS STOCK

*Source: management estimates based on selected countries (US, UK, France, Spain, Germany, Italy) – Data elaborated starting from public statics made available by the national statistical institutes, Eurostat, publicly available market studies by selected research firms
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Revenues
EBITDA

SELF-F INANCED 
BOOTSTRAP GROWTH IPO  PROCEEDS BLITZ-SCALING PHASE

TURBO CHARGING
Capital increase & Controlled negative EBITDA

INVESTMENT OBJECTIVES
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I N T E R N A T I O N A L I Z A T I O N2

D I S T R I B U T I O N  C H A N N E L S

3

TECMA’s Growth Strategy
Reminder of  October  2022 st rategic update

P R O D U C T  S C A L A B I L I T Y

4 R & D  N E W  P R O D U C T S
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SELF-F INANCED 
BOOTSTRAP GROWTH IPO  PROCEEDS SCALE-UP PHASE



TECMA will focus its investments and strategic focus  
on 4 strategic axis. 

TECMA’s Strategic Focus
2023 pr ior i t ies

BUSINESS DEVELOPMENT, MARKETING, PENETRATION STRATEGY

#1 DISTRIBUTION CHANNELS

1. Investment on brand, marketing and visibility
2. Promotional strategies in the target markets
3. Set-up of Distribution Channels

MANAGEMENT, BRANCH SETUP, OFFICES - USA, EUROPE, MIDDLE EAST

#2 INTERNATIONALIZATION

1. Set-up of commercial  branches and offices
2. Hiring of management for commercial development
3. Legal, accounting and tax consulting
4. Product compliance and required certifications
5. Technical evolution of hardware and software

INFRASTRUCTURE & SOFTWARE SUITE, CONSOLIDATION FOR UPSCALING 

#3 PRODUCT SCALABILITY

1. Extension and evolution of the IT infrastructure
2. Continuing consolidation of existing Web Applications
3. Development of technology as a Service
4. Partial extension of the Software Suite to Office/Retail

NEW WEB APP DEVELOPMENT & MARKET PLACE

#4 R&D NEW PRODUCTS

1. Completion of the Web Application under development
2. Development of Market Place
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€ 0.6M

TOTAL
REVENUE 2022

+49.1%

€ 0.9M

TOTAL
REVENUE 2022

+1,367%

% CHANGE 
VS 2021 

% CHANGE 
VS 2021 

€ 0.5M

TOTAL
REVENUE 2022

+65.8%

% CHANGE 
VS 2021 

Growth of international
revenues vs. 2021

+175%
Weight of international 
business on 2022 total revenues

c. 20%
UNITED STATES

MIDDLE EAST

EUROPE  

International projects powered by 
TECMA at YE 2022 (incl. office & retail)

> €1.5bn

OFFICE FOOTPRINT
Tecma Solutions: Milan – Rome
Tecma US: Miami
Tecma Swiss: Lugano
Tecma Middle-East: Dubai

Residential units within international 
projects powered by TECMA at YE 2022

> 1,000

Locations where TECMA is active

The International Expansion Continues
€2.0M in ternat iona l  revenues reg i s tered repor ted In  2022
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Increasing Penetration of Software Solutions
St rong base  of  sof tware  users  wi th in our d ig i ta l  P lat forms c l ient  base

Data as of 31/12/2022

Residential units portfolio
(online + under contract)  

c. 9.9k

+22% vs. YE 2021

c. 85k
Users registered on 
TECMA’s online platforms

+104% vs. YE 2021

> 13k
Online quotations 
completed by users

+104% vs. YE 2021

FO
C

U
S 

O
N

 
RE

SI
D

EN
TI

A
L

Software platforms active 
or in contractual backlog 

> 110
+46% vs. YE 2021

Value of the assets using TECMA’s 
Technology (incl. office & retail)

> €7.0bn

> +60% vs. YE 2021

Active clients having acquired
a platform including software

> 85
+52% vs. YE 2021

SO
FT
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A
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A
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O
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S
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R&D Activities Driving Growth Potential & Product Efficiency
R&D investment  coup led wi th  nearshor ing of  some sof tware  ac t iv i t ies  a imed at opt im iz ing the  cost  base

Reduction of time required to 
set-up a new software platform

70%
Reduction of maintenance  
and bug-fixing efforts

75%
Reduction of CPU calculation 
time required to run the platform

10x

French, German and Spanish 
beyond English and Italian

3 New languages 
implemented
in the software

Sprint of BTR and BTS 
software releases in 2022

37

3D assets in the Virtual Architecture 
digital library  (c. +1,200 vs. YE 2021)

c. 6,600

Automated tests on the 
software in 2022

2,000

New process, catalogue components 
& tools  developed in VA & GD areas
(Incl. Unreal Engine)

> 25
Test outsourcing of some basic 
software operations in CEE

Software 
nearshoring

Data as of 31/12/2022
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Set-up of Home Configurator
New Sof tware  Technology
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Set-up of Home Configurator
Dig i ta l  Contrac t st rategy  – A f i r s t  s tep  towards a  Market  P lace

Illustrative diagram

Signed a partnership with TECMA 
in Q1 2023 to market their products 
through the Home Configurator

c. 20 | Interior 
producers

Strategic agreement signed 
with MCD to deploy a fully 
integrated Digital Contract 
Strategy on new developments

| Contract
Operator

Home buyer / tenant

Contract OperatorInterior producers
(c. 20 partners involved)

HC
Home configurator

C
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Selected 
interior pack

Digital 
configuration

Products

01 RESULTS 2021-2022

02 VISION 2023-2027

03 ACTIVITIES 2022

_Platform Penetration

_New Products

_ESG Setup

_Business Highlights

04 FINANCIAL 2022



B
U

S
IN

E
S

S
. 

B
E

A
U

T
Y

.

BoD 20.03.2023 | Info Deck 

Set-up of Co-living Tech Platform
New Sof tware  Technology
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Set-up of Enterprise Digital Platform
New Sof tware  Technology
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Set-up of Enterprise Digital Platform
A new product  &  a  new d i s t r ibut ion channe l

Enterprise digital platforms 
sold since launch (Dec 2022)

6 | Enterprise 
platform (iTd)

Project B

TECMA Client
Broker, developer, asset manager

Enterprise Digital Platform
 Global business overviews / ERP
 Single asset management
 Business intelligence data
 E-learning system

Software licence
+ set-up services

Project specific digital contents
based on catalogue solutions

Project A Project C Project D

iTd

Illustrative diagram01 RESULTS 2021-2022
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Focus on ESG
TECMA’s IMPACT

ENVIRONMENT SOCIAL GOVERNANCE

Build-to-order model for the real estate industry 
saving time and wastes

Efficient use of spaces and building services 
avoiding redundant functions

Travel-less and paper-less home purchase / 
home rental process

Parity of treatment and
equal access to information

Ease of use and advantages of digital process 
resulting in time & cost savings

Increased individual affordability thanks to the 
sharing of facilities and services

“Community” bargaining power reflected into the 
“value for money” equation

Eased access to financing solutions

Transparency of digital process favouring 
compliance

Access to data allows for data-driven decision 
making and risk-assessing

Process efficiency with savings in terms of cost 
and time
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Structuring of Distribution Channels
Impact  of  d i s t r ibut ion channe l s on  YTD 2023 cont rac t in f low

5 | New Business Partnerships
signed since Oct 2022

4 | New Business Entrepreneurs 
contracts signed since Oct 2022

7 new contracts  in place
with senior business entrepreneurs actively 
pursuing new business opportunities for TECMA

FY2022

c. 25%

New contracts generated through distribution channels 
(as percentage of the total number of contracts)
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Jan-Feb 2023

>50%
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Business Highlights
2022 - Wor ldwide  Pro jec ts

OFFICE & RETAIL | EUROPE OFFICE & RETAIL | USA

RESIDENTIAL | USA RESIDENTIAL | UAE
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SYRE - MILAN

FO.RO LIVING - ROME

MANIFATTURA TABACCHI - FLORENCE

LE GÉANT - COURMAYEURBAUER - VENICE
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Business Highlights
2022 - I ta ly  P ro jec ts
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_P&L Highlights
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_Impact of Trends 2022

_Backlog

_Subscription Advantages

_Net Cash Position

_Cash Flow Bridge Analysis

_Use Of Proceeds

_Preliminary Budget 2023

+8%

VALUE OF 
PRODUCTION

+175%

FOREIGN
REVENUES

+22%

REVENUES 
FEES

+15%

VALUE OF  
PRODUCTION CORE

Top-line metrics (2022 vs 2021)

Ca.
+13%

CASH AT 
BALANCE SHEET

at YE 2022

NET PROFITEBITDA

+14.2

VALUE OF 
PRODUCTION

Ca.

M€
-2.3

M€
-7.80

M€

BACKLOG

Percentage on FY2022

FOREIGN REVENUES 
on total revenues

20%

GROSS MARGIN

RESEARCH
& DEVELOPMENT
(on revenues)

45%

Ca.

60%
Ca.

+4.7+7.5
M€

KPIs for 2022

M€

RESEARCH
& DEVELOPMENT

P&L Highlights
Conso l idated data  in  Euro mi l l ions
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• Broadly flat access fee in 2022 vs. 2021 due to 
business slow down in Aug-Oct 2022

• + 22% Revenue Fee reported in 2022 vs. 2021 
notwithstanding an estimated negative impact of 
c. €2M linked to the delayed commercial launch of 
certain projects

• 2021 VoP positively impacted by €0.8M
one-off revenues

2.22.0

(2.3)

FY2020 FY2021 FY2022

+8%
Impact of 
delayed 
projects

• Negative EBITDA in line with investment strategy 
announced with the 2022 capital increase

• +40% FTEs (from #148 to #208)

+65%

FY2020 FY2021 FY2022

8.0

13.2

14.2

One-off revenues

FY2020 FY2021 FY2022

5.5

9.7 8.6

Impact of 
delayed
projects

• Gross margin decreasing from c. 70% in 2021 to c. 60% 
in 2022 mainly to the effect of delayed Revenue fees

Value of Production Gross margin EBITDA

P&L Highlights
Conso l idated data  in  Euro mi l l ions
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1.1

3.2
4.7

32%

% of revenues

45%

15%

SOFTWARE
Concept Design + Development + IT infrastructure

VIRTUAL ARCHITECTURE
3D and textures libraries

STORE + HARDWARE
Design & engineering

SET-UP OF INDUSTRIAL MODEL
Catalogues + Sales Software + ERP + CRM + E-Learning
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R&D Investments
Conso l idated data  in  Euro mi l l ions
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Business Trend Impacted in Q3 2022
N° of  new cont rac ts s igned

Slow od the business due to 
inflation / interest rate shock

Notes: excluding projects with a value <EUR 1Ok

0

5

10

15

20

Jan-Feb
2022

Mar-Apr
2022

May-Jun
2022

Jul-Aug
2022

Sep-Oct
2022

Nov-Dec
2022

Jan-Feb
2023
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Order Backlog
Conso l idated data  in  Euro mi l l ions

FY2020 FY2021 FY2022

Revenues

Backlog

9.9

16.9

19.2

Notes: Backlog includes the probability weighted value of “processing” contracts (i.e. contracts for which a commercial agreement has been already achieved with the clients and being worked-out by TECMA but not yet formally signed)
Average value of new projects calculated including core products only (iT1, iT2, iT3, iT4, iT5, iT7 and iTd) – Revenues fees calculated as the average of the only the projects envisaging revenue fees (5 contracts signed in 2020, 24 in 2021 and 9 in 2022)

10.69.9

7.6

+70%

+13%

Access Fees€124k
Revenue Fees€210k

€143k
€434k

Average value
of new projects*

+38%
€167k
€443k
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43.0

ORDER BOOK @ YE 2022
CUMULATED REVENUES OF 

ACTIVE CONTRACTS ON 31/12/2022

ca M€
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Tech-Based Value Proposition
New Revenue Mode l

Starting from C. €50k

Access Fee

DIGITAL CONTENTS
VIRTUAL ARCHITECTURE
DIGITAL SERVICES 
PHYGITAL STORE
DIGITAL DEVICES

from 1.280€ to 2.280€ / month
+ from 6€ to 12€ / apartment

Subscription

E-COMMERCE
SALES / LEASE SOFTWARE
CLOUD MANAGEMENT
HOME CONFIGURATOR

ADVANTAGES OF A 
SUBSCRIPTION BASED MODEL

1. Foreseeable future revenues thanks to a 
recurring monthly subscription fee

2. Favourable Cash flow dynamics  thanks to 
upfront and running subscription fees as 
opposed to delayed Revenues Fees

3. Extended customer time-life thanks to 
long-dated subscription agreements

4. Improved control over production thanks 
to a better capacity to predict business 

5. Automated processing of payments

6. Up-selling and cross-selling opportunity 
on pure-tech subscribers

7. Business resilience: revenues expected to 
remain more stable also through possible 
slowdowns of the market
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Net Cash Position
Conso l idated data  in  Euro mi l l ions

FINANCIAL DEBT MATURITY

2023

€1.0 €1.2€1.2€1.2 €1.0

Gross
financial debt

7.4
(5.1)

2.3

Cash & cash 
equivalent

Net cash 
position

FY2021 FY2022

Gross
financial debt

7.5
(5.6)

1.9

Cash & cash 
equivalent

Net cash 
position

2024 2025 2026 ≥ 2027

€2.5M new 6-year financing 
signed with Intesa SanPaolo

on 31/01/2023
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Cash Flow Bridge Analysis
Conso l idated data  in  Euro mi l l ions

Value 
of production 

(net of capit. R&D)

Cash & 
equivalents
at YE 2021

Personnel
costs (gross of

capitalised R&Dl)

Non-recurring
Items

Net Working Capital Capex 
(net)

Change in
financial debt

Capital 
increase

7.4

(10.1)

+11.5

(5.8)

(1.0)
+1.9

(3.8)
+0.5

+7.0 7.5

Cash & 
equivalents
at YE 2022

Operating 
costs
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FY 2022 RESULTS 

CONSOLIDATED

FY-2022 FY 2021

11,762,714 12,162,998

Intangible assets

Tangible assets

Other fixed assets

7,359,676

1,656,217

6,173,014

982,781

500,000

FIXED ASSETS 9,477,948 7,655,795

Accounts receivable

Accounts payable

Other assets

5,513,397

(2,015,647)

1,408,005

6,964,857

(902,304)

1,233,554

FY-2022 FY-2021

NET FINANCIAL POSITION (1,951,909) (2,310,354)

Share capital

Reserves

Net income / (loss)

1,093,574

20,413, 716

(7,792,666)

1,000,000

13,902.459

(429,107)

SHAREHOLDERS' EQUITY 13,714,623 14,473,352

Financial debt

Cash & equivalents

5,572,748

(7,524,657)

5,079,163

(7,389,517)

FY-2022 FY-2021

VALUE OF PRODUCTION 14,,192,332 13,157,004

Revenues

Other revenues

Capitalized R&D costs

10,573,901

878,708

2,739,723

9,989,577

1,660,516

1,506,912

GROSS MARGIN 8,564,250 9,714,004

Direct Personnel

Direct Costs

(3,650,073)

(1,978,009)

(2,063,262)

(1,379,738)

Indirect Costs (3,858,163) (3,387,075)

EBITDA (2,262,123) 2,264,712

D&A (4,754,118) (2,898,084)

EBIT (7,016,241) (633,372)

NET INCOME / (LOSS) (7,792,666) (429,107)

NET CASH FLOW 135,140 (3,557,999)

EBT (7,675,174) (704,804)

Taxes (117,492) (275,697)

FY-2021FY-2022

Data in Euro, unless otherwise stated

462, 055

TRADE WORKING CAPITAL 3,497,751 6,062,552

Other liabilities (2,105,772) (2,502,810)

NET WORKING CAPITAL 2,799,983 4,793,296
Severance indemnity 
fund (515,217) (286,092

)

NET INVESTED CAPITAL

NET CAPITAL EMPLOYED 11,762,714 12,162,998

Net financial 
expenses (61,746) (37,768)

Non-recurring costs (597,187) (33,664)

Indirect Personnel (6,968,210) (4,062,217)

BALANCE SHEET PROFIT & LOSS

APPENDIX
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