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Key Financials (NOKm) 2020 2021 2022E 2023E 2024E

Revenues 2 3 27 338 724

Revenue growth 38% 969% 1143% 114%

EBITDA -96 -75 -89 -8 74

EBIT -96 -83 -91 -8 73

EBIT Margin (%) neg neg neg -2% 10%
Net Income -96 -83 -87 -8 73

EV/Revenue 51,0 43,2 21,6 1,8 0,7

EV/EBITDA neg neg neg neg 7,1

EV/EBIT neg neg neg neg 7,1

 
Research Update 

Equity Research 17 May 2022 

KEY STATS  

Ticker ZWIPE 
 Market  Merkur Mkt  
 
 
 

Share Price (NOK) 17.32 
 Market Cap (NOKm) 650 
 Net Debt (NOKm) -126 
 Free Float (%) 75% 

 
 

Avg. daily volume ('000) 25 
 

BEAR BASE BULL 

6 
 

26 
 

38 
 

Pilot Mode 
Redeye believes that the certification by Visa for Zwipe and some of its 

partners are a catalyst for commercial orders in the second half of 2022. 

We think Zwipe is still well positioned with a strong balance sheet. We 

lower our valuation due to higher operating expenses and a higher WACC 

and believe a certification by Mastercard and larger commercial orders 

will be a catalyst for the share price. 

Reduced near term estimates but higher margins 

The clear highlight in the quarter for Zwipe was the certification from Visa and 

that card manufacturers received certification shortly thereafter. This was in line 

with our expectations strengthening our conviction that the market is about to 

take off. We are now in waiting mode for the certification by Mastercard, results 

from pilots and larger commercial orders. We note that the market development 

has been slow and that companies in the space has mentioned delays in the 

overall ramp-up. 

Stable financial situation 

Zwipe has around SEK 131m in cash on its balance sheet. With the current burn 

rate that is enough for just short of 16 months of low volumes. A further delay in 

mass-market takeoff would make us reconsider, especially considering the 

market sell-off in growth stocks that could make it expensive to raise cash from 

the stock market. We will monitor this closely throughout the year as we see this 

as an important near-term risk for investors to consider. 

Still confident in the long-term story 

We should start to see results from pilots in the coming quarters, where positive 

results may lead to firm orders. We lower our base case fair value from NOK 

NOK 30 to NOK 26 and our bull case fair value from NOK 43 to NOK 38 due to 

higher operating expenses and a higher WACC, driven by an increase of the risk-

free rate. Zwipe currently trades at an EV/EBIT multiple of 7.1 in 2024 based on 

our estimates. 
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Pilot Mode 
As usual, let’s start with an update to our investment thesis of Zwipe. As outlined in our last longer updates, we 

base our valuation on our expectations on the four pillars below that primarily focus on payment cards.  

• Mass-market adoption 

• Probability for mass-market adoption versus a niche market 

• Size of the market 

• Market share 

• Technology leadership 

• Go-to-market execution 

• Competition 

• Time to end of life 

• For how many years do we think the market for biometric cards to exist 

• Margins 

• Operating margins at scale 

Our long-term estimates are summarized in the model below, and this is what drives our valuation: 

 
Source: Redeye Research 

 

We presented our investment case of Zwipe during December, which the CEO of Zwipe commented on in a webcast 

on 1 December 2021. The pillars where the company sees more substantial potential than us is market share (30% 

against our estimate of 10%) and EBIT margins (25-30% against our estimate of 10-15%). At the core of the 

investment case is the market development, and our research shows that the total volume of payment cards with 

EMV chips in 2021 is around 4.3 billion and we expect unit growth of 3-5% over time as cards continue to replace 

cash and where mobile payments still only make up a small part of the total share. We previously expected a total 

addressable market (TAM) of around 4 million biometric payment cards in 2022, making up 0.1% of the total 

number; the banks will sell these cards as part of their premium offering. We have revised the figure down to around 

1 million cards due to the limited volume deployments seen in the global market so far in 2022. We then expect a 

quick ramp-up in 2023 to just short of 70 million cards or 1.4% of total card sales driven by a mix of customer 

demand, that banks see this as an income opportunity and lower average selling price for the cards. We have 

summarized our assumptions below: 
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Q1: Certification by Visa secured 
We mentioned in our latest update from 9th of March, that we had been surprised by the low number of commercial 

orders seen in the sector. There was good news in the quarter though, as Zwipe secured certification by Visa on the 

24th of March. We have earlier stated that we think the Zwipe Pay platform would gain the necessary certification by 

Visa and Mastercard sooner rather than later. It is therefore comforting to see that Visa has now certified the 

solution. The next step is for the smart card manufacturers to piggyback on Zwipe’s certification as all 

manufacturers of Zwipe Pay must gain their own certification and that was quickly achieved as the Taiwanese card 

manufacturer Beautiful Card Corporation (BCC) announced its approval on the 25th of March and TAG Systems on 

the 29th of March. Important to remember is that BCC is the largest customer to date in terms of order intake as it 

placed an order worth USD 1.9m in August 2021. BCC has an option to delay the order into 2023 depending on the 

market take off and our guess is that at least part of the order will be delayed.  

 

Sales came in at NOK 0.6m, lower than our estimates of NOK 2m. We had estimated operating expenses for the full 

year of 2022 to come in at NOK 83m, with a monthly cash burn rate of around NOK 7m. As the average monthly 

cash outflow came in at NOK 8.3m in the first quarter, we will increase our OPEX estimates for the full year to 

around NOK 100m. Zwipe started 2022 with a cash balance of NOK 152.3m and it currently stands at NOK 130.6m. 

If this continues the company has money in its coffers for the next 16 months or so. We still believe it should be 

enough to take the company to full commercialization as we expect the ramp-up in sales to begin in the second half 

of 2022, increasing into 2023, but the risk has increased slightly.  

 

There was no significant news in the Q1 report.  As Zwipe press releases all important news on the day of the event, 

that is something investors in Zwipe are used to. We continue to expect the Mastercard certification to happen 

shortly. 

 

Market development 
The number of ongoing pilots in the biometric payment space is increasing, and we have also seen both the first 

commercial orders and launches. We believe this pattern will only strengthen with a gradual increase in orders. As 

the first step, we think the order volumes will be small as banks are testing the demand for the product. Step 1 is 

pilots; step 2 is smaller launches to premium customers; step 3 is mass-market launches. We have believed 2022 

Base case volumes (mil.) & market share (%)

Source: Redeye Research
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Total Zwipe volumes Biometric smart cards Zwipe market share of biometric cards

Assumptions for Zwipe payment card sales

2021 2022 2023 2024 2025 2026 2027 2028 2029 2030

Zwipe's share of total market (%) 4% 13% 13% 13% 12% 11% 10% 9% 8% 8%

Zwipe cards (mil) 0,04 0,2 6,3 16,8 28,4 45,7 70,0 83,2 86,2 97,3

ASP (USD) 9,1 9,1 5,9 4,6 3,8 3,2 3,1 2,7 2,2 1,9

Zwipe payment card sales (NOKm) 3 17 317 661 905 1244 1860 1931 1631 1535

Source: Redeye Research
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will be a year for step 1 and 2 while the third will begin in 2023 but is a bit more cautious now due to the slow start 

of 2022.  

 

There was some promising news in Sweden with regards to the market take off as Rocker finally launched its 

biometric smart card “Rocker Touch” in collaboration with Idemia and Idex announced on February 28th, which we 

commented on in our last update. The head of Product Management & Innovation at Rocker, Andreas Norberg, 

described in an interview on nyteknik.se that the delayed launch was caused by user-friendliness not being good 

enough with the earlier generation of biometric card (due to latency), but that the process is now seamless. 

Interestingly enough, the early adopters of the card thought that even though the transaction only took 0.02 

seconds longer than a regular payment it was perceived as an eternity. This shows the importance of having great a 

great technology offering. 

 

Rocker has three different offerings:  

 

1. Standard – without fee 

2. Plus – SEK 29/month 

3. Premium – SEK 99/month 

 

The biometric card is part of the premium offering where customers also get a higher savings rate (1.2% vs 0.95% 

for Plus and 0.7% for Standard), and a higher cashback (10% vs 5% for Plus and 1% for Standard). The biometric 

card being launched as a premium offering is fully in line with our earlier view. Rocker has around 200 000 

customers in total, where we believe less than 10% have the premium offering. This figure is supported by that 

Rocker mentioned in a recent press release that several thousands have received the biometric card.  We think this 

is promising and will follow the progress of Rocker closely. 

 

Announcements during the quarter from Zwipe 
We are used to steady news flow from Zwipe, and the fourth quarter didn’t disappoint. We have compiled a list of all 

press releases in the quarter for investors to get a clear view on the activity.  

 

19 Jan – Partnership announced with K2, a personalization bureau focused on the Middle East, Africa and France.  

16 Feb – Modularsoft is a certified smart card provider for Malaysian banks and is now a partner of Zwipe to bring 

its cards to the region. 

21 Feb - sKarn RoboticS is an Indian based technology company started in 2019. The company will launch pilots for 

both Zwipe’s access card and payment card solutions.  

28 Feb – Partnership announced with Qatar FinTech Hub. 

2 Mar – Announced a partnership with the leading card manufacturer in Australia, Placard, with a total of 100 

million cards of which a part is payment cards and access control cards. Placard is owned by Zwipe’s partner within 

Access Control, HID Global. 

8 Mar – Pilot announced with Mediterrean Bank in Libya. The pilot will be launched in the second quarter of 2022.  

17 Mar – Pilot announced with Al Mansour Bank in Iraq 

28 Mar – Fraport AG to partner with Zwipe on project with Zwipe Access 

 

Announcements after the quarter 

The number of announcements has slowed down in 2022 but seems to have picked up the pace again from mid-

February. We have talked to the CFO who announced that only the most significant news will be press released in 

the future and that partnerships and pilots will be announced through the news section instead. Zwipe is continuing 

to partner with bank partners to get the necessary connections to banks and direct contact with banks and card 

manufacturers. 

 



REDEYE Equity Research Zwipe  17 05 2022 
 

5 
 

4 Apr – Pilot announced with National Bank of Iraq 

12 Apr – Pilot announced together with the payment company CSC-Jordan in Jordan 

14 Apr – Integration with LEGIC identsystems security platform within access control  

Access Control 
There has been significant news for the access control business during the start of the year but no large 

commercial volumes. The partnerships announced were sKarn RoboticS in February, Placard and Fraport AG in 

March and LEGIC identsystems in April. believe access control cards differ from payment cards in terms of a much 

higher ASP of USD 25+ per card (USD 5-10 for a payment card) and faster route to market. This is especially 

important as the ramp-up within payments takes longer than expected. 

 

sKarn RoboticS has a portfolio of security and privacy control solution and is looking to add Zwipe Pay and access 

control solutions to its portfolio it offers to its customers in India. Pilots are expected to be launched in Q3 2022 

covering a few thousand cards.  

 

Placard was possibly the largest partnership announced in the quarter as it delivers more than 100 million cards 

annually across various segments. We believe the main collaboration with Zwipe is within payment cards but note 

that it also has access control cards in its portfolio.  

 

The announcement with Fraport AG was also significant news as it operates 31 airports globally and have selected 

Zwipe as one of the two finalists in its MVP process, which will begin during the summer. According to the CEO of 

Zwipe, he is confident that Zwipe’s solution will be very competitive, and he look forward to the conclusion of the 

final with eagerness. 

 

After the end of the first quarter Zwipe announced that the Swiss security provider LEGIC identsystems is looking to 

add Zwipe as a provider for access control cards. LEGIC has a history of more than 25 years and more than 

100,000 installations and 3 million readers worldwide use LEGIC technology. It also has more than 300 partners 

where Zwipe is now added. Our view is that all new partnerships are important for Zwipe as it shows the potential of 

the offering. We look forward to more news in the coming months. 

Updates on the people side 
Patrice Meilland was appointed Chief Strategy and Product Officer on the 1st of April effective immediately. Zwipe 

has previously managed to attract highly experienced managers and Meilland is no exception. He held the position 

of Senior Vice President at Idemia where he among other roles was responsible for Idemia’s biometric cards 

roadmap. We believe the hiring of Meilland strengthens the view of Zwipe as an agile company in an industry 

dominated by slow-moving giants where biometrics is top of the agenda at Zwipe it’s lower down the agenda at 

many of its peers. 
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Financial estimates 
We are revising down our financial estimates for 2022 from NOK 39m to NOK 27m. We had estimated NOK 28m in 

payment card sales in 2022 based on 400 000 cards with an ASP of USD 9 (and an USD/NOK FX rate of 8.5), and 

NOK 11m in sales from Access Control. We are revising the payment card volumes down to 200  000 cards with the 

same ASP but a higher FX rate reflecting the strong US dollar (currently at 9.7), and keep the sales from Access 

Control intact.  

 

We had earlier estimated operating expenses for the full year of 2022 to come in at NOK 83m, with a monthly cash 

burn rate of around NOK 7m. As the average monthly cash outflow came in at NOK 8.3m in the first quarter, we will 

increase our OPEX estimates for the full year to around NOK 100m. Zwipe started 2022 with a cash balance of NOK 

152.3m and it currently stands at NOK 130.6m. If this continues the company has money in its coffers for the next 

16 months or so. We still believe it should be enough to take the company to full commercialization as we expect 

the ramp-up in sales to begin in the second half of 2022, increasing into 2023, but the risk has increased slightly.  

 

Our long-term estimates, including both smart payment cards and access control cards follows. 

 

 

 

 

Earnings estimates (NOKm)

2021 2022 2023 2024 2025 2026 2027 2028 2029 2030

Total sales (NOKm) 3 27 338 724 1011 1363 2013 2118 1797 1726

whereof payment cards 100% 61% 94% 91% 89% 91% 92% 91% 91% 89%

Gross margin 50% 38% 30% 27% 23% 22% 20% 19% 19% 19%

OPEX -83 -100 -110 -120 -130 -140 -150 -160 -170 -180

Operating profit/loss -82 -90 -8 72 98 157 253 252 174 150

Tax 0% 0% 0% 0% 0% 20% 20% 20% 20% 20%

EPS (NOK) -2,21 -2,43 -0,22 1,94 2,64 4,24 6,84 6,82 4,70 4,06

Source: Redeye Research
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Investment Case 

Case 
Opportunistic with great value proposition 

In 2019 Zwipe partnered with the world’s second-largest card manufacturer, Idemia –  a clear indication of its 

competitiveness. This improves the ability to manufacture biometric smart cards (”BSCs”) cost-efficiently, which is 

imperative to the success of BSCs. Zwipe has consistently built on its position by partnering up with lots of actors in 

the payments ecosystem while the larger card manufacturers have moved slowly. Zwipe has nothing to protect 

while the larger ones have their cash cows in the existing payment cards without biometrics and are therefore ripe 

for disruption. We see continuous signs of a market take-off. We believe, however, that the cheaper card stemming 

from the Idemia/Zwipe solution can facilitate commercial volumes from 2022. 

Evidence 
Lower card costs and strong IP 

Through the partnership with Idemia, Zwipe targets a reduction of card costs by over 50%, implying potential cost 

leadership. We view Idemia and Zwipe’s intellectual property as strong cards up Zwipe’s sleeve. Zwipe has been 

granted wide patent protection for how terminals identify a biometric card, a prerequisite for processing biometric 

contactless payments. 

Supportive Analysis 
Starting off with a premium segment 

In an emerging market, technology in and of itself is not sufficient. Contactless BSCs combine state-of-the-art 

security and the highest convenience, i.e., there is no need for a cap (using PIN codes), meaning faster retail 

checkout. This should render more transactions and revenue for the issuing banks. Thus, BSCs are simply too good 

not to happen. However, we are cautious about market projections claiming a +50% penetration, as banks seem 

reluctant to pay a high premium compared to the price of a standard contactless card of USD 2-4. We expect the 

initial relevant market to be limited to 25% of the 4 bn payment cards shipped a year and based primarily on 

premium cards that account for the highest transaction volumes. 

Challenge 
Roadblocks on the way 

One of the challenges for Zwipe and the market is further delay in take-off. There are other solutions than cards 

such as mobile phones which already have strong authentication solutions through biometrics or face recognition 

and a larger share of the younger population are using their mobile phones as the primary way to pay. Another 

challenge is around the actual user-friendliness of biometric cards. With the current technology, it takes up to a 

second to finish a transaction which is not much. However, the authentication using a biometric card may not 

always be smooth and there is a risk for the shoppers having to re-authenticate several times before finishing a 

transaction thereby increasing friction. 

Valuation 
Commercial orders to drive the stock 

Commercial orders can drive the stock towards our base case of NOK 30 where we model biometric payment cards 

to reach 10% of total cards in 2026 and a market share for Zwipe of around 10%, turning into sales of around NOK 

1.2 billion. We believe the access cards to contribute with around NOK 150 million by 2026. Our bear case is based 

on failed market traction and a fire sale of the IP at NOK 6 per share. In our bull case, we see a major upside to NOK 

43 based on higher BSC penetration. The wide fair value range illustrates the uncertainty of the market for BSCs. 
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Valuation 
We are increasing our WACC from 12% to 13% due to an increase of the risk-free rate from 1% to 2 leading to a 

lowering of our Base Case Fair Value per share from NOK 30 to NOK 26.  

Bear Case NOK 6 Base Case NOK 26 Bull Case NOK 38 
In our bear case we see the market 
scaling at a very slow pace - too 
slow for Zwipe to cover its costs. In 
this scenario, we believe larger 
players like NXP can survive as they 
have more economic muscles 
behind them and can wait for the 
market to really take-off. Zwipe does 
not have strong institutional 
ownership and another rights issue 
could prove hard, especially if the 
stock market in general is 
experiencing a significant downturn. 
Also, it is yet uncertain how the large 
change in the organization and new 
collaboration with Idemia will pan 
out. We, therefore, assume that 
Zwipe will not be able to continue in 
its current shape and instead tries 
to monetize its strong IP portfolio, 
especially its wait time extension 
patent, and possibly also in post-
placement, outside Europe. As 
Zwipe has spent around NOK 300m 
this far, we believe a reasonable 
value of the IP is half of these 
investments. This corresponds to 
NOK ~150m that Zwipe could 
possibly receive in a fire sale of its 
strong IP portfolio. Moreover, we 
assume there is value of at least 
NOK 50m in e.g. the expertise and 
knowhow, meaning a bear case of 
NOK 6 per share. 

 

Our valuation scenarios are based 
on years 2022-2036 and the 
payment cards. All scenarios use a 
required rate of return of 13% and a 
terminal growth of 2%. We expect 
the market share for biometric 
payment cards will reach 10% of 
total cards in 2026 equaling around 
560 million cards growing to 1.5 
billion in 2030. We handicap this by 
setting our probability for mass 
market adoption to 75%. We 
handicap this by setting our 
probability for mass market 
adoption to 75%. As for Zwipe's 
market share, we expect it to begin 
at 13%, average 10% during the 
period and drop to 9% by 2030. All in 
all, this implies volumes for Zwipe 
reaching ~100 million in 2030, 
following a ~85% CAGR between 
2022 and 2030. We expect the ASP 
to start at about USD 9 (including 
sensors), dropping to ASP 2, 
averaging USD 3 over the whole 
period, since the higher volumes are 
delivered in the end of the period, 
when ASP is lower. Our ASP and 
volume assumptions above means 
a sales CAGR of ~55% and payment 
BSC sales reaching about NOK 
1.5bn in 2030. We expect the gross 
margin to start at slightly above 30% 
(incl lower margins for sensors) and 
then we assume it will come down 
to ~20% due to competitive 
dynamics. We assume the average 
gross margin over the whole period 
will be 21%. We expect OPEX to 
grow by CAGR 7%, averaging about 
8% of sales from 2026. The 
following leads to EBIT margins of 
on average 12% over the period. We 
assume a long-term EBIT margin of 
10%. 

The differing parameter in our 
optimistic scenario, compared to 
base case, is that we increase the 
probability for mass market 
adoption from 75% to 100% and 
adjust Zwipe's volumes accordingly. 
With a BSC market penetration of 
15% of all payment cards sold 
globally in 2026, instead of 10% as 
in the base case, we derive a fair 
value of NOK 43. The discrepancy 
from our base case shows the 
innate potential for Zwipe if 
biometric cards can gain a larger 
market share. We assume similar 
cost levels as in base case. 
Consequently, we assume average 
EBIT margins of 12%. Our long-term 
EBIT margin is 10% 
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Catalysts 
Commercial orders 

The most important catalyst during the next 6 months, in our view, is commercial orders, from existing and new 

partnerships. The company already announced a pilot with a Global Tier-1 Bank at the beginning of September and 

we expect further news.  There were a total of 14 pilots initiated for Zwipe Pay in 2021 and we think successful 

results coming in 2022 are triggers for commercial orders. This is also a risk for the case where unsuccessful pilots 

would be concerning. 

IMPACT 
Downside Upside Time Frame 

Significance Likelihood  Significance Likelihood   
Minor Unlikely Major  Highly likely Mid 

 

Proven breakthrough in production costs 

The costs are expected to come down with scale in production. The goal is to get the total card costs down to USD 

5 per card, which we think will likely happen in the next couple of years driven by high volumes. 

IMPACT 
Downside Upside Time Frame 

Significance Likelihood  Significance Likelihood   
Major Unlikely Major  Possible Long 
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Summary Redeye Rating 
The rating consists of three valuation keys, each constituting an overall assessment of several factors that are 

rated on a scale of 0 to 1 points. The maximum score for a valuation key is 5 points. 

No rating changes in the report 
 

People: 4 

 

We arrive at an average people rating (4/5) where the most positive aspect is the skill set and experience in the management team 

and board, following recent additions. A large part of the management team has now been in place for a period of 3+ years and  

they have shown their capabilities in attracting several key employees with long experiences in the sector. While the CEO has 

increased his ownership considerably we would like to see an even higher ownership stake. Regarding capital allocation skills  it's 

too early to judge as partnerships have not turned into sales at this stage and more time is needed to know if the capital has been 

employed in the best possible way. We think the company could be even more upfront on communicating near-term challenges. 

 

Business: 3 

 

Biometric payment cards have been considered around the corner for several years, yet the market does not exist today. However, 

we expect it to quickly emerge as soon as costs come down to adequate levels, given the strong advantages of biometric 

payment cards. Considering the 4 billion payment cards that are shipped each year, even a moderate penetration implies 

significant growth opportunities. Zwipe's business model is scalable when volumes ramp. The expertise of Zwipe is also valida ted 

by partnerships with large players like e.g., Idemia, which compensates for its tiny size (pre-revenue etc.). The payment industry is 

slow moving, which creates a barrier to entry, but it is hard to identify how sustainable the competitive advantages are at this early 

point in time. However, competition is positive in this stage, as it will help starting the market.  

 

Financials: 2 

 

Following raising NOK 104m in a recent directed share issue, Zwipe has a strong financial position. Zwipe is, however, still 

essentially pre-revenue and therefore unprofitable, which weighs on the financials rating, but the scalable business model means 

Zwipe can quickly scale when sales ramp up and consequently reach break-even. 
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2021 2022E 2023E 2024E DCF Valuation Metrics Sum FCF (NOKm)

INCOME STATEMENT Initial Period (2022–2024) -10,79

Revenues 3 27 338 724 Momentum Period (2025–2030) 433,54

Cost of Revenues 1 17 236 531 Stable Period (2031–) 404,22

Gross Profit 2 11 102 194 Firm Value 826,96

Operating Expenses 76 100 110 120 Net Debt -130,60

EBITDA -75 -89 -8 74 Equity Value 957,56

Depreciation & Amortization 8 1 1 0 Fair Value per Share 25,60

EBIT -83 -91 -8 73

Net Financial Items 0 4 0 0 2021 2022E 2023E 2024E

EBT -83 -87 -8 73 CAPITAL STRUCTURE

Income Tax Expenses 0 0 0 0 Equity Ratio 0,9 1,0 1,0 1,0

Non-Controlling Interest 0 0 0 0 Debt to equity 0,0 0,0 0,0 0,0

Net Income -83 -87 -8 73 Net Debt -152 -60 -52 -126

Capital Employed 149 62 54 127

BALANCE SHEET Working Capital Turnover -0,4

Assets

Current assets GROWTH

Cash & Equivalents 152 60 52 126 Revenue Growth 38% 969% 1143% 114%

Inventories 2 0 0 0 Basic EPS Growth -90% -975%

Accounts Receivable 5 0 0 0 Adjusted Basic EPS Growth 19% 3% -90% -975%

Other Current Assets 0 0 0 0

Total Current Assets 160 60 52 126 PROFITABILITY

ROE -61% -83% -15% 81%

Non-current assets ROCE -56% -145% -15% 57%

Property, Plant & Equipment, Net 3 2 1 1 ROIC -518% -1495% -476% 5845%

Goodwill 0 0 0 0 EBITDA Margin (%) -2936% -329% -2% 10%

Intangible Assets 0 0 0 0 EBIT Margin (%) -3266% -334% -2% 10%

Right-of-Use Assets 0 0 0 0 Net Income Margin (%) -3274% -320% -2% 10%

Shares in Associates 0 0 0 0

Other Long-Term Assets 0 0 0 0

Total Non-Current Assets 4 3 2 2 VALUATION

Basic EPS 0,0 -2,3 -0,2 2,0

Total Assets 163 62 54 127 Adjusted Basic EPS -2,2 -2,3 -0,2 2,0

P/E neg neg neg 8,8

Liabilities EV/Revenue 43,2 21,6 1,8 0,7

Current liabilities EV/EBITDA neg neg neg 7,1

Short-Term Debt 0 0 0 0 EV/EBIT neg neg neg 7,1

Short-Term Lease Liabilities 0 0 0 0 P/B

Accounts Payable 0 0 0 0

Other Current Liabilities 14 0 0 0

Total Current Liabilities 14 0 0 0 SHAREHOLDER STRUCTURE CAPITAL %VOTES %

Vasastaden Holding AB 16,4% 16,4%

Non-current liabilities Erik Selin 10,7% 10,7%

Long-Term Debt 0 0 0 0 Lars Windfeldt 4,5% 4,5%

Long-Term Lease Liabilities 0 0 0 0 Energetic AS 3,5% 3,5%

Other Long-Term Liabilities 0 0 0 0 Avanza Pension 3,0% 3,0%

Total Non-current Liabilities 0 0 0 0

SHARE INFORMATION

Non-Controlling Interest 0 0 0 0 Reuters code ZWIPE:SS

Shareholder's Equity 149 62 53 126 List Merkur Mkt, First North

Total Liabilities & Equity 163 62 53 126 Share price 17,32

Total shares, million 37,3667

CASH FLOW

NOPAT -83 -91 -8 73

Change in Working Capital -5 -7 0 0 MANAGEMENT & BOARD

Operating Cash Flow -77 -92 -8 74 CEO André Løvestam

CFO Lars Kristian Solheim

Capital Expenditures 0 0 0 0 Chairman Jörgen Lantto

Investment in Intangible Assets -2 0 0 0

Investing Cash Flow -2 0 0 0

ANALYSTS Redeye AB

Financing Cash Flow 105 0 0 0 Niklas Sävås Mäster Samuelsgatan 42, 10tr

Free Cash Flow -78 -92 -8 74 111 57 Stockholm
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Redeye Rating and Background Definitions 
Company Quality 

Company Quality is based on a set of quality checks across three categories; PEOPLE, BUSINESS, FINANCE. These 

are the building blocks that enable a company to deliver sustained operational outperformance and attractive long-

term earnings growth. 

 

Each category is grouped into multiple sub-categories assessed by five checks. These are based on widely 

accepted and tested investment criteria and used by demonstrably successful investors and investment firms. 

Each sub-category may also include a complementary check that provides additional information to assist with 

investment decision-making. 

 

If a check is successful, it is assigned a score of one point; the total successful checks are added to give a score for 

each sub-category. The overall score for a category is the average of all sub-category scores, based on a scale that 

ranges from 0 to 5 rounded up to the nearest whole number. The overall score for each category is then used to 

generate the size of the bar in the Company Quality graphic. 

 

People 

At the end of the day, people drive profits. Not numbers. Understanding the motivations of people behind a business 

is a significant part of understanding the long-term drive of the Company. It all comes down to doing business with 

people you trust, or at least avoiding dealing with people of questionable character. 

The People rating is based on quantitative scores in seven categories:  

• Passion, Execution, Capital Allocation, Communication, Compensation, Ownership, and Board.  

 

Business 

If you don't understand the competitive environment and don't have a clear sense of how the business will engage 

customers, create value and consistently deliver that value at a profit, you won 't succeed as an investor. Knowing 

the business model inside out will provide you some level of certainty and reduce the risk when you buy a stock. 

The Business rating is based on quantitative scores grouped into five sub-categories:  

• Business Scalability, Market Structure, Value Proposition, Economic Moat, and Operational Risks.  

 

Financials 

Investing is part art, part science. Financial ratios make up most of the science. Ratios are used to evaluate the 

financial soundness of a business. Also, these ratios are key factors that will impact a company's financial 

performance and valuation. However, you only need a few to determine whether a company is financially strong or 

weak. 

The Financial rating is based on quantitative scores that are grouped into five separate categories:  

• Earnings Power, Profit Margin, Growth Rate, Financial Health, and Earnings Quality.
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Disclaimer 
Important information  
Redeye AB ("Redeye" or "the Company") is a specialist financial advisory boutique that focuses on small and mid -cap growth companies in the Nordic 
region. We focus on the technology and life science sectors. We provide services within Corporate Broking, Corporate Finance, equity research and 
investor relations. Our strengths are our award-winning research department, experienced advisers, a unique investor network, and the powerful 
distribution channel redeye.se. Redeye was founded in 1999 and since 2007 has been subject to the supervision of the Swedish Financial 
Supervisory Authority. 
Redeye is licensed to; receive and transmit orders in financial instruments, provide investment advice to clients regarding f inancial instruments, 
prepare and disseminate financial analyses/recommendations for trading in financial instruments, execute orders in financial inst ruments on behalf 
of clients, place financial instruments without position taking, provide corporate advice and services within mer gers and acquisition, provide services 
in conjunction with the provision of guarantees regarding financial instruments and to operate as a Certified Advisory business (ancillary 
authorization). 
 
Limitation of liability  
This document was prepared for information purposes for general distribution and is not intended to be advisory. The information contained in this 
analysis is based on sources deemed reliable by Redeye. However, Redeye cannot guarantee the accuracy of the information. The  forward-looking 
information in the analysis is based on subjective assessments about the future, which constitutes a factor of uncertainty. Redeye cannot guarantee 
that forecasts and forward-looking statements will materialize. Investors shall conduct all investment decisions independently. This analysis is 
intended to be one of a number of tools that can be used in making an investment decision. All investors are therefore encour aged to supplement 
this information with additional relevant data and to consult a financial advisor prior to an investment decision. Accordingly, Redeye accepts no 
liability for any loss or damage resulting from the use of this analysis. 
 
Potential conflict of interest  
Redeye's research department is regulated by operational and administrative rules established to avoid conflicts of interest and to ensure the 
objectivity and independence of its analysts. The following applies: 
• For companies that are the subject of Redeye's research analysis, the applicable rules include those established by the Swedish Financial 

Supervisory Authority pertaining to investment recommendations and the handling of conflicts of interest. Furthermore, Redeye  employees 
are not allowed to trade in financial instruments of the Company in question, from the date Redeye publishes its analysis plus one trading 
day after this date. 

• An analyst may not engage in corporate finance transactions without the express approval of management and may not receive an y 
remuneration directly linked to such transactions. 

• Redeye may carry out an analysis upon commission or in exchange for payment from the Company that is the subject of the analysis, or 
from an underwriting institution in conjunction with a merger and acquisition (M&A) deal, new share issue or a public listing . Readers of 
these reports should assume that Redeye may have received or will receive remuneration from the company/companies cited in th e report 
for the performance of financial advisory services. Such remuneration is of a predetermined amount and is not dependent on the content of 
the analysis.  

 
Redeye's research coverage 
Redeye's research analyses consist of case-based analyses, which imply that the frequency of the analytical reports may vary over time. Unless 
otherwise expressly stated in the report, the analysis is updated when considered necessary by the research department, for example in the event of 
significant changes in market conditions or events related to the issuer/the financial instrument. 
 
Recommendation structure 
Redeye does not issue any investment recommendations for fundamental analysis. However, Redeye has developed a proprietary analysis and 
rating model, Redeye Rating, in which each Company is analyzed and evaluated. This analysis aims to provide an independent assessment of the 
Company in question, its opportunities, risks, etc. The purpose is to provide an objective and professional set of data for ow ners and investors to use 
in their decision-making.  
 
 
Redeye Rating (2022-05-16) 
 

Duplication and distribution 
This document may not be duplicated, reproduced or copied for purposes other than personal use. The document may not be distributed to physical 
or legal entities that are citizens of or domiciled in any country in which such distribution is prohibited according to appl icable laws or other 
regulations. 
Copyright Redeye AB. 

 

 
 
 

 
 

 

Rating People Business Financials 

5p 33 15 4 
 
 3p - 4p 137 123 43 
 
 0p - 2p 5 37 128 
 
 Company N 175 175 175 
 
 

CONFLICT OF INTERESTS 

Niklas Sävås owns shares in the company : No 
Redeye performs/have performed services for the Company and receives/have 

received compensation from the Company in connection with this. 


