
With Lynne McNamee

Essential Inbound 
Sales Techniques 

To Move Your Sales Metrics



Who am I?
Marketing Strategist who is 

fascinated by the way people make 
decisions.  Founder & President, 

Lone Armadillo Marketing Agency



Who am I?
Building community is why I get 
out of bed each day. Call forth the 
best in each other and set people 
up for success. Believe more in 
the other person than they do in 
themselves - and help them 
realize their potential.



Tell me about 
You…  What do you 

want to 
get from me 
today?

Where are you 
livestreaming 
from?
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https://creativecommons.org/licenses/by-sa/3.0/
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https://creativecommons.org/licenses/by-sa/3.0/


Tell me about 
You… 
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O
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What to expect from 
today!

How to build trust and rapport 
instantly with potential new 
clients

How to uncover the motivations 
of your buyers

How to improve velocity-to-close 
and up-sell opportunities



What Most of Us Think of for Sales: 
Funnel



AWARENESS

Photo by Jason Rosewell on Unsplash
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ATTRACT
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BUYER’S JOURNEY



Inbound Methodology
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Lead
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Opportunity
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Inbound 
Content 
aligned to 
Stages



THE PROBLEM

Photo by JOSHUA COLEMAN on Unsplash
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Cost to attract a NEW customer 
than to Retain an existing one

5x
https://www.forbes.com/sites/jiawertz/2018/09/12/dont-spend-5-times-more-attracting-new-customers-nurture-the-existing-ones/#121595805a8e





Quick Q & A



How to build trust and 
rapport instantly with 
potential new clients
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How to uncover the 
motivations of your 
buyers
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WHY?
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WHY?
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WHY?
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Build your content plan in advance 
knowing:

Photo by Jon Tyson on Unsplash

what you 
want to 

track

how you 
will track 

it

https://unsplash.com/@jontyson?utm_source=unsplash&utm_medium=referral&utm_content=creditCopyText
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Have a system to automatically 
track and nurture...and score
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How to improve 
velocity-to-close and 
up-sell opportunities
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No One Wants to be Sold to.
People do want help solving their 
problems.

Photo by Denny Müller on Unsplash Photo by Tekton on Unsplash
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Provide a 
helpful, 
human and 
holistic 
experience 
to anyone 
who 
interacts 
with your 
company.





Final Quick Q & A



Congratulations!

Watch for the link to the ebook: 
The B2B Sales and Marketing Handbook

Coming soon to a
emailbox near you!



Stay in touch!

Align marketing & sales teams to 
grow revenue

with
Lynne McNamee

President
Lone Armadillo Marketing 

Agency

/in/lynnemcnamee/

Lynne@LoneArmadillo.com
LoneArmadillo.com

https://www.linkedin.com/in/lynnemcnamee/
mailto:Lynne@LoneArmadillo.com
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