
Maximize Revenue 
Growth with Rebate 
Management Software

A Rebate Management Platform  
That Gives You Full Control   
Say goodbye to outdated, manual processes 
that lack visibility. Instead, own your rebates 
from end to end, taking full advantage of 
opportunities and fostering collaboration with 
your trading partners.

 Comprehensive 
Effectively manage every deal type. Track, 
analyze and optimize the entire rebate 
management process.   
Collaborative 
Create, negotiate, and execute deals with 
trading partners. Improve alignment by tracking 
progress in one trusted location. 
Controlled  
Share the data you want to share, internally 
and externally. Configure workflows, approval 
processes, and audit trails to maintain 
transparency and compliance

Trusted by Electrical  
Industry Leaders

Visit enable.com to learn more and experience a live demo
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Enable + IDEA Connector -  
A Single Source of Data Truth   
The IDEA Connector allows trading partners in the 
electrical industry to securely share accurate and 
harmonized product data from a single source. 
With IDEA Connector and Enable, manufacturers 
and distributors can now build and represent their 
rebate agreements digitally leveraging the rich source 
of product information already present in IDEA 
Connector.  

By using the Enable and IDEA Connector 
integration, you can:  
•  Create, track and execute rebate agreements 

instantly with no data migration  
•  Drive efficiency with access to manufacturer-

authorized product data within the Enable platform 
•  Ensure clean and accurate rebate management and 

execution by eliminating data disparity

“We plan on growing. Rebates are 
a big part of our business, but we 
needed a partner who will grow 
with us in different elements of 
our business. That’s why we’re 
excited to partner with Enable."

Jeffrey Moyle
Vice President, Supplier 
& Digital Strategy  
Rexel Canada

“The collaborative nature of 
the Enable platform enables 
us to engage in productive 
conversations with our suppliers. 
We have been able to generate 
more revenue and explore 
additional income opportunities 
through increased volume."

Ben Nitz
Director of Strategic 
Vendor Management 
Werner Electric


