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DISCLAIMER
This presentation contains certain forward-looking statements with respect to
OneSoft Solutions Inc. and its OneBridge subsidiaries (the “Company”), including,
without limitation, guidance on future earnings of the Company. Forward-looking
statements are included on various pages of this presentation and speak only as at
the date of this presentation. These forward-looking statements, by their nature,
necessarily involve risks and uncertainties* that could cause actual results to differ
materially from those contemplated by these forward-looking statements.

We consider the assumptions on which these forward-looking statements are
based to be reasonable but caution the reader that these assumptions regarding
future events, many of which are beyond our control, may ultimately prove to be
incorrect since they are subject to risks and uncertainties that affect us. We
disclaim any intention or obligation to update or revise any forward-looking
statements, whether as a result of new information, future events or otherwise,
except as required by securities regulation.

* Risks and uncertainties include those stated in the Management Discussion and Analyses for second quarter
ended June 30, 2023 and the year ended December 31, 2022 and in the Company’s other public filings on the
Canadian Securities Administrators’ website at www.sedarplus.ca.
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We help pipeline operators to manage their pipeline 

operations and asset integrity management programs 

by reducing operational risks, accelerating process 

efficiencies and maximizing cost savings.
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EFFECTIVELY MANAGE RELIABILITY 
STANDARDS USING MACHINE LEARNING 
AND ADVANCED DATA ANALYTICS
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Enterprise Customers & Partners

+ 2 Super major 
customers
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•CAGR revenue growth of 74% over the past 28 quarters (7 years)
•$6.9 mm revenue in Fiscal 2022, 55% higher than Fiscal 2021
•Forecasting 47% revenue growth in Fiscal 2023

Historic Revenues By Quarter
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Financial Highlights:
Operating Results:

Q2 2023 Q2 2022 Change Change
$ $ $ %

Revenue 2,499,579      1,334,314      1,165,265 87.3%

Direct costs 603,102         427,305         175,797     41.1%

Gross profit 1,896,477      907,009         989,468     109.1%
Gross Margin 75.9% 68.0% 7.9%

Operating expenses, net of costs capitalized 2,102,577      1,649,232      453,345     27.5%
Loss before the following (206,100)        (742,223)        536,123     -72.2%
Other expenses 352,189         241,613         110,576     45.8%
Net loss (558,289)        (983,836)        425,547     -43.3%
Net loss per share, basic and diluted -                  (0.01)               
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Deferred revenue at June 30, 2023
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Adjusted EBITDA
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Review of Guidance for Fiscal 2023



Pipeline Miles Under SaaS Subscription  
Data Miles Generate Recurring Revenue
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CIM Use & Revenue Generating Data-miles

Pipeline miles Operated by Customers -               165,723 188,623            
Pipeline miles on SaaS subscription 151,195            98,839               115,850            
Pipeline miles generating revenue 65,697               53,483               60,733               
% of subscription miles generating revenue 43% 54% 52%
Revenue per Mile for revenue generating miles* 131$                  105$                  127$                  

June 30
2023

December 31
2022

 Fiscal 2023 
(Forecast) 

* Revenue per mile for revenue generating miles includes CIM revenue only and excludes IM Operations revenue.  Quarterly figures are annualized.


Sheet1

										estimate		forecast		% 21-22		% 22-23																								Fiscal 2019 (Actual)		Fiscal 2020 (Actua)		Fiscal 2021 (Actual)		Fiscal 2022 (Estimated)		% Change 2021 to 2022		Fiscal 2023 (Forecast)		% Change 2022 to 2023				Key Financial Metrics		Fiscal 2019 (Actual)		Fiscal 2020 (Actua)		Fiscal 2021 (Actual)		Fiscal 2022 (Estimated)		Fiscal 2023 (Forecast)				% Change 2022 to 2021		% Change 2023 to 2022

				Fiscal 2019 (Actual)		Fiscal 2020 (Actual)		Fiscal 2021 (Actual)		Fiscal 2022 (Estimate)		Fiscal 2023 (Forecast)																																												$ 000's except percentages

		Revenue		2,711,768		4,056,077		4,441,952		6,800,000		10,159,667		53.1%		49.4%																				1		Revenue		$  2,711,768 		$  4,056,077 		$  4,441,952 		$  6,879,520 		55 % 		$  10,104,361 		47 % 				Revenue		$  2,712 		$  4,056 		$  4,442 		$  6,880 		$  10,104 				55 % 		47 % 

		Net Loss		(3,605,930)		(3,256,082)		(3,888,919)		(2,672,822)		(500,000)		-31.3%		-81.3%																				2		Net Loss		$(3,605,930) 		$(3,256,082) 		$(3,888,919) 		$(2,885,412) 		(26) %		$(1,296,570) 		(55) %				Net Loss		$(3,606) 		$(3,256) 		$(3,889) 		$(2,885) 		$(1,297) 				(26) %		(55) %

		Adjusted EBITDA		(2,682,774)		(2,365,827)		(2,496,843)		(2,169,537)		0		-13.1%		-100.0%																				3		Adjusted EBITDA		$(2,682,774) 		$(2,365,827) 		$(2,496,843) 		$(1,878,468) 		(25) %		$(28,334) 		(98) %				Adjusted EBITDA		$(2,683) 		$(2,366) 		$(2,497) 		$(1,878) 		$(28) 				(25) %		(98) %

		Cash at Fiscal Year End		6,565,916		7,223,241		5,509,469		4,377,000		5,000,000		-20.6%		14.2%																				4		Cash at FYE		$  6,565,916 		$  7,223,241 		$  5,509,469 		$  4,391,874 		(20) %		$  4,040,164 		(8) %				Cash at FYE		$  6,566 		$  7,223 		$  5,509 		$  4,392 		$  4,040 				(20) %		(8) %

		Deferred Revenue at Fiscal Year End		1,639,879		413,546		1,183,673		2,042,000		4,000,000		72.5%		95.9%																				5		Deferred Revenue at FYE		$  1,639,879 		$  413,546 		$  1,183,673 		$  2,099,101 		77 % 		$  1,814,949 		(14) %				Deferred Revenue at FYE		$  1,640 		$  414 		$  1,184 		$  2,099 		$  1,815 				77 % 		(14) %



				Fiscal 2019		Fiscal 2020		Fiscal 2021		Fiscal 2022		Fiscal 2023

		Pipeline Miles on SaaS Subscription		38,631		38,793		91,266		98,839		135,058																								6		Pipeline Miles on SaaS Subscription		38,631		38,793		91,266		98,839		n/a		135,058		37 % 

		Pipeline Miles Generating Revenue		22,549		29,544		41,320		54,483		65,697																								7		Pipeline Miles Generating Revenue		22,549		29,544		41,320		54,483		n/a		65,697		21 % 

																																				8		% of Subscription Miles Generating Revenue		42%		24%		55%		45%		n/a		51%		n/a

				Fiscal 2019		Fiscal 2020		Fiscal 2021		Fiscal 2022		Fiscal 2023																								9		Revenue per mile for Revenue Generating Miles		$   120.26		$   137.29		$   107.50		$   126.27		n/a		$   153.80		n/a

		% of Subscription Miles Generating Revenue		58%		76%		45%		55%		49%

		Revenue per mile for Revenue Generating Miles		$   120.26		$   137.29		$   107.50		$   124.81		$   154.64

																																						Adjusted EBITDA Reconciliation		Fiscal 2019 (Actual)		Fiscal 2020 (Actua)		Fiscal 2021 (Actual)		Fiscal 2022 (Estimated)		% Change 2021 to 2022		Fiscal 2023 (Forecast)		% Change 2022 to 2023				Adjusted EBITDA Reconciliation		Fiscal 2019 (Actual)		Fiscal 2020 (Actua)		Fiscal 2021 (Actual)		Fiscal 2022 (Estimated)		Fiscal 2023 (Forecast)				% Change 2022 to 2021		% Change 2023 to 2022

																																																								$ 000's except percentages

																																						Net (Loss) Income		$(3,605,930) 		$(3,256,082) 		$(3,888,919) 		$(2,885,412) 		(26) %		$(1,296,570) 		(55) %				Net Loss 		$(3,606) 		$(3,256) 		$(3,889) 		$(2,885) 		$(1,297) 				(26) %		(55) %

																																						Add (subtract):																		Add (subtract):

																																						  Depreciation and amortization		$  407,360 		$  415,669 		$  456,136 		$  455,017 				563,617						  Depreciation and amortization		$  407 		$  416 		$  456 		$  455 		$  564 

																																						  Stock based compensation 		$  663,211 		$  589,241 		$  959,792 		$  618,952 				812,619						  Stock based compensation 		$  663 		$  589 		$  960 		$  619 		$  813 

																																						  Interest (income)		$(147,415) 		$(114,655) 		$(23,852) 		$(67,025) 				$(108,000) 						  Interest (income)		$(147) 		$(115) 		$(24) 		$(67) 		$(108) 

																																						  Adjusted EBITDA		$(2,682,774) 		$(2,365,827) 		$(2,496,843) 		$(1,878,468) 		(25) %		$(28,334) 		(98) %				  Adjusted EBITDA		$(2,683) 		$(2,366) 		$(2,497) 		$(1,878) 		$(28) 				(25) %		(98) %				98%





																																						Comprehensive Statement of Income (Loss)		Fiscal 2019 (Actual)		Fiscal 2020 (Actua)		Fiscal 2021 (Actual)		Fiscal 2022 (Estimated)		% Change 2021 to 2022		Fiscal 2023 (Forecast)		% Change 2022 to 2023				Comprehensive Statement of Income (Loss)		Fiscal 2019 (Actual)		Fiscal 2020 (Actua)		Fiscal 2021 (Actual)		Fiscal 2022 (Estimated)		Fiscal 2023 (Forecast)				% Change 2022 to 2021		% Change 2023 to 2022

																																																								$ 000's except percentages

																																						Revenue		$  2,711,768 		$  4,056,077 		$  4,441,952 		$  6,879,520 		55 % 		$  10,104,361 		47 % 				Revenue		$  2,712 		$  4,056 		$  4,442 		$  6,880 		$  10,104 				55 % 		47 % 

																																						(Direct Costs)		$(701,739) 		$(921,462) 		$(1,124,797) 		$(1,978,129) 				$(2,526,090) 						Direct costs		$(702) 		$(921) 		$(1,125) 		$(1,978) 		$(2,526) 

																																						Gross Profit		$  2,010,029 		$  3,134,615 		$  3,317,155 		$  4,901,391 				$  7,578,271 						Gross Profit		$  2,010 		$  3,135 		$  3,317 		$  4,901 		$  7,578 				48 % 		55 % 

																																						(Operating expense, net of costs capitalized)		$(4,601,400) 		$(5,653,935) 		$(5,792,096) 		$(8,466,513) 				$(9,357,841) 						Operating expense, net of costs capitalized		$(4,601) 		$(5,654) 		$(5,792) 		$(8,467) 		$(9,358) 				46 % 		11 % 

																																						Other Income (expense) 		$(1,014,559) 		$(736,762) 		$(1,413,978) 		$  679,710 				$  483,000 						Other expense		$(1,015) 		$(737) 		$(1,414) 		$  680 		$  483 

																																						Net income (Loss)		$(3,605,930) 		$(3,256,082) 		$(3,888,919) 		$(2,885,412) 		(26) %		$(1,296,570) 		(55) %				Net Loss		$(3,606) 		$(3,256) 		$(3,889) 		$(2,885) 		$(1,297) 				(26) %		(55) %





																																						Cash and Deferred Revenue		Fiscal 2019 (Actual)		Fiscal 2020 (Actua)		Fiscal 2021 (Actual)		Fiscal 2022 (Estimated)		% Change 2021 to 2022		Fiscal 2023 (Forecast)		% Change 2022 to 2023				Cash and Deferred Revenue		Fiscal 2019 (Actual)		Fiscal 2020 (Actua)		Fiscal 2021 (Actual)		Fiscal 2022 (Estimated)		Fiscal 2023 (Forecast)				% Change 2022 to 2021		% Change 2023 to 2022

																																																								$ 000's except percentages

																																						Cash and cash equivalents		$  6,565,916 		$  7,223,241 		$  5,509,469 		$  4,391,874 		(20) %		$  4,040,164 		(8) %				Cash and cash equivalents		$  6,566 		$  7,223 		$  5,509 		$  4,392 		$  4,040 				(20) %		(8) %

																																						Deferred revenue		$  1,639,879 		$  413,546 		$  1,183,673 		$  2,099,101 		77 % 		$  1,814,949 		(14) %				Deferred revenue		$  1,640 		$  414 		$  1,184 		$  2,099 		$  1,815 				77 % 		(14) %





																																																								CIM Use & Revenue Generating Data-miles		Fiscal 2019 (Actual)		Fiscal 2020 (Actua)		Fiscal 2021 (Actual)		Fiscal 2022 (Actual)		Fiscal 2023 (Forecast)		December 31
2022		June 30
2023		% Change 2023 to 2022



																																																								Pipeline miles Operated by Customers										-		165,723		188,623

																																						Pipeline Miles on SaaS Subscription		38,631		38,793		91,266		98,839		n/a		151,195		53 % 				Pipeline miles on SaaS subscription		38,631		38,793		91,266		98,839		151,195		98,839		115,850		53 % 

																																						Pipeline Miles Generating Revenue		22,549		29,544		41,320		53,483		n/a		65,697		23 % 				Pipeline miles generating revenue		22,549		29,544		41,320		53,483		65,697		53,483		60,733		23 % 

																																						% of Subscription Miles Generating Revenue		42%		24%		55%		46%		n/a		57%		n/a				% of subscription miles generating revenue		58%		76%		45%		54%		43%		54%		52%		n/a

																																						Revenue per mile for Revenue Generating Miles		$   120.26		$   137.29		$   107.50		$   128.63		n/a		$   153.80		n/a				Revenue per Mile for revenue generating miles*		$   120.26		$   137.29		$   107.50		$   105.34		$   131		$   105		$   127		n/a



																																																								CIM Use & Revenue Generating Data-miles		Fiscal 2019 (Actual)		Fiscal 2020 (Actua)		Fiscal 2021 (Actual)		Fiscal 2022 (Actual)				Dec. 31
2022		June 30,
2023		Fiscal 2023 (Forecast)		% Change 2023 to 2022



																																																								Pipeline miles Operated by Customers												165,723		188,623		-

																																																								Pipeline miles on SaaS subscription		- 0		- 0		- 0		- 0				98,839		115,850		151,195		ERROR:#DIV/0!

																																																								Pipeline miles generating revenue		- 0		- 0		- 0		- 0				53,483		60,733		65,697		ERROR:#DIV/0!

																																																								% of subscription miles generating revenue		ERROR:#DIV/0!		ERROR:#DIV/0!		ERROR:#DIV/0!		ERROR:#DIV/0!				54%		52%		43%		n/a

																																																								Revenue per Mile for revenue generating miles (Note 1)		ERROR:#DIV/0!		ERROR:#DIV/0!		ERROR:#DIV/0!		$   105.34				$   105		$   127		-$   23		n/a

																																																								Approximate costs attributed to Onesoft

																																																								OBS net income		808,191

																																																								EBITDA		1,616,145

																																																								OSS total costs		2,294,730

																																																								estimated costs for OBS if no OSS 		161,000



Key Operating & Financial Metrics



 Revenue 	 Fiscal 2019 (Actual) 	 Fiscal 2020 (Actual) 	 Fiscal 2021 (Actual) 	 Fiscal 2022 (Estimate) 	 Fiscal 2023 (Forecast) 	2711768	4056077	4441952	6800000	10159667	 Net Loss 	 Fiscal 2019 (Actual) 	 Fiscal 2020 (Actual) 	 Fiscal 2021 (Actual) 	 Fiscal 2022 (Estimate) 	 Fiscal 2023 (Forecast) 	-3605930	-3256082	-3888919	-2672822	-500000	 Adjusted EBITDA 	 Fiscal 2019 (Actual) 	 Fiscal 2020 (Actual) 	 Fiscal 2021 (Actual) 	 Fiscal 2022 (Estimate) 	 Fiscal 2023 (Forecast) 	-2682774	-2365827	-2496843	-2169537	0	 Cash at Fiscal Year End 	 Fiscal 2019 (Actual) 	 Fiscal 2020 (Actual) 	 Fiscal 2021 (Actual) 	 Fiscal 2022 (Estimate) 	 Fiscal 2023 (Forecast) 	6565916	7223241	5509469	4377000	5000000	 Deferred Revenue at Fiscal Year End 	 Fiscal 2019 (Actual) 	 Fiscal 2020 (Actual) 	 Fiscal 2021 (Actual) 	 Fiscal 2022 (Estimate) 	 Fiscal 2023 (Forecast) 	1639879	413546	1183673	2042000	4000000	







Pipeline Miles Under Subscription vs.

 Pipeline Miles Generating Revenue



 Pipeline Miles on SaaS Subscription 	 Fiscal 2019 	 Fiscal 2020 	 Fiscal 2021 	 Fiscal 2022 	 Fiscal 2023 	38631	38793	91266	98839	135058	 Pipeline Miles Generating Revenue 	 Fiscal 2019 	 Fiscal 2020 	 Fiscal 2021 	 Fiscal 2022 	 Fiscal 2023 	22549	29544	41320	54483	65697	







% of Subscription Miles Generating Revenue & Revenue per Mile for Revenue Generating Miles



 % of Subscription Miles Generating Revenue 	 Fiscal 2019 	 Fiscal 2020 	 Fiscal 2021 	 Fiscal 2022 	 Fiscal 2023 	0.58370220807123807	0.76158069754852675	0.45274253281616372	0.55122977771932136	0.48643545735906057	 Revenue per mile for Revenue Generating Miles 	 Fiscal 2019 	 Fiscal 2020 	 Fiscal 2021 	 Fiscal 2022 	 Fiscal 2023 	120.26112022706107	137.28936501489304	107.50125847047434	124.80957362847127	154.64430643712802	
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PERFORMANCE BASED 
INTEGRITY MANAGEMENT
Core CIM – Using technology to optimize your ILI 
management programs and processes.
• Assessment Planning, 
• Integrity/Compliance Analysis, 
• Dig Management and 
• Threat Monitoring.

16

CIM Internal Corrosion Management – Optimize 
and manage chemical and coupon data.

CIM Crack Management* – Perform “Level 1, 2 & 3” 
start-to-finish crack management program.

CIM External Corrosion Management* – Manage 
and analyze external corrosion data.

CIM Risk Management* – Incorporate probabilistic 
risk into your integrity decision making processes.

CIM Bending Strain-Geohazard Management* –
Optimize and manage your ILI IMU, bending strain & 
geohazard programs.

* Areas in development

15 Customers

500+ Users

188,000+ miles under 
subscription

7,000+ ILI files 
loaded

80,000,000+ Anomalies

Launched in 2017

300+ Shared Conditions



AI still in its infancy, including for O&G industry
OneSoft is well-positioned to exploit future AI 

opportunities, requires access to big data that we have:
 Pipeline inspection and asset data from pipeline companies for >188,000 

miles of O&G pipelines;
 operational data from 20+ pipeline operators;
 7,000+ ILI assessments; 
 80+ million anomaly measurements;
 100,000+ “integrity management decisions” based on pipeline 

assessment data, made by SMEs 
 e.g., whether or not to excavate and inspect a particular site, evaluations, 

repair work, etc.
 50,000+ non-destructive examination (“NDE”) evaluations.  

 Accurate NDE data is collected when pipeline excavations are done. 
 The ingestion of NDE data into CIM enables comparisons of actual (as found) 

to predicted conditions, thereby providing opportunity to assess outcomes 
with greater accuracy.  

 NDE data confirms whether past integrity management decisions are good 
and productive, or not, thereby replacing “failure data” that is non-existent 
today. 

17

ONESOFT’S AI/ML ROADMAP



INVESTMENT HIGHLIGHTS
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FIRST MOVER ADVANTAGE HIGH MARGIN REVENUE MODEL

STRONG SALES PARTNERS 
& DEEP SALES PIPELINE

• Collaboration with Microsoft
• Global reseller partner channels

BUILDING A DAAS PLATFORM
• Tens of 000’s of pipeline
• inspections analyzed
• 70+ million pipe features
• 8,000 ILI data assessment
• Aggregating learnings from data

ALIGNED WITH INVESTORS

CLEAN CAPITAL STRUCTURE

• Strong balance sheet
• No debt

• Recurring revenue from SaaS model
• High gross margins

• High insider ownership
• Management has successful prior 

exits and historically delivered 
value to S/H

• Supports ESG mandates Globally

• Born in the cloud
• Data Science and Machine 

learning
• Scales Globally



THANK YOU!
INFO@ONEBRIDGESOLUTIONS.COM

WWW.ONEBRIDGESOLUTIONS.COM

Business Contacts
Dwayne Kushniruk
CEO
dkushniruk@onesoft.ca

Brandon Taylor
President & COO
btaylor@onebridgesolutions.com

Investor Contacts
Sean Peasgood
Investor Relations 
sean@sophiccapital.com

Marcel Valentin
Investor Relations 
marcel@sophiccaptial.com

mailto:dkushniruk@onesoft.ca
mailto:btaylor@onebridgesolutions.com
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