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PRESS RELEASE 
 

Héricourt, 29 October 2020 

 

 

The Gaussin Group publishes its consolidated half-
yearly results on 30 June 2020 

 

Turnover and licensing revenue: €3m 

EBITDA – €5.7m 

Operating income - €7m 

Consolidated cash position €18m on 16 October 2020* 

A secure development outlook in spite of COVID-19 with €91m of 
firm orders in the order book* 

*   Including Métalliance, fully consolidated. 
 

The €20m licence granted to Al Attiya posted in the second half of 
2020  
 
On 16 July 2020, Gaussin entered into an exclusive 20-year licensing agreement with Al Attiya 
Motors, a company of the Al Attiya group from Qatar, relating to its electric vehicles for sea ports, 
airports, logistics and smart cities. The agreement includes an initial entry fee of €20 million, with 
exclusive rights covering the main countries in the Middle East, followed by 3 to 5% royalties on any 
future developments. The initial entry fee of €20 million included in the exclusive licensing 
agreement with Al Attiya Motors and Trading Co will be posted in the second half of 2020 as 
licensing revenue, in the amount of €20 million. It is of note that licensing revenue carries 
practically no related costs, and thus essentially makes a direct contribution to operating profits. 
 
The posting of the licence in the second half of 2020 was audited and approved by the statutory 
auditors.  

 

 

Gaussin (EURONEXT GROWTH: ALGAU - FR0013495298) has announced that its board of directors 
met on 29 October 2020 and approved the consolidated half-yearly accounts closed on 30 June 2020 
reviewed by the statutory auditors. 

 
The statutory auditors’ opinion is as follows: 
 
The accounts for the first half underwent a limited audit by the statutory auditors.  
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Their conclusion is stated as follows: 
“Based on our limited audit, we have not found any material misstatements that could, under 
French accounting rules and methods, put into doubt the fact that the accounts present a true and 
fair view of the assets and financial position of the whole made up by the entities within the scope 
of consolidation on 30 June 2020, and of the results of its operations in the past period”. 

 
 

1. Continuation of the strategic development of the Company 
 
 
The results of the first half of 2020 reflect the obvious impact of the COVID-19 crisis, which 
significantly disrupted the production operations of the Group for almost a quarter. While the 
health crisis had an undeniable impact on the accounts of the first half of 2020, it does not however 
call the ambitions of the Group into question. Indeed, Gaussin is pursuing an ambitious growth 
strategy, focussed on several areas: 
 
- Licensing, particularly in Qatar: Gaussin first granted an exclusive licence to Qatar Railways 

Company, covering the management of manual and self-driving vehicles in Qatar (see release 
of 24 June 2019). That licensing business was strengthened by the grant of an exclusive 
licence to Al Attiya Motors in July 2020 (see release of 16 July 2020 – see above). The licence 
is a sign of the strategy for the rapid deployment of Gaussin technology. 
 

- Development with Total (see release of 25 May 2020) of the first fully electric ART (Aircraft 
Refueller Transporter) in the world. This prototype, which is intended for the Airbus plant in 
Toulouse, will be able to tow tanks containing 30 tonnes of fuel each. It ought to be delivered 
at the end of 2020. 
 

- Buyout of Métalliance (see release of 1 July 2020). The move has enabled Gaussin to address 
the market for public works logistics equipment, particularly tunnel boring machines, and also 
more generally to change dimensions by becoming a consolidated group with over 200 
employees and €50m turnover. 
 

- Electric ATM and APM versions, which confirm their success: the distributor Blyyd placed an 
order for 150 ATMs in July 2020 (see release of 6 July 2020) while the first electric APMs have 
been in operation since September in the port of Abidjan operated by Bolloré Ports. 
 

- The distribution of Bluebus outside France, announced as part of the reinforcement of the 
partnership between the Group and Bolloré (see release of 1 September 2020), which 
provides for the exclusive distribution of electric six-metre Bluebus vehicles by Gaussin in the 
Middle East (Qatar, Turkey, United Arab Emirates, Oman, Koweit, Bahrain and Israel) and a 
non-exclusive distribution agreement elsewhere in the world outside France. 
 

- Reinforced operations in Qatar with the setting up of a joint venture with Al Attiya, named 
GAME (Gaussin Advanced Mobility Electric), which will install two units for the assembly of 
Gaussin driverless electric vehicles in Doha, in the Qatar Free Zone of Ras Bufontas (see 
release of 21 September 2020). The joint venture will start producing vehicles in November 
2020. 
 

- The extension of the Gaussin range, which continued with the promising launch of 
hydrogen-powered ATM-H2 and APM-H2 vehicles (see release of 6 October 2020). On the 
occasion of the presentation of the new vehicles in early October, Gaussin announced a 
partnership with Faurecia, which will supply the hydrogen tanks (see release of 8 October 
2020). 

 
The results of the first half of 2020 must therefore be interpreted in the light of that medium and 
long-term strategy. They give cause for optimism and confidence for the coming months, 
particularly in view of the value of firm orders, €91m (€66m for Gaussin and €25m for Metalliance), 
which forcefully demonstrates the dynamism of the Group and the trust placed in it by its partners 
and customers. While the health crisis had a negative impact on the production capacity of Gaussin, 
it also had positive consequences for the Group, particularly due to the growth in e-commerce and 
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its associated logistics needs, which it helped reinforce. That phenomenon can be seen particularly 
in the unprecedented orders from Blyyd. 
 
 

2. Turnover and licensing revenue: €3m in the first half of 2020  
 
 
The Gaussin Group achieved consolidated turnover of €3.02m in the first half of 2020, compared to 
€2.2m on 30 June 2019, showing an increase of 35%. 
 
The COVID-19 crisis had a major impact on business in the first half: between mid March and mid 
May, short-time working was put in place to protect workers’ health and significantly disrupted the 
production forecasts of the Group. However, as soon as the lockdown was lifted, Gaussin recovered 
with a very dynamic return to activities aimed at making up for the time lost in the spring as far as 
possible. Besides, the Group has been able to anticipate future crises by diversifying its supply and 
production sources, with sites in Qatar and Dubai. 
 
On 30 June 2019, the Group had recorded a licence worth €11.5m. On 30 June 2020, the Group did 
not record any licence in its accounts. The licence agreed with Al Attiya Motors on 16 July 2020 is 
posted in the second half of 2020 (€20m). 
 
 
The logistics business, which is organised around full electric clean vehicles (ATM, TSBM and MTO 
ranges), generated turnover of €2.8m against €1.8m on 30 June 2019, i.e. it grew by 55%. 
 
The ports business, which serves large port operators across the world with the range of automatic 
container transport vehicles (AGV Performance, AIV Revolution and APM 75T Self-driving) or with 
human drivers (APM 75T), Power Pack Full Elec batteries and docking stations, did not generate any 
turnover in the first half of 2020, against €0.2m on 30 June 2019. APM vehicles are under 
production and the turnover will be posted in the second half of 2020.  
 
The change in business model, which prefers the use of licensing, has led to the entry of revenue 
relating to the sale of licences and royalties under “Licensing revenue” from now on. 
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3. Group results in the first half of 2020 
 

 
 
EBITDA -€5.7m 

The drop in EBITDA in the first half of 2020 compared to the first half of 2019 may be explained by 
the absence of licensing revenue and the effects of the health crisis. 
 
The operating result stands at – €7m  

After recognising operating reversals and allowances in the amount of- €1.3m, operating income 
was - €7m, compared with +€9.1m on 30 June 2019. 
 
The net result before tax of the integrated companies was -€7m compared to + €7.4m on 30 
June 2019 

 
 

The net result was - €7.6m compared to a profit of €6.8m on 30 June 2019.   

 

 

 

Compte de résultat consolidé du Groupe GAUSSIN - Première partie

En millier d'€ 1 SEM 2020 1 SEM 2019 Variation en K€
Variation en 
%

Chiffre d'affaires 3 020 2 238 782 35%
Revenus de licences 0 11 462 -11 462
Chiffre d'affaires et revenus de licences 3 020 13 700 -10 680 -78%
Production stockée -59 842 -901
Production immobilisée 650 1 492 -842
Activité produite 3 612 4 573 -961 -21%
Coûts de production -1 760 -3 054 1 294
Marge opérationnelle 1 852 1 519 333 22%
Frais d'études, prestations -1 132 -965 -167
Achats non stockés -73 -92 19
Charges du personnel -2 688 -2 109 -579
Autres charges -4 085 -2 305 -1 780
Autres produits 431 514 -83
EBITDA Exploitation -5 695 8 024 -13 719 -171%
Reprises d'exploitation 1 861 4 696 -2 835
Dotation d'exploitation -3 123 -3 570 447
Résultat d'exploitation -6 958 9 149 -16 107 -176%
Résultat exceptionnel 193 -1 388 1 581
Résultat opérationnel -6 765 7 761 -14 526 -187%
Résultat financier -263 -364 101
Résultat net des sociétés intégrées avant impôts -7 027 7 396 -14 423 -195%

Compte de résultat consolidé du Groupe GAUSSIN - Deuxième partie

En millier d'€ 1 SEM 2020 1 SEM 2019 Variation en K€
Variation en 
%

Résultat net des sociétés intégrées avant impôts -7 027 7 396 -14 423 -195%
Impôts sur les résultats -687 687
Résultat net des entreprises intégrées -7 027 6 709 -13 736 -205%
Qp des sociétés mise en équivalence -516 101 -617
Dotation/Reprise Ecarts d'acquisition -34 -34 0
Résultat net de l'ensemble consolidé -7 577 6 776 -14 353 -212%
Intérêts minoritaires 0 -1 1
Résultat nets part du groupe -7 577 6 775 -14 352 -212%
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The cash position stood at €18m on 16 October 2020 and €8m on 30 June 2020 

The Group, which includes Métalliance since 1 July, has a cash position of €18m on 16 October 2020. 
In July 2020, the Group received €4.5m from the licence invoiced in 2019 to Qatar Railways 
Company (QRC) and €12m from the new €20m licensing agreement with Al Attiya.  
 
The debt and borrowings of the Group rose by €5.3m on 30 June 2020. 

Total Group borrowings and financial debts stood at €15.4m on 30 June 2020 compared to €10.1m 
on 31 December 2019 and consisted of €6.9m as borrowings, €6.8m as advances from the BPI 
(French Public Investment Bank) of which €4.6m repayable in the event of commercial success and 
€1.7m as adjusting entries for equipment under lease. 
 
In particular, the Group received a payment of four state-guaranteed loans in a total amount of 
€4.7m in the course of the first half of 2020. 
 
The equity capital decreased by €6.4m and stood at €7.2m on 30 June 2020 

The €6.4m drop in shareholders' equity during the first half of 2020 year was due to the changes 
below: 
- cash increase in capital by €1.2m as part of a capital increase carried out through private 

equity following a decision by the Board of Directors of 15 April 2020,  
- loss for the period of €7.6m. 
 
 

4. A secure development outlook thanks to an order book worth €91m (not 
including options) for the Gaussin and Métalliance Group, the ramping up 
of the licensing business and strategic partnerships 

 
 
On 30 September 2020, the order book excluding royalties on future sales stood at €91m against 
€40.5m on 31 December 2019, including that of Métalliance.  
 
The group has received new orders worth over €63m (not including options) since 31 December 
2019. The order book on 30 September 2020 particularly includes the following: 
 

- 159 ATMs for Blyyd 
- 3 self-driving AGVs for PRB (Produits de Revêtement du Bâtiment)  
- 1 refueller for Total 
- 22 port tractors of the APM 75T HE type (models for hot climates) with an option for 30 

more, from QTerminals 
- 24 port trailers of the TT type (with an option for 33 more) from QTerminals 
-  7 port tractors of the APM FULL ELEC 75T type and 7 port trailers of the Terminal Trailer 

"TT" 65T type for CentrePort in New Zealand 
- the sale of a licence to the Al-Attiya group, including a €20m entry fee. The initial entry fee 

of €20m included in the exclusive licensing agreement with Al Attiya Motors and Trading Co 
announced on 16 July 2020 will be posted in the second half of 2020 as licensing revenue, in 
the amount of €20 million. 

 
 
The order book of Métalliance stands at €25m. 
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The Group publishes order figures spanning a long period of time, and so there may be delays that 
do not call the orders into question or total or partial cancellations due to a customer's business, 
which would then have an impact on the business, earnings and financial position of the Company. 
Note also that in general, reviewing the order book does not fall within the remit of the statutory 
auditors. 
 
 
Estimation of the turnover for 2020 of the consolidated group made up of Gaussin and 
Métalliance of about €47.2 million, licensing revenue included 
 
In view of the COVID-19 epidemic and the lockdown measures put in place, the revenue of the 
consolidated group including Gaussin and Métalliance ought to be about €38.7m, licensing revenue 
included. The revenue generated by Métalliance is included from July in the consolidated accounts. 
With Métalliance integrated over the whole year 2020, the revenue of the consolidated group 
including Gaussin and Métalliance ought to be about €47.2m, licensing revenue included. 
 
The resolve shown by the Group since May to make up, as far as possible, for the negative impacts 
of the lockdown need to be restated. That ability to significantly catch up on the production 
delayed during the health crisis ought to prove to be an asset in the coming months. 
 
Orders worth €21.2m for the licensing business 
 
The licensing strategy initiated in 2018 is aimed at rapidly deploying Gaussin technology globally. In 
2019, which was the first full year of that business model, it generated €11.5m as revenue during 
the period. Early licences, which comprise an entry fee and royalties on future sales, were granted 
to ST Engineering Land Systems (STELS) to manufacture and market the AGV Performance® Full Elec 
Ultra Fast Charge vehicle in Singapore and to the state-owned company Qatar Railways Company 
(QRC) for the management of the FMP fleet management platform for driverless vehicles. For those 
two licences, €11.5m was invoiced in 2019, of which €4.5m was collected in the first half of 2020 
and at least €20m will be invoiced in the second half of 2020.  
 
In 2020, that business model was ramped up. Orders relating to the licensing business stand at 
€21.2m, particularly with the new agreement entered into with Al-Attiya for €20m (see release of 
16 July 2020). The initial entry fee of €20m included in the exclusive licensing agreement with Al 
Attiya Motors and Trading Co announced on 16 July 2020 will be posted in the second half of 2020 as 
licensing revenue, in the amount of €20 million. The signing of that exclusive 20-year licensing 
agreement with a key player in Qatar relating to its electric vehicles for sea ports, airports, logistics 
and smart cities represents a major milestone in the development of the licensing business model of 
Gaussin. The agreement includes not just an initial entry fee of €20 million, with exclusive rights 
covering the main countries in the Middle East, but also 3 to 5 % royalties on any future 
developments. The new partnership confirms the value of the strategy used by Gaussin to turn its 
technology know-how to account. 
 
It is of note that licensing revenue carries practically no related costs, and thus essentially makes a 
direct contribution to operating profits. 
 
 
  

Carnet de commandes du groupe GAUSSIN au 30 septembre 2020

En K€ En %
Activité LOGISTIQUE 36 835 55%
Activité PORTUAIRE 8 448 13%
Activité LICENCE 21 200 32%

Carnet de Commandes GAUSSIN 66 483 100%

Carnet de Commandes METALLIANCE 24 850

Carnet de Commandes CONSOLIDE 91 333
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Development of strategic partnerships 

As part of its development, the Group can rely on some ten strategic partnerships initiated since the 
end of 2018, which are essential for the future and growth of Gaussin: 
 

1. Partnership with Siemens in a renewable exclusive worldwide agreement over two years 

Gaussin and Siemens Logistics entered into a partnership (see release of 18 December 2018) 
relating to the exclusive distribution by Siemens of AGV solutions from Gaussin designed for 
the transport of ULD containers and pallets for airports. The AAT Full Elec Automotive 
Airport Transporter presented at the InterAirport fair in Munich in 2019 and the AMDT Full 
Elec Automotive Multi-Directional Transporter are two clean vehicles that have resulted 
from collaboration with Siemens Logistics; they are currently in the tender and test 
preparation stage in major global air transport hubs. 

The agreement,which was to end in December 2020, has been renewed for another year. 

 

2. Partnership with Blue solutions of the Bolloré group and Bolloré Ports: a master 
agreement with preferential rights over 7 years 

Gaussin, Blue Solutions and Bolloré Ports of the Bolloré group entered into two partnership 
agreements in 2018 relating to the integration of the LMP® battery from Blue Solutions into 
Gaussin vehicles and the joint development of the APM 75T vehicle designed for container 
transport in ports. Bolloré Ports operates 23 ports around the world, and in 2019 Gaussin 
signed a master agreement (see release of 25 March 2019) with preferential rights over 
seven years, and a first order for the Port of Abidjan that is currently being delivered.  

Partnership with Bluebus of the Bolloré group in a distribution agreement over five 
years 

In 2019, Gaussin and the Bluebus subsidiary of the Bolloré group entered into a partnership 
agreement to develop a self-driving version of the 6-metre Bluebus, a project in which 
Gaussin participated and which won the World Challenge for Self-Driving Transport in the 
"Leading Company - Best Energy and Environmental Sustainability" category. 

Gaussin and Bluebus of the Bolloré group have decided to extend their partnership with a 
global distribution agreement for electric Bluebus vehicles outside France. 

3. Vasco partnership 
The purpose of the Vasco project is to develop the first fully automated system operating 
with a guiding system requiring no infrastructure (no equipment on the ground) to handle 
containers in port terminals. It also aims to demonstrate the efficiency of the system in 
actual working conditions. A demonstration involving a fleet of self-driving all electric AIV 
Revolution vehicles equipped with the ADV (Autonomous Driving Vasco) system was 
organised in May 2019 (see release of 9 April 2019) at the Port of Dourges in France. The 
Research & Development phase of the project is now complete, and the marketing phase 
has begun. The AIV Revolution has excited great interest from brownfield port operators 
thanks to the immediate automation allowed by it, without stopping operations and with no 
infrastructure installations, combined with high operating speed. 
 

4. Partnership with a major player in e-commerce on the global scale 
Gaussin has signed a master supplier agreement with a player of e-commerce and transport 
(see release of 5 June 2019) for the supply of electric vehicles devoted to logistics 
operations. The agreement, which covers all the sites of the logistics company in the world, 
is accompanied by a first order for an ASBM® (Automotive Swap Body Mover) dedicated to 
the transport of swap body containers for its facility in London. 
 

5. Partnership with Qatar Railways Company (QRC) for the management of its manual and 
self-driving vehicles in Qatar 
Gaussin has entered into an exclusive renewable two-year licence agreement (see release of 
24 June 2019) with the state-owned corporation Qatar Railways Company (QRC) relating to 
the FMP fleet management platform. The agreement provides for initial entry fees in an 
undisclosed amount, applicable to exclusivity in Qatar. 
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6. Partnership with Paris Saint-Germain with a preferential right over 2.5 years 
Gaussin and Paris Saint-Germain have entered into a strategic partnership (see release of 29 
October 2019) for the supply of full electric driverless vehicles for the transport of people 
and goods. That long-term understanding includes equipment for all the infrastructure of 
the Parisian football club, which will inaugurate its training centre in 2022. 

7. Partnership with Hyperloop TT: exclusive agreement over 10 years 
In October 2019, Gaussin entered into a partnership (see release of 30 October 2019) with 
the US corporation Hyperloop Transportation Technologies (Hyperloop TT) for the supply of 
Hyperloop TT AIV (Automotive Intelligent Vehicles) electric driverless vehicles from Gaussin 
to carry and transfer containers into magnetic levitation trains running in a tube at 1200 
km/h. 
 
The two groups reinforced their links in August 2020 (see release of 7 August 2020) when 
Hyperloop acquired a stake in Gaussin at the price of €9.91 per share, and €885,032 in all. 
The increase in capital reserved for Hyperloop represents the materialisation of the 
industrial partnership between the two groups. 

8. Partnership with ST Engineering: exclusive agreement for the distribution of the Strobo 
range over 3 years 
In November 2019 (see release of 4 November 2019), Gaussin entered into an agreement 
relating to exclusive distribution of the Strobo logistics handling solutions range from ST 
Engineering Land Systems (STELS) in France, Belgium, Switzerland, Russia, Turkey and the 
Middle East and non-exclusive distribution elsewhere in the European Union, excluding Italy. 
By offering a range that complements Strobo vehicles and software to its existing 
customers, Gaussin wishes to extend its product portfolio into “intralogistics”. 
 

9. Partnership with Total for the development of the first fully electric ART refuelling 
vehicle in the world 

Development with Total (see release of 25 May 2020) of the first fully electric ART (Aircraft 
Refueller Transporter) in the world. This prototype, which is intended for the Airbus plant in 
Toulouse, will be able to tow tanks containing 30 tonnes of fuel each. It ought to be delivered 
at the end of 2020. 

 
 

10. Partnership with Al Attiya: more than just partnership, a joint venture 
After the signing of an exclusive 20-year licence with Al Attiya Motors and Trading Co., a 
company of the Al Attiya group (see release of 16 July 2020), relating to its electric vehicles 
dedicated to sea ports, airports, logistics and smart cities, Gaussin reinforced that 
partnership by setting up a joint venture in the Qatar Free Zone (see release of 21 
September 2020). The joint venture, which is based in Doha, will particularly have 
Guillaume Pepy, former boss of the French railway operator SNCF, as a director (see release 
of 5 October 2020). Guillaume Pepy is also the chairman of the France-Qatar committee of 
Medef International (arm of the French employers’ federation) and will provide valuable 
insights to the Group. 
 

11. Partnership with Faurecia: agreement for equipment for Gaussin hydrogen vehicles 
Recently (see release 9 October 2020), Gaussin reinforced its ecosystem of partners by 
entering into a partnership with Faurecia for equipping Gaussin vehicles devoted to logistics 
and handling in ports with Faurecia hydrogen storage systems. 
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5. Marketing outlook 
 
In recent years, Gaussin has developed a new range of vehicles and software intended for four 
growing business areas: ports, airports, logistics centres and smart cities. 
 
In addition to that diversity of industries, a new area of growth has now emerged with the launch of 
ATM-H2 and APM-H2 vehicles that run on hydrogen. That form of energy, which is prompting great 
interest on the part of public authorities in particular, ought to make a powerful contribution to the 
commercial outlook of the Group in future. For the short term however, the idea is not to allow 
hydrogen to cannibalise the electric vehicles of the Group. Hydrogen is particularly suited to longer 
distances, whereas electric vehicles are appropriate for shorter journeys. Gaussin is counting on the 
complementarity of the two types of vehicle. 
 
That diversification of the commercial outlook is also territorial: by boosting its overseas 
operations, international partnerships and sales force, particularly in Qatar and the USA, the Group 
hopes to find new agreements. 
 
Gaussin believes it has fulfilled its goal announced in 2019 to change dimensions by 2020 through its 
purchase of Métalliance, the creation of a joint venture in Qatar, the launch of its hydrogen 
vehicles and more generally the many positive developments the Group has seen in recent months. 
Its new status, which further reinforces its credibility in France and elsewhere, ought to open new 
vistas in the times to come. 
 
 

6. Potential impact of the COVID-19 epidemic on the business of the Group 
 
Since the beginning of 2020, the COVID-19 epidemic has repeatedly disrupted a large number of 
commercial and industrial activities in France and across the world. In October 2020, the health 
situation seems to have worsened again in France, and the situation is as uncertain as ever. 
 
The Gaussin Group is fully committed to overcoming the crisis, with the health of its employees, 
subcontractors and customers as its top priority. It is also committed to mitigating the 
consequences of the epidemic on its business and performance. To the extent possible and in full 
compliance with health regulations, the Group intends to continue its operations, even in the event 
of a prolonged crisis, maintain production for as long as possible and manage its order book to the 
best of its abilities. To date, no customers have postponed or cancelled any orders. 
 
As we publish this press release, and in spite of some tensions experienced in the supply chain in 
the first half, the Purchasing and Engineering processes introduced by the Group should enable it to 
limit the logistics impact of COVID-19 and honour the remainder of its orders for 2020. The 
Purchasing and Quality departments are fully mobilised and monitoring compliance with suppliers' 
delivery deadlines closely during this sensitive period. In addition, the historical "skateboard" and 
"agnostic" design of Gaussin vehicles allows for interchangeability and rapid replacement in the 
architecture of subassemblies containing key components that may be out of stock, such as motors, 
variable speed drives or batteries, with another subassembly made up of components that are 
available. 
 
While the uncertainty related to the health situation must not be forgotten, the Group has shown 
resilience in its business until now. The lockdown, which led to the growth of e-commerce, may 
even give a boost to demand for Gaussin transport and logistics vehicles. 
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7. Review of disputes 

 

Risks of commercial disputes 

The group had posted a provision of €1.8m in its 2018 accounts to cover a commercial dispute in 
which the first ruling by the commercial court obliged Gaussin to refund the customer. The total 
repayment of the debt was completed in May 2019, and Gaussin lodged an appeal against the ruling. 

In its ruling of 24 September 2019, the court of appeals of Besançon overturned the ruling of 24 
November 2017 of the commercial court of Vesoul and additionally ordered the customer to pay 
€175k, along with penalties, and to refund the amount paid by Gaussin. As a result, the provision of 
€1.8m recognised in 2018 was fully reversed in 2019, notwithstanding the fact that the customer has 
taken the matter to the court of cassation. 

 
Upcoming events 

 
General meeting of Gaussin shareholders and holders of redeemable share warrants: 16 

November 2020  
 Hydrogen Business for Climate trade fair in Belfort: 13 and 14 January 2021 

Artificial Intelligence trade fair in Belfort: 16 and 17 June 2021 
 
About Gaussin 
 
Gaussin is an engineering company that designs, assembles and sells innovative products and 
services in the transport and logistics field. Its know-how encompasses cargo and passenger 
transport, autonomous technologies allowing for self-driving solutions such as Automotive Guided 
Vehicles, and the integration of all types of batteries, particularly electric and hydrogen fuel cells. 
With more than 50,000 vehicles worldwide, Gaussin enjoys a strong reputation in four fast-
expanding markets: port terminals, airports, logistics and people mobility. The group has developed 
strategic partnerships with major global players to speed up its commercial penetration: Siemens 
Logistics in the field of airports, Bolloré Ports and ST Engineering for ports, UPS for logistics and 
Bluebus for people mobility. Gaussin has extended its business model with licensing agreements 
that are aimed at speeding up the use of its technology throughout the world. The purchase of 
Métalliance has resulted in the emergence of a group with over 200 employees and €50m turnover. 
 
In October 2019, the Group won the World Challenge for Self-Driving Transport in the Leading 
Company Category, Best Energy and Environmental Sustainability. 
 
Gaussin has been listed on Euronext Growth in Paris since 2010 (EURONEXT GROWTH - 
FR0013495298).  
More information on www.gaussin.com 

 
 

Contacts 
 

Gaussin Ulysse Communication 
Christophe Gaussin, invest@gaussin.com        Nicolas Daniels, ndaniels@ulysse-communication.com 
+33(0)3.84.46.13.45  +33(0)6.63.66.59.22 
                                                       Charles Courbet, ccourbet@ulysse-communication.com 
                                                                                                                      +33(0)6.28.93.03.06                                                                                                       
 

http://www.gaussin.com/
mailto:invest@gaussin.com
mailto:ndaniels@ulysse-communication.com
mailto:ccourbet@ulysse-communication.com
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For more information about Gaussin, go to www.gaussin.com *  
 
 
 
The present document may contain forward-looking information. Such forward-looking information 
refers to future prospects, developments and strategies of Gaussin Manugistique and is based on 
analysis of expected future results and estimates of amounts that are not yet determinable to date. 
Forward-looking information naturally contains elements of risk and uncertainty relative to events 
and therefore dependent on circumstances which may or may not occur in the future. Gaussin 
Manugistique draws your attention to the fact that forward-looking information provides no 
guarantee concerning its future performance or financial situation, financial results or trends in the 
sector in which Gaussin Manugistique operates, and which may significantly differ from those 
proposed or suggested in the forward-looking statements contained in this presentation. 
Furthermore, even though the financial position of Gaussin Manugistique, its performance and 
trends in the sector in which Gaussin Manugistique operates comply with the forward-looking 
information contained in this presentation, such performance or trends may not be a reliable 
indication of the company’s future performance or prospects. Gaussin Manugistique is not 
committed to updating or confirming analysts' expectations or estimates or to publicly correcting 
any information or event in order to reflect an event or circumstance eventually occurring following 
this presentation. 
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