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Q EXECUTIVE SUMMARY

GREENFIELD

We are excited to share with you our review of Q12023 in the Israeli Tech Ecosystem.

Greenfield Partners extends its congratulations to the 62 companies that raised capital this quarter,
totaling $1.66 billion in funding.

Total Raised (SM)

$789

$546

$330

Jan-2023 Feb-2023 Mar-2023

o Total Raised # of Deals
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THE STATE OF THE ISRAELI VENTURE MARKET

_=| Stickier Inflation Until
Stability is Achieved

* As the Federal Funds Rate
continues to rise in pursuit of
economic stability, it creates a
volatile economic environment.

Consequently, investors are
more selective when deploying
capital.

In response, startups are
prioritizing efficiency to extend
cash runways and bolster cash
positioning.

Rate Hikes claim First
Financial Institutions

» Amid increased rate hikes,

financial institutions such as
SVB, Signature Bank, and
others have experienced 'Bank
Runs,' leading some to close
their doors.

In response, other banks are
limiting their exposure to riskier
assets by tightening fund
allocation for startups.

This trend may extend to both
commercial and residential real
estate markets, potentially
resulting in higher mortgage
rates.

ansqe Venture Deal Activity

remains Depressed

» Despite a seemingly narrowing

bid/ask spread, both
investment institutions and
startups are exercising caution
due to uncertainty surrounding
interest rates, inflation, and
global financial conditions.

Conversely, companies with
extended capital runways are
focusing on conservation
tactics such as optimizing burn
rates. In the long term, these
habits can build a more resilient
and healthier ecosystem.

Efficiency Continues
L to Rule the Day

» Advised from the onset of the

economic downturn, startups
built on healthy spending and
monitoring habits are better
positioned to navigate the
market, attract investor
interest, and achieve
sustainable, long-term success.

While growth may have been
pushed aside by efficiency, it
remains a top priority and it
must be done with a disciplined
approach, as inefficient growth
will likely not be highly valued.

=
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GREENFIELD

Preceding 12 Months:
Q1’23 vs. Q1' 22

72%

. $5,907
decline

As of Q1'2023, $10.79B
was raised in the
preceding twelve months
compared to $27.64B,
which was raised in the
preceding twelve months
as of Q12022

Q121

Note: Does not include investments through IPOs and SPACs.

$6,616

Q2'21

j THE DECLINE IN INVESTMENT CONTINUES AS GROWTH
A ROUNDS FEEL THE SQUEEZE MORE THAN EARLY-STAGE DEALS

Total Raised By Round Size (SM)

$8,888

$6,186

$§723
$713

Q3'21

m< S25M

$5,953

Q4'21 Q1'22 Q2'22

m$25-50M mS$50-100M  m>$100M
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— CONTINUED TREND OF INTERNAL LED EXTENSIONS. 53% YoY DECLINE IN
_l|| DEAL MAKING WITH EARLY-STAGE DEALS EXPERIENCING ONLY SLIGHT
GREENFIELD DECLINE

Preceding 12 Months: # of Deals By Round Size
Q123 vs. Q1 22

147
135
129 o
0 118 17
0 18

decline

As of Q1'2023, 314
deals were closed in
the preceding twelve
months compared to
543 deals in the
preceding twelve
months as of Q12022

29 28
71 72

Q121 Q2'21 Q3'21 Q4'21 Q122 Q2'22 Q3'22 Q4'22

E<$S25M  m$25-50M $50-100M = >S$100M

Note: Does not include investments through IPOs and SPACs. www.green ﬂ'eid—gro wth.com 5
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GREENFIELD

Total Raised By Round Size ($M)

$789

$546

$250

$330

$89

$55
$207

$164

Jan-2023 Feb-2023 Mar-2023

m<S25M m$25-50M mS$50-100M m > $100M

[ Q2023 BREAKDOWN — BY THE NUMBERS

# of Deals By Round Size

Jan-2023 Feb-2023 Mar-2023

m<$S25M m$25-50M =S50 -100M = > $100M
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GREENFIELD

CYBERSECURITY, FINTECH & INSURTECH DOMINATE, ACCOUNTING
i” FOR OVER HALF OF ALL FUNDING IN QI

Real Estate /
AgTech E-Commerce HR ConTech Other B2B Software

Sector -
Total Raised (SM) # of Deals e e R o 2%
m Cybersecurity $494 12 CleanTech 1.4%
2.3%
FinTech / InsurTech $485 12
Cloud / DevOps
= Mobility $124 2 2.7%
Data / Al / ML

Deep Tech $122 5 3.7%

m Health Tech $92 4 Crypto Cybersecurity
4.7% .7°

= Crypto $77.5 2 : 29.7%

Data / Al / ML S61 6 Health Tech

5.5%

Cloud / DevOps S46 3

CleanTech $39 2

AgTech $29 2

E-Commerce $25 1 Mobility

7.5%

HR Tech $23 2 .

Real Estate / ConTech $20 2

Other B2B Software S20 4
m FoodTech S8 2 www.greenfield-growth.com 7
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GREENFIELD

[ COMPANIES THAT RAISED IN Q2023
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[ M&A / IPO ROUNDUP
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MACROECONOMIC INDICATORS



[ EV/NTM REVENUE MULTIPLES

GREENFIELD

Valuation multiples continue to trade below their trailing averages, however,

the flattening trend may suggest a potential bottoming out
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GREENFIELD

VALUATION MODEL: GROWTH vs. PROFITABILITY

The market continues to value profitability over growth as the Rule of 40 is a

stronger predictor of valuation than forecasted revenue growth

R"2

0.60

0.50

0.40 0.38

0.30
0.24

0.20

0.10

0.00
Q12020 Q22020 Q32020 Q4'2020 Q12021 Q2'2021 Q32021 Q4'2021 Q12022 Q2'2022 Q32022 Q42022

-—FE\//NTM Revenue vs Revenue Growth EV/NTM Revenue vs Rule of 40
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[ GROWTH ADJ. EV / NTM REVENUE MULTIPLES

GREENFIELD

Growth-adjusted multiples continue to trade closer to trailing averages, suggesting part of the drop is

related to lower growth. It is still too soon to tell if a bottom is in sight or if there is further room to
drop

1.0x

0.9x

0.8x

0.7x

0.6x

0.5x

0.4x Trailing Avg: 0.4x

o 0.33x
0.2x

0.1x

0.0x

www.greenfield-growth.com 13


http://www.greenfield-growth.com/blog-posts/

[ MACRO-ECONOMIC INDICATORS

GREENFIELD

The Fed is seeking to raise interest rates enough to curb inflation without causing a recession, a so-called

soft landing. Risk is if demand falls too low, production cuts and layoffs could follow, pushing the
economy into a recession
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Q ENJOY THIS REPORT?

GREENFIELD

THE MODERNCFO STACK — THEMATIC REPORT f E THE ISRAELI COMMERCIAL OPEN-SOURCE LANDSCAPE
: T o ) -
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March 2023 March 2023 February 2023 January 2023
CFOS’ PERSPECTIVES: ISRAEL’S ENTERPRISE THE MODERN CFO THE EMERGENCE OF
NAVIGATING 2023 AT CYBERSECURITY STACK — FULL ISRAELI OPEN SOURCE
THE GROWTH STAGE LANDSCAPE THEMATIC REPORT

Y December 2022

“2023 will be a return to OUR PREDICTIONS B == OUR WEEKLY
fundamentals,’ says Greenfield oF 2023 THE WEEKLY CRUNCH NEWSLETTER

Partners Read More A concise recap of noteworthy events in the Israeli tech ecosystem Subscribe Here
The firm’s Managing Partner, Shay Grinfeld, has joined CTech

to share his predictions for next year
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| DISCLAIMER

GREENFIELD

General Disclaimer

This presentation (the "Presentation") is provided for informational purposes and reference only and is not intended to be, and must not be, taken as the basis of an investment decision. These materials include internal data and/or analysis used by
Greenfield Partners Investment Management Ltd. (together with its affiliates, "Greenfield"). By acceptance hereof, you agree that (i) the information contained herein may not be used, reproduced or distributed to others, in whole or in part, for any
other purpose without the prior written consent of Greenfield; (ii) the information contained herein is confidential and subject to the restrictions and you will keep confidential all information contained herein not already in the public domain; (iii) the
information contains highly confidential and proprietary “trade secrets” (some of which may constitute material non-public information); and (iv) you will only use the information contained in this Presentation for informational purposes and will not
trade in securities on the basis of any such information. By acceptance hereof, you also agree that (i) you are (a) a bank, savings and loan association, insurance company or registered investment company, (b) a federal or state registered investment
adviser or (c) a person (including a natural person, corporation, partnership or trust) with total assets of at least $50 million and (ii) you are capable of independently evaluating the investment risks of a potential investment in any Greenfield
sponsored investment fund (the “Fund”) and will exercise such independent judgment in evaluating a potential investment in the Fund.

The contents hereof should not be construed as investment, legal, tax or other advice and you should consult your own advisers as to legal, business, tax and other related matters concerning an investment in the Fund. This Presentation does not
constitute an offer to sell or a solicitation of an offer to buy any securities and may not be used or relied upon in evaluating the merit of investing in the Fund. A confidential private placement memorandum (including any supplements thereto, the
“PPM") and other definitive documentation relating to the Fund or your investments therein, including constitutive documents and subscription documents (collectively, the “Fund Documents”), will be made available and must be received by you
prior to subscribing for an interest in the Fund. An offer or solicitation for the Fund will be made only through the PPM, which will contain additional information regarding the Fund. The information set forth herein is not part of or supplemental to the
PPM, the Fund Documents or any documents ancillary thereto. The information set forth herein will be superseded in its entirety by the PPM and the Fund Documents. In the case of any discrepancy between the information contained herein and the
PPM or the Fund Documents, the PPM and the Fund Documents will control.

No representation or warranty, express or implied, is given in respect of the information contained herein (including its accuracy and completeness). All information contained herein has been compiled as of the date this Presentation is made (or as
otherwise specified), and there is no obligation to update the information. Neither the delivery of this Presentation nor the placing of any interests in the Fund will under any circumstances create any implication that the information herein has been
updated or corrected as of any time subsequent to the date of publication or, as the case may be, the date as of which such information is stated. Information throughout the Presentation provided by sources other than Greenfield has not been
independently verified. Differences between past performance and actual results may be material and adverse.

Any projections, estimates, forecasts, targets, prospects, returns and/or opinions contained in these materials involve elements of subjective judgment and analysis and are based upon the best judgment of Greenfield as of the date of these
materials. Greenfield does not take responsibility for such projections, estimates, forecasts, targets, prospects, returns and/or opinions. Any valuations, forecasts, targets, opinions and projections expressed in these materials are subject to change
without notice and may differ or be contrary to opinions expressed by others.

No representation or warranty is given as to the achievement or reasonableness of, and no reliance should be placed on, any valuations, forecasts, targets, estimates, opinions or projections contained in these materials.

An investment in the Fund is speculative and involves significant risks, including that there will be no public or private market for the interests in the Fund and such interests will not be transferable without consent as set forth in the Fund
Documents. Investors should understand these risks and have the financial ability and willingness to accept them for an extended period of time before making an investment.

Please note this Presentation contains various examples of investments. There is no assurance that any investments discussed herein will remain in the applicable fund at the time you receive this information. It should not be assumed that any
investment not shown would perform similarly to the examples shown. It should not be assumed that recommendations made in the future will be profitable, will equal the performance of the investments in this Presentation, or will not incur losses.
Future investments may be under materially different economic conditions, including interest rates, market trends and general business conditions, affecting different investments and using different investment strategies and these differences
may have a significant effect on the results portrayed. Each of these material market or economic conditions may or may not be repeated. Further investments may be made under different economic conditions, using different strategies, and may
have materially different results. It should not be assumed that recommendations made in the future will be profitable or will equal the performance of the investments in this Presentation. Past performance is not necessarily indicative of future
results. Differences between past performance and actual results may be material and adverse. Investments made in the future may not be profitable or may not equal the performance of the investments described in this presentation. Gross
performance results, including value created and realizations, do not reflect the deduction of investment advisory fees, expenses and carried interest. Actual returns will be reduced by these fees.

Forward Looking Statements

All statements in this Presentation (and oral statements made regarding the subjects of this presentation) other than historical facts are forward-looking statements, which rely on a number of estimates, projections and assumptions concerning
future events. Such statements are also subject to a number of uncertainties and factors outside Greenfield’s control. Such factors include, but are not limited to, uncertainty regarding and changes in global economic or market conditions, including
those affecting the industries of Greenfield portfolio companies, and changes in U.S. or foreign government policies, laws, regulations and practices. Opinions expressed are current opinions as of the date of this presentation. Should Greenfield's
estimates, projections and assumptions or these other uncertainties and factors materialize in ways that Greenfield did not expect, actual results could differ materially from the forward-looking statements in this presentation, and investors may
lose a material portion of the amounts invested. While Greenfield believes the assumptions underlying these forward-looking statements are reasonable under current circumstances, investors should bear in mind that such assumptions are
inherently uncertain and subjective and that past or projected performance is not necessarily indicative of future results. No representation or warranty, express or implied, is made as to the accuracy or completeness of the information contained in
this presentation, and nothing shall be relied upon as a promise or representation as to the performance of any investment. Investors are cautioned not to place undue reliance on such forward-looking statements and should rely on their own
assessment of an investment.
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