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Surprisingly Good Talk:
Misunderstanding Others Creates a Barrier to Constructive Confrontation

James A. Dungan and Nicholas Epley
Booth School of Business, University of Chicago

Open communication is important for maintaining relationships when conflicts inevitably arise.
Nevertheless, people may avoid constructive confrontation to the extent that they expect others to respond
negatively. In experiments involving recalled (Experiment 1), imagined (Experiment 2), simulated
(Experiment 3), and actual confrontations (Experiments 4a and 4b), we find that people’s expectations
are systematically miscalibrated such that they overestimate how negatively others respond to confrontation.
These overly negative expectations stem, at least in part, from biased attention to potentially negative out-
comes of a constructive confrontation (Experiment 5), and from failing to recognize the power of relation-
ship-maintenance processes that are activated in direct conversations (Experiment 6). Underestimating how
positively relationship partners will respond to an open, direct, and honest conversation about relationship
concerns may create a misplaced barrier to confronting issues when they arise in relationships, thereby keep-
ing people from confronting issues that would strengthen their relationships.

Public Significance Statement
We report a series of experiments indicating that people’s interest in having constructive confrontations
is based in part on their expectations of how the people they are confronting will respond, but these
expectations are overly pessimistic, meaning people systematically underestimate how positively others
will respond when being confronted. In recalled, hypothetical, and actual confrontations between room-
mates and romantic partners, people in the role of the confronter expected more negative reactions than
those who were being confronted imagined, reported, and actually exhibited. Misunderstanding how
positively others would respond to an honest conversation about a problematic relationship issue may
leave people overly reluctant to have the kinds of difficult conversations that are important for their rela-
tionships to thrive.
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Conflict is an inevitable part of social life. Whether it is a room-
mate who does not respect your privacy, a coworker slacking-off
on a project, or a romantic partner being emotionally distant, prob-
lems eventually arise in any relationship. Discussing these issues
constructively in open and honest conversations can be critical for
maintaining and strengthening relationships (Gottman, 1998;
Overall &McNulty, 2017; Srivastava et al., 2009). However, people
may avoid constructive confrontations meant to repair relationships
because they expect that their partner will respond poorly. We pre-
dict that these expectations are systematically miscalibrated such

that people underestimate the positive outcomes of constructive
confrontations, leading them to mistakenly avoid opportunities
for addressing concerns that would improve the quality of their
relationships.

Open communication is an important component of positive rela-
tionships. Longitudinal studies consistently demonstrate that directly
confronting serious issues in conversation increases relationship lon-
gevity and satisfaction (Gottman, 1998; Karney & Bradbury, 1997;
McNulty & Russell, 2010; Overall et al., 2009). More generally,
expressing one’s feelings in a relationship increases intimacy and
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reduces stress compared to concealing one’s feelings (Butler et al.,
2003; Srivastava et al., 2009). Directly confronting serious issues
can also have positive intrapersonal consequences, increasing feelings
of empowerment, closure, and positive affect (Hyers, 2007). Talking
through problems in a relationship can help to alleviate them.
Avoiding confrontation, in contrast, can harm both interpersonal

relationships and personal well-being. In organizational settings,
avoiding confrontation is associated with impairments in productiv-
ity and cooperation (Bies et al., 1997), increases in emotional
exhaustion (Hershcovis et al., 2018), and declines in health and self-
confidence (Lee & Brotheridge, 2006). The mental effort required to
hide or conceal information has also been found to diminish intellec-
tual acuity, interpersonal restraint, physical stamina, and physical
health (Critcher & Ferguson, 2014; Slepian et al., 2017). In romantic
relationships, avoiding conversations about relationship concerns
predicts lower relationship satisfaction and emotional closeness
(Dailey & Palomares, 2004; Roloff & Ifert, 1998; Sargent, 2002),
and is also a strong predictor of later divorce for married couples
(Birditt et al., 2010; Gottman & Levenson, 2000). Avoiding con-
frontation is not simply ineffective for conflict resolution, it can actu-
ally be harmful to one’s relationships and well-being.
These conclusions are supported not only by cross-sectional stud-

ies conducted within single laboratory sessions but also by longitu-
dinal field studies. For example, in a 3-week diary study of 73
heterosexual romantic couples, suppressing one’s emotional dis-
plays during conflict led people to report handling their conflicts
more poorly the following day (Experiment 2, Thomson et al.,
2018). Similarly, in a study of 100married couples who documented
marital conflict during a 15-day period, withdrawing from conflict
was associated with greater psychological distress (Papp et al.,
2007). Moreover, although avoiding conflict may feel less aversive
in the short-term, phone interviews with over 1,000 adults conducted
over eight consecutive days indicated that avoiding conflict on 1 day
predicted lower well-being the following day (Birditt et al., 2015).
Compared to experiencing no conflict, people reported more nega-
tive affect and had higher cortisol levels the day after avoiding a con-
frontation, suggesting a significant cost to leaving issues unresolved.
For those wanting to maintain rewarding relationships, directly con-
fronting the inevitable challenges that arise seems more beneficial
than avoiding them.
Despite the positive outcomes associated with constructive con-

frontation, people often seem reluctant to engage in it. A large-scale
diary study collecting verbal accounts of 1,618 interpersonal ten-
sions found that people actively addressed the tension (e.g., by hav-
ing an open discussion about it or reaching a compromise) in only
23% of cases (Birditt et al., 2005). Similarly, when facing mistreat-
ment at work, most employees attempt to ignore or avoid the issue
rather than confront it directly (Cortina & Magley, 2009; Hyers,
2007; Salin et al., 2014). If most people prefer strong relationships,
then why do they seem reluctant to engage in the constructive con-
frontations that appear important for creating them?
One clear reason people may choose to avoid confrontation is that

they expect others to respond negatively to being confronted.
According to the risk regulation model (Murray et al., 2006), inter-
actions that pose threats to a relationship, such as confrontation,
prompt people to assess how responsive their partner might be to
their needs and emotions. When people expect their partner to
respond negatively, they may avoid the confrontation to protect
their relationship (Afifi & Afifi, 2020; Afifi & Guerrero, 2000).

Indeed, people report avoiding difficult discussions with their part-
ners when they are uncertain about the strength of their relationship
and are afraid to threaten it (Afifi & Burgoon, 1998). To further
test the link between willingness to confront and expected reactions
to being confronted, we conducted a pilot test (N= 167, see
Experiment S1 in the online supplemental materials) in which partic-
ipants imagined confronting a person in their life whom they have an
unresolved issue with. Even when controlling for the severity of the
issue and people’s ability to effectively communicate their feelings,
the more negatively they expected someone to respond, the less likely
people reported being to confront them, B= .457, SE= 0.149,
t(161)= 3.073, p= .002. These results suggest that expecting a neg-
ative reaction is a meaningful barrier to engaging in constructive
confrontation.

Of course, considering another’s reaction before having a difficult
conversation makes great sense because it is a key determinant of
whether confrontation may yield relatively positive or negative out-
comes. Although constructive confrontation can improve relation-
ships and increase well-being when well-intended behavior is
reciprocated, confrontation could harm relationships and diminish
well-being if a partner instead withdraws or avoids confrontation
(Birditt et al., 2010). This “demand-withdraw” pattern of behavior
where one partner who wishes to discuss an issue is met with a
partner who would rather avoid or end the discussion is especially
harmful to relationships (Caughlin & Huston, 2002; Eldridge et
al., 2007; Papp et al., 2009). Wisely choosing to confront or avoid
therefore requires having well-calibrated expectations about anoth-
er’s reaction.

Here we propose that people’s expectations about confrontation
are, in fact, systematically miscalibrated in a way that could make
people overly reluctant to engage in constructive confrontations.
Specifically, we predict that people, on average, tend to overestimate
how negatively another person will respond to a constructive con-
frontation because their expectations are inordinately focused on
the negative content to be shared in the conversation, failing to
appreciate how social forces present in the context in which the con-
versation could yield surprisingly positive outcomes. This miscali-
bration would be shown in a consistent mean difference between
people’s expectations about how another person will respond in a
confrontation, and hence how positive the interaction will be, and
either their own actual experience of that confrontation or in the
experience reported by the person being confronted.

In existing relationships, threats typically trigger psychological
processes meant to diminish the threat and thereby maintain the rela-
tionship. For example, people may change their behavior to accom-
modate another’s concerns rather than retaliate or withdraw in a way
that would further damage a desired relationship (Murray et al.,
2015). Because people tend to reciprocate others’ actions, approach-
ing a conversation about an issue constructively out of concern for a
relationship’s well-being may create a mutually reinforcing cycle of
increasing responsiveness to each other’s needs (Clark & Mills,
2001; Reis et al., 2011). However, these relationship-maintenance
mechanisms (Finkel et al., 2017)—such as reciprocity, compliance,
accommodation, and rationalization—are dynamic social forces that
tend to be systematically underestimated in people’s expectations
(Bohns, 2016; Gilbert et al., 2004; Joel et al., 2014; Mallett et al.,
2008). In cases of constructive confrontation, the negative content
of the conflict or issue being discussed is likely to be highly acces-
sible in people’s attention (Rozin & Royzman, 2001), whereas the
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relationship-maintenance processes triggered by a constructive con-
frontation are more distal and uncertain, and hence less likely to be
guiding people’s expectations (Epley et al., 2022). This attentional
bias could lead people to expect more negative reactions to a direct
confrontation than they actually experience, leading people to avoid
confrontation more often than might be ideal for both their relation-
ships and their own well-being.
Our hypothesis builds on existing research suggesting that people

tend to underestimate how positively others will respond to commu-
nication expressed with prosocial intent, including direct honesty
(Gromet & Pronin, 2009; Levine & Cohen, 2018), expressions of
social support (Dungan et al., 2022), gratitude (Kumar & Epley,
2018), requests for help (Zhao & Epley, 2022), and authentic compli-
ments (Zhao & Epley, 2021a, 2021b). In the context of confrontation,
romantic partners in one study tended to believe that positive indirect
communication was a more successful strategy than direct communi-
cation for resolving their issues, even though only direct strategies pre-
dicted positive change over the next year (Overall et al., 2009). This
result at least implies that people may also underestimate the positive
consequences of constructive confrontation. No research, however,
has examined whether people’s expectations of others’ reactions to
confrontation are systematically miscalibrated in the way we predict.
We believe our hypothesis matters because, if confirmed, it suggests
that miscalibrated expectations keep people from approaching prob-
lems in their relationships in a way that would improve both their
own and their relationship partner’s well-being.
We test our hypothesis by focusing on constructive confrontations

in which people attempt to address an issue with the goal of improv-
ing or strengthening a relationship. Given the diversity of contexts in
which these confrontations can occur, and the difficulty of studying
confrontations experimentally, we use a multimethod approach to
capitalize on unique strengths, and address unique weaknesses, of
any single paradigm. Using recalled (Experiment 1), imagined
(Experiment 2), simulated (Experiment 3), and actual confrontations
(Experiments 4a and 4b), we test the extent to which people’s expec-
tations of how others respond to confrontation are calibrated.
We believe this multimethod approach provides the best test of our
hypotheses, because each method has its own weakness, but the
diverse methods do not share the same weakness. Support for our
hypotheses therefore comes from the convergence of evidence
across these methods.
Experiment 5 then tests our hypothesis that people’s expectations

are systematically biased by attention to negative outcomes and also
tests our hypothesis that overly negative expectations could act as a
psychological barrier to constructive confrontation. Finally, we test
one factor that our theorizing suggests should moderate the extent
to which people’s expectations are miscalibrated: The extent to
which a situation enables the social forces of relationship mainte-
nance. Specifically, we use simulated confrontations to manipulate
whether people engage in a live dyadic conversation with another
person, enabling the relationship-maintenance processes that occur
in constructive confrontations, or simply exchange their views in a
series of monologues (Experiment 6). We predict that people’s
expectations will be relatively insensitive to the context in which a
confrontation occurs, but that their experience of confrontations
will be significantly more positive in live dyadic exchanges, yielding
significantly greater miscalibration in the contexts of a conversation
when social forces are relatively strong than in contexts where those
forces are relatively weak.

Transparency and Openness

All experiments were approved by The University of Chicago
Institutional Review Board and all participants provided informed
consent. Preregistrations, experimental data, and materials for all
experiments have been made publicly available via the Open
Science Framework and can be accessed at: https://osf.io/zt9se/?
view_only=e0bb7ff1fbd549988d04030334708562 (Dungan &
Epley, 2022). Across experiments, we included different items to
measure positive versus negative responses to confrontation. In
some cases, we preregistered specific predictions for these individual
items. Because it does not change our conclusions in any way, we
report results for composite measures of highly correlated items in
the main text to ease presentation. We report the full preregistered
analyses in Table S2 in the online supplemental materials.

Experiment 1—Recalled Confrontations

People confront each other in daily life for a wide variety of dif-
ferent reasons that cannot be easily replicated in experimental set-
tings. To test our hypotheses across this wide variety of situations,
we asked one group of participants to recall a time when they were
confronted by someone else, to describe what they were confronted
about, and then to report how they responded in the confrontation.
We then recruited another group of participants to read one descrip-
tion of a recalled confrontation, imagine confronting the person in
this situation, and then report how they expected the person they
were confronting would actually respond to the situation. We pre-
dicted that those who were imagining confronting someone would
expect more negative responses and experiences than those who
were reporting how they actually responded to being confronted.

Although people’s memory for events is imperfect, it is difficult to
know a priori how this might affect our hypotheses. Perhaps people
recall especially negative confrontations that ended poorly, and
hence are especially memorable, thereby leading those who were
confronted to remember especially negative experiences (potentially
in contrast to our hypotheses)? Or, people might recall especially
positive confrontations that ended well, and hence are especially
memorable, thereby leading thosewhowere confronted to remember
especially positive experiences (potentially in line with our hypoth-
eses)? Or, perhaps memory recall is not systematically biased in a
way that might be related to our hypotheses? To limit any potential
systematic biases in the retelling of the events recalled frommemory,
we simply asked people to provide brief descriptions of the events
and to identify who confronted them, and we utilized only those
descriptions that described actual concrete events that could be easily
presented to another participant who was imagining confronting this
person. To address concerns about memory biases altogether, we use
all of the examples collected in Experiment 1 as stimuli for
Experiment 2 in which participants imagine confronting another
person rather than recalling a confrontation, therefore removing con-
cerns about memory biases creating differences in perspective
entirely.

Method

Participants

We first recruited 160 participants fromAmazonMechanical Turk
(MTurk) for the confronted condition where participants described a
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time when someone confronted them for doing something that was
unethical or wrong. Of these participants, 114 described a specific,
identifiable situation that could be presented as stimuli to other par-
ticipants. We then recruited a separate group of 114 participants for
the confronter condition, in which they imagined confronting some-
one in one of the situations described by a participant in the con-
fronted condition. This yielded a final sample of 228 participants
for the following analyses (94 female, 133 male, one other identity;
age: M= 34.15, SD= 11.01).

Procedure

Participants in the confronted condition were first asked to think
about a time they were “doing something that was unethical or
wrong and somebody confronted [them] about [their] behavior,”
and then asked to write down the unethical behavior they were
engaging in without using names. Participants wrote short descrip-
tions of their action, such as “at work I was handling patient in-
formation the incorrect way I was not keeping it safe,” “Cheating
on my significant other,” or “Eating my roommates’ food.”
Participants then indicated who confronted them: a family member,
a friend, a coworker, my boss, my employee, an acquaintance, a
stranger, or other (please explain). We then used these descriptions
of the event and the identity of the confronter to create scenarios for
participants in the confronted condition to evaluate. The examples
above, for instance, were edited to, “Imagine you confronted a
co-worker about handling patient information the incorrect way
and not keeping it safe,” “Imagine you confronted your significant
other for cheating on you,” and “Imagine you confronted your room-
mate about eating your food.”
Participants in the confronted condition then rated a series of

items measuring their general emotional and behavioral response
to being confronted. We generated these items based on our belief
that participants would generally be confronting another person
about a negative interpersonal issue, and therefore presumed that
anger and hostility would be expected during the interaction and
that the person being confronted might be expected to feel guilty
and upset about the unethical behavior. To measure these possible
emotions, participants first rated the extent to which a series of
emotion words (presented in a random order) described the way
they felt when they were confronted (5-point scale from not at all
to extremely). Four words were averaged into an anger composite
(angry, aggressive, hostile, and irritable; α= .90), another four
into a guilt composite (guilty, remorseful, distressed, and ashamed;
α= .86). Another four positive filler words were not analyzed
according to our preregistration, because we did not expect that par-
ticipants would anticipate or experience positive emotions from this
experience (happy, excited, enthusiastic, proud). We report non-pre-
registered analyses of a composite of these positive filler words in a
footnote in the “Results” section at the request of an anonymous
reviewer.
As our primary measure, we also wanted to assess more general

aspects of the confrontation and its outcomes, assessing how posi-
tive the overall response was to the confrontation. To do so, partici-
pants rated five items using 7-point scale that we averaged together
to form a “positive response” composite (α= .85): how positively or
negatively they responded (extremely negatively to extremely posi-
tively), their overall impression of the confronter (extremely negative
to extremely positive), how their relationship with the confronter

changed (become more distant to become closer), how much they
felt like retaliating against the confronter (not at all to very much),
and how much they liked the person confronting them (not at all
to very much). Finally, participants reported if they retaliated against
the confronter in some way (yes/no).

Each participant in the confronter condition was shown one of the
behaviors described by a participant in the confronted condition and
told to imagine confronting someone in that situation. Confronters
then indicated how they expected someone would respond to
being confronted on the same questions used in the confronted con-
dition. For example, instead of being asked, “What was your overall
impression of the person confronting you?” the confronters were
asked, “If you confronted this person, what do you think his/her
overall impression of you would be?”

Results

Participants who imagined confronting someone (confronters)
consistently overestimated how negative the confrontation would
be compared to the recalled response of the people who had actually
been confronted (see Figure 1). Confronters believed that the people
being confronted would feel more anger, paired t(113)=−6.48, p
, .001, d=−0.61, and less guilt, paired t(113)= 3.57, p, .001,
d= 0.34, than the participants who were confronted reported actu-
ally feeling. Confronters also believed that the confronted would
respond less positively than participants who were confronted
reported actually responding, paired t(113)= 6.51, p, .001, d=
0.61. Finally, 43 confronters (38%) expected that the person they
imagined confronting would retaliate, whereas only one of the 114
participants in the confronted condition (1%) reported actually retal-
iating, χ2(1, N= 228)= 49.7, p, .001, Cramer’s V= .47.1

These results are consistent with our hypothesis that people system-
atically underestimate how positively others will respond to construc-
tive confrontation. Although asking participants to recall previous
confrontations in their lives allowed us to assess confrontations across
a wide variety of naturally occurring and ecologically valid situations,
any procedure relying on memory recall could theoretically be
explained by some biased process of recalling experiences. It is also
possible that those recalling a confrontation may have described
their confrontation in a way that made it sound more negative than
it actually appeared to them, even though we attempted to avoid
this by only using short and concrete descriptions of the events them-
selves. Finally, it is possible that the confrontations people have in
daily life are uniquely tailored to the person being confronted, in a
way that might make it a more positive experience for the person

1 Analyses of a composite of the four positive emotion filler words
(α= .90) indicated that participants did not anticipate consistent positive
emotions in their confrontation, with 73.3% of thosewho reported being con-
fronted providing the lowest possible score of 1 (yielding a median of 1) on
this composite measure and 49.2% of those who imagined confronting doing
the same (yielding a median of 1.25). Ratings on these filler items are there-
fore highly skewed, especially in the confronted condition. Nevertheless,
analyses following the same method as the guilt and anger composites indi-
cates, interestingly, that confronters expected significantly stronger positive
emotions (M= 1.87, SD= 1.14) than did those who imagined being con-
fronted (M= 1.27, SD= 0.57), paired t(113)= 5.43, p, .001, d= 0.51.
Because so many participants in the confronted condition provide responses
at the floor of the scale, a log transformation does not yield a more normal
distribution of responses in this condition. We report the same analysis of
these items for Experiment 2 as well.
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being confronted than would be true of the average person that the
confronters in Experiment 1 might have imagined.
To address any concerns about either recalling or describing a past

experience and to isolate the role of perspective more directly, we
transformed the experiences described in Experiment 1 into hypo-
thetical scenarios and asked participants in Experiment 2 to imagine
either being the confronter or the person being confronted. This
enabled us to examine expected reactions to the same controlled events
from both perspectives—those confronting and those being con-
fronted. If any of the alternative interpretations mentioned in the pre-
ceding paragraph explain why people underestimate how positively
others respond to constructive confrontation in a recalled experience,
then we would not observe similar results when people imagine either
confronting or being confronted in these situations in Experiment 2.

Experiment 2—Imagined Confrontations

Method

Participants

We recruited 200 MTurk participants (85 female, 114 male, one
other identity; age: M= 33.77, SD= 10.17).

Procedure

The 114 unique experiences we obtained in Experiment 1 repre-
sented a smaller number of recognizable confrontation situations
that we transformed into 32 hypothetical scenarios (word count:
M= 30.66, SD= 11.34) involving a variety of different relational
contexts (e.g., coworker, friend, romantic partner, family). We
then randomly assigned participants to imagine either confronting,
or being confronted by, someone in eight randomly selected scenar-
ios out of the possible 32. These participants first rated the problem’s
seriousness (not at all to extremely) and the extent to which they
thought both sides could agree on a solution (no, definitely not to
yes, definitely) on a 5-point scale. Participants in the confronter con-
dition then reported how they expected the person being confronted
would respond in the scenario. We measured anger and guilt using
composites of four emotion words as in Experiment 1 (anger:
α= .95; guilt: α= .94), and also included four filler words that we

did not analyze according to our preregistration but that we report in
a footnote. Four additional items measured how confronters expected
the person being confronted to respond (as in Experiment 1; α= .79):
How positively or negatively they would respond, their overall impres-
sion of the confronter, how their relationshipwith the confronter would
change, and their likelihood of retaliating against the confronter
(extremely unlikely to extremely likely; reverse coded). Participants in
the being confronted condition answered the same questions as con-
fronters to report how they would respond in the scenario.

Results

To test our hypotheses, we averaged participants’ evaluations across
the eight scenarios they evaluated and analyzed them at the level of the
participant. Confronters and those being confronted did not differ sig-
nificantly in the perceived seriousness of the scenarios, t(198), 1,
d= 0.07 (Figure 2), meaning that any differences in expected reactions
to the confrontation are not fully explained by perceiving the issue
itself differently. In contrast, confronters thought there was a smaller
chance that both sides could agree on a solution to the problem com-
pared to those being confronted, t(198)= 4.10, p, .001, d= 0.58.
Confronters also expected the person being confronted to feel more
anger, t(198)=−4.12, p, .001, d=−0.58, and respond less posi-
tively, t(198)= 4.98, p, .001, d= 0.70, than those who imagined
being confronted. Unlike in Experiment 1, we observed a nonsignifi-
cant difference in expected guilt, t(198), 1, d= 0.03.2

In addition to this preregistered analysis plan, we also conducted
two additional post hoc analyses, at the recommendation of an anon-
ymous reviewer, to account for the dependency in evaluations across
the eight scenarios participants evaluated that we describe fully in the
online supplemental materials. Analyzing only the first scenario par-
ticipants evaluated, and conducting a 2 (role: confronter vs. con-
fronted) × 8 (scenario order: first, second, … eighth) analysis of
variance (ANOVA), both yield results consistent with our primary
analysis plan reported above. Overall, these results suggest that even
though both perspectives perceived the issue to be similarly serious,
thosewho imagined confronting someone anticipated a more negative
response overall than those who imagined actually being confronted.

To test the robustness of this effect further, we conducted a
follow-up experiment in which we manipulated whether participants
were told that both sides agreed or disagreed about the seriousness of
the issue (reported in Experiment S2 in the online supplemental
materials). This experiment replicated the primary effects of
Experiment 2. Although both roles expected a more negative reac-
tion overall when the two parties disagreed (vs. agreed) about the
issue at hand, those who imagined confronting the target anticipated
a more negative reaction across all conditions than those who imag-
ined being confronted.

The results of Experiment 1, Experiment 2, and Experiment S2 in
the online supplemental materials are consistent with our hypotheses
that confronters overestimate how negatively those being confronted

Figure 1
Expected Versus Recalled Reactions to Confrontation (Experiment 1)
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Note. Error bars show 95% confidence intervals around the means.

2 As in Experiment 1, we again analyzed the four filler words that
described positive emotions as a composite measure (α= .92) at the sugges-
tion of an anonymous review. Participants again did not believe they would
expect or experience very strong positive emotions, but the distributions were
not as skewed as in Experiment 1. We observed a nonsignificant difference
between participants who imagined confronting (M= 1.679, SD= .948) or
being confronted (M= 1.613, SD= 0.908), t, 0.51, p= .62.
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will respond, but they rest on a presumption that those being con-
fronted are accurately reporting how they would respond in a live
confrontation. Recalled and imagined confrontations could, theoret-
ically, differ from actual responses to confrontation. To test if people
being confronted do indeed respond more positively than confront-
ers expect, Experiments 3–5 examine expectations and experiences
in live confrontations. Although creating opportunities for actual
confrontations in this way somewhat limits ecological validity in
that participants are not choosing when to confront someone about
an issue, creating a confrontation allows us to carefully measure
how expectations of the impending conversation compare to the
actual experiences of both parties. We again predicted that confront-
ers will expect the person they are confronting to respond more neg-
atively than those being confronted actually do.
In Experiment 3, we created an opportunity for confrontation by

having people simulate a situation that we felt our participants
would find easy to identify with: Working on a group project in
which a group leader is concerned about another group member
shirking their responsibilities. Simulated confrontations provide
the opportunity to carefully control the context in which a live con-
frontation happens and provide a means of ethically altering that
context to investigate the mechanisms that might be responsible
for miscalibrated expectations (which we do in Experiment 5). We
provided precise details about the situation to increase the psycho-
logical realism of the simulation (Mook, 1983), activating psycho-
logical processes that we expected would be similar to those that
would arise in actual confront. Finding convergent evidence consis-
tent with Experiments 1 and 2, and with actual confrontations that we
examine in Experiments 4a and 4b, would suggest that this approach
provides valid tests of our hypotheses.

Experiment 3—Simulated Confrontations

Method

Participants

Two hundred thirty-eight people from around the world attending
an International Executive Master of Business Administration
(MBA) Program orientation event served as participants in this

experiment. We excluded six participants from all analyses because
they did not consent to their data being used for research purposes
and another six participants because they did not complete the exper-
iment, leaving 226 participants (70 female, 156male; age:M= 36.97,
SD= 5.42) in the following analyses.

Procedure

Participants engaged in a simulated confrontation between two
MBA students working on a group project and were randomly
assigned one of two roles: Alex or Jordan. Participants read a one-
page description about the scenario and background information
describing their role’s perspective in detail. In summary, Alex
believes that Jordan is not taking the group project seriously enough
and is disrupting the group, whereas Jordan believes that Alex is too
competitive and controlling in a way that harms the group’s morale.
The descriptions concluded by saying that the two group members
“would be meeting today for coffee to talk about their issues with
the group project.” The roles stated that this talk is meant to be con-
structive and should be viewed as an opportunity to address any con-
cerns between the group members.

After reading about their role, participants completed an online sur-
vey reporting their expectations about the conversation they were
about to have with another participant. All survey items were mea-
sured on 7-point scale ranging from not at all to extremely.
Participants first rated how serious they considered the problems
they are having with the other group member to be and how uncertain
they were about how their conversation will go. Participants then rated
how they expected the other group member would respond emotion-
ally and behaviorally during their conversation. Specifically, partici-
pants rated how angry and how guilty the group member would feel
on individual items rather than the four-item composites used in
Experiments 1 and 2. Six additional items measured their general
expectations of how positively the group member would respond dur-
ing their conversation (α= .79): how positive their response would
be, how willing they would be to change their behavior, how likely
it is that the conversation would lead to an improvement in the
group, how negative their response would be, how uncomfortable
the conversation will be, and the extent to which they would behave
defensively (these last three items were reverse coded).

After reporting their expectations, participants were randomly
paired with someone from the opposite role to have a real conversa-
tion for approximately 10 min about their issues. When the conver-
sation was over, the pairs returned to their seats and completed the
online survey to report their experience using the same measures
as before, only phrased in the past tense (e.g., “how negative was
Jordan’s/Alex’s response to this conversation?”). Note that, unlike
in the preceding experiments, participants are not reporting on
their own behavior in the confrontation (or how they would imagine
responding in Experiment 2), but rather are reporting on how they
perceived their partner to respond in the conversation. Our key com-
parison then is between how people expected their partner would
respond to the confrontation and their own report of how their part-
ner actually responded in the confrontation.

Results

As shown in Figure 3, participants in both roles experienced the
confrontation as significantly more positive than they expected.

Figure 2
Ratings of ConfrontationsMade From the Perspective of Confronter
Versus Being Confronted (Experiment 2)
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Note. Error bars show 95% confidence intervals around the means.
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Separate 2 (measure: expectation vs. experiences)× 2 (role: Alex
vs. Jordan) mixed-model ANOVAs on anger and positive response
revealed significant main effects for the measure, Fs(1, 224)=
−513.45 and 543.57, respectively, ps, .001. As predicted, partici-
pants rated their group member as being less angry, paired t(225)=
−22.43, p, .001, d= 1.49, and responding more positively, paired
t(225)= 23.24, p, .001, d= 1.55, in the actual conversation than
they had expected before the conversation. We observed an
Unpredicted Role × Measure interaction only for anticipated
anger, F(1, 224)=−5.53, p= .02, with participants in the Jordan
role predicting that their partner would feel more anger than partic-
ipants in the Alex role, paired t(224)= 2.60, p= .010, d= 0.35,
even though the roles did not report different experiences of anger
during the actual confrontation, paired t(224), 1, d= 0.07.
Ratings of guilt showed a different pattern that we did not predict,

which varied by role. A 2 (measure: predicted vs. actual)× 2 (role:
Alex vs. Jordan) mixed-model ANOVA revealed a significant main
effect for themeasure,F(1, 224)=−6.13, p= .014, qualified by a sig-
nificant interaction, F(1, 224)= 22.53, p, .001. Participants in the
Alex role reported that the participant in the Jordan role felt less guilty
than they expected, paired t(112)=−5.02, p, .001, d= 0.47,
whereas participants in the Jordan role reported a nonsignificant effect
in the opposite direction, paired t(112)= 1.63, p= .105, d= 0.15.
Interestingly, evaluations of guilt seem inconsistent across scenarios,
an outcome we will discuss further in the “General Discussion.”
To test the robustness of these results further while also examining

additional hypotheses, we replicated this simulation with another 96
participants (see Experiment S3 in the online supplemental materials
for full details and results). In addition to reporting how they
expected their partner to respond to the constructive confrontation,
participants also reported their expectations of their own response
to the confrontation. This simulation therefore tests whether people
primarily misunderstand others’ reactions to confrontation, misun-
derstand their own reaction to confrontation, or both. Results indi-
cated that participants again significantly underestimated how
positively their partner would respond to the confrontation.
Participants also significantly underestimated how positively they
would personally respond, but to a significantly smaller extent.
Perhaps not surprisingly, people misunderstood other people’s

reactions to constructive confrontation more than they misunder-
stood their own reactions.

Although testing our hypotheses using a simulation has clear
strengths, including tight experimental control over the context of a
live interaction, it comes with obvious weaknesses as well, including
sampling only a single situation that could yield idiosyncratic results
and also examining simulated confrontations rather than “real” con-
frontations. To address both of these issues, along with providing
additional tests of our basic hypotheses, Experiments 4a and 4b exam-
ine actual confrontations between roommates and romantic partners,
respectively, about some genuine issues in their relationship. In
both experiments, participants came with another person to the exper-
iment (either with a roommate or romantic partner), but only knew
from the study advertisement that they would be having “an open con-
versation”with their partner as part of an experiment on interpersonal
communication. To enable natural conversations without participants
feeling like their interactions were observed, we did not record any of
the interactions and hence are unable to say anything about the precise
contents of participants’ conversations. Participants in Experiment 4a
completed the experiment as part of a large group session, where par-
ticipants had their dyadic conversations while spread out in large lec-
ture halls. Participants in Experiment 4b completed the experiment
one pair at a time and had their conversations in a private room. We
again predicted that people would expect a more negative reaction
from their partner in the confrontation than they actually experience.

Experiment 4a—Actual Confrontation Between
Roommates

Method

Participants

Participants were the total number of roommate pairs (N= 23) who
attended a scheduled evening testing session near the end of the
Spring Quarter of the academic year (34 female, 12 male; age: M=
21.20, SD= 5.52). This number was fewer than we had hoped but
was nevertheless a sample we felt was worth analyzing in the context
of follow-up experiments that obtained larger sample sizes. These
roommates had known each other for a minimum of 9 months and
a maximum of 4 years (M= 2.04 years, SD= 1.03). Thirteen of the
23 pairs planned on living together for at least another year.

Procedure

Participants signed up for an experiment about interpersonal com-
munication involving an open and honest conversation with their
roommate in which they would share some things they like and
some things they dislike in their relationship. Roommate pairs
were separated into neighboring large lecture halls to complete an
online survey on their phones in private. To begin, both participants
wrote about something they liked and something they disliked about
their roommate’s behavior to avoid confounding the information
participants generated about their relationship with the role that
they would be randomly assigned to (confronter or confronted).
To make sure the disliked attribute was something that participants
could confront their partners about, the survey asked the following:

Pleasewrite a few sentences describing a problem or issue you havewith
your roommate’s behavior that you feel isn’t fully resolved. This should

Figure 3
Comparison of Expectations Versus Experiences of a Simulated
Confrontation (Experiment 3)
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be a specific thing he/she does that bothers you in someway and that you
wish he/she would stop or do differently.

Participants were then told that they would be having a conversation
with their roommate in a few minutes about the problem they
described. Participants then reported how they expected their room-
mate would respond. Using the same items as in our previous exper-
iments on 7-point scale ranging from not at all to extremely,
participants reported how angry and guilty they expected their partner
would feel during the conversation. Participants also reported how
positively they expected their roommate to respond across six items
(α= .71): The extent to which their roommate will be defensive
(reverse coded), work cooperatively with them to improve the prob-
lem, how positively they will respond, how their relationship will
change, the extent to which the conversation will improve the prob-
lem, and how uncomfortable the conversation will be (reverse
coded). Participants finally rated how serious they considered the
issue to be.
After reporting their expectations, roommates approached an exper-

imenter who randomly assigned them to the role of either “S” and “L,”
neutral labels we used to designate the role of confronter and con-
fronted. Once all roommates were assigned a role, the experimenters
explained that people with an “S” on their card (confronters) would
begin a conversation with their roommate by telling them about the
problem or issue they wrote about. People with an “L” on their card
(confronted) were instructed to simply respond to their roommate,
however, they naturally would. Experimenters emphasized that partic-
ipants were free to conduct the conversation in any way they liked,
although we asked that the conversation focus on the issue that the
first roommate raised. We asked that the conversations wrap up
after approximately 15 min.
When finished, roommates were again separated to privately com-

plete the online survey. Confronters reported how their partner actu-
ally responded to the conversation on the same measures as before
(e.g., “To what extent did your roommate behave defensively?”
rather than “To what extent will your roommate behave defen-
sively?”). Those being confronted reported their own experience
of the conversation (e.g., “To what extent did you behave defen-
sively?”). To check that participants actually discussed the problems
they reported their expectations about, confronters reported how
honest they were when talking with their partner about their problem
(7-point scale from not at all to extremely) and those being con-
fronted completed a free response question asking them to describe
the problem that the confronter raised.

Results

Roommates discussed issues that were moderately serious, on
average, but varied along the entire range of the scale across dyads
(M= 2.70, SD= 1.46, range= 1–5). Confronters reported being
extremely honest with their roommate (M= 6.48, SD= 0.665; min-
imum= 5). Participants being confronted were all able to correctly
describe the problem that confronters said they would raise when
making their predictions, confirming that the intended topic was
actually discussed.
Confronters experienced their roommate as being less angry,

paired t(22)=−2.65, p= .015, d=−0.55, and responding more
positively, paired t(22)= 3.17, p= .004, d= 0.66, than they
expected before the conversation (see Figure 4). These positive

experiences matched the reported experiences of those who were
confronted, anger: paired t(22)= 0.57, p= .575, d= 0.12; positive
response: paired t(22)= 2.12, p= .046, d= 0.44, which was simi-
larly more positive than the confronters expected, ps, .001.
Confronters’ expectations about how much guilt their partner would
feel did not differ significantly from their experience, paired t(22)=
−0.55, p= .589, d=−0.11, but those whowere confronted reported
actually experiencing more guilt than the confronters initially
expected, paired t(22)= 2.18, p= .040, d= 0.45, and more than
the confronters believed their partner experienced after the conversa-
tion, paired t(22)= 3.51, p= .002, d= 0.73.

Although confronters overestimated how negatively roommates
would respond to confrontation on average, it is still possible that
each confronter had some unique insight into how their particular
roommate would respond to confrontation. Such insight would be
revealed by significant correlations between confronters’ expecta-
tions and their roommates’ reported experiences, indicating that con-
fronters’ expectations are at least somewhat aligned with their own
roommates’ actual experiences. These correlational measures of
accuracy are sometimes referred to as resolution or discrimination,
whereas the mean-level differences are referred to as miscalibration
or bias (Epley & Dunning, 2006; Liberman & Tversky, 1993).
However, we observed nonsignificant correlations for ratings of
anger, r(21)=−.03, p= .897; guilt, r(21)=−.02, p= .921; and
positive response, r(21)=−.01, p= .947, suggesting that confront-
ers had little unique insight into how their roommates would actually
respond to confrontation. Confronters’ expectations were also only
weakly correlated with their own ratings of their roommate’s experi-
ence after their conversation on measures of anger, r(21)= .39,
p= .067; guilt, r(21)=−.07, p= .756; and positive response,
r(21)= .27, p= .212. In contrast, we observed larger correlations
between confronters’ ratings of their roommate’s experience of con-
frontation and their roommate’s ratings of their experience; anger,
r(21)= .70, p, .001; guilt, r(21)= .48, p= .019; response,
r(21)= .41, p= .053, indicating a reasonably high degree of shared
experience in the confrontation itself.

The results of Experiment 4a indicate that both confronters and
those being confronted experienced a constructive confrontation
more positively than confronters initially predicted, supporting our

Figure 4
Confronters’ Expectations Compared to the Actual Experience of
Both Confronters and Confronted in Experiment 4a
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key hypothesis. Given that these results are based on a smaller sam-
ple size than we desired, we report a conceptual replication in
Experiment 4b involving romantic partners. We recruited a larger
sample of participants and added several additional measures,
including a follow-up survey 2 weeks after the experimental session
to measure longer-term consequences of their confrontation.

Experiment 4b—Actual Confrontation Between
Romantic Partners

Method

Participants

Based on the effects we observed for ratings of anger and positive
response in the smaller sample in Experiment 4a, we conducted an a
priori power analysis to determine the minimum sample size needed
to detect a medium-sized effect (d= 0.45) with adequate power
(0.80). This analysis indicated that we would need a sample of at
least 41 pairs. To be conservative, we recruited 50 pairs of romantic
partners (49 female, 48 male, three other identity; age: M= 21.52,
SD= 3.04) from the Chicago area for an advertised experiment
about interpersonal communication. We excluded two additional
pairs: one for not being able to think of a problem to discuss and
another for answering questions from thewrong experimental condi-
tion due to a procedural error. These romantic partners had known
each other for an average of 2.88 years (SD= 2.68) and had been
dating for an average of 2.20 years (SD= 1.96). Out of 50 couples,
28 were living together at the time of the experiment.

Procedure

Partners were first separated into individual testing rooms in a
campus-based laboratory where they began an online survey. The
survey started by asking basic information about their relationship:
how long they have known their partner (years and months), how
long they have been dating (years and months), if they live together
(yes/no), how close they feel to their partner, and how honest they
feel they can be with their partner (7-point scale from not at all to
extremely).
As in Experiment 4a, participants typed a brief description of a

specific problem or issue they have with their partner that is not
fully resolved and rated how serious they consider the problem to
be. Participants were then told that they would shortly be having a
conversation with their partner about the problem they described
and were asked to report how they expected this conversation was
likely to go. Using the same measures as in our previous experi-
ments, participants reported how angry and guilty they expected
their partner would feel, and how clearly they would be able to com-
municate their true feelings to their partner. Seven items measured
how positively participants expected their partner would respond
to the conversation (α= .78): how sympathetic or understanding
they will be, how defensive they will be (reverse coded), the extent
to which they will work cooperatively to improve the problem, how
positively or negatively they will respond, their overall impression,
how their relationship will change, and the extent to which the con-
versation will improve the problem. Participants also rated how
uncertain they were about how the conversation will go, and the
extent to which they would rather avoid the conversation. All mea-
sures were rated on a 7-point scale from not at all to extremely.

The experiment then followed the same procedure used in
Experiment 4a. We brought partners together in the same room
where they were randomly assigned roles according to which letter
was on the back of a card they received from the experimenter.
Confronters were asked to raise the issue they reported having with
their partner, who was asked to respond as they naturally would.
Participants were again free to respond to the conversation in any
way they liked—we only asked that the conversation focus on the
issue that the confronter raised. We asked that the conversations
wrap up after approximately 15 min.When finished, partners returned
to their private testing rooms to complete the online survey in private.
As in Experiment 4a, confronters reported their experience of how
their partner responded to the conversation and the partners who
were confronted reported their own experience of the conversation.
To check that participants actually discussed the issue they wrote
about, confronters reported how honest they were when talking with
their partner about their issue on a 7-point scale ranging from not at
all to extremely. Those being confronted completed a free response
question asking them to describe the issue that the confronter raised.

After completing this primary portion of the experiment, we
repeated the basic procedure for a conversation about something
the confronter appreciates about their partner but had not yet fully
expressed their gratitude for.We did this for ethical reasons to ensure
that our participants ended the experiment with a positive experi-
ence. Because these conversations occurred in the context of the pre-
ceding conversation, and because we did not make any predictions
about these contexts, we did not analyze results from this portion
of the experiment.

We also measured the longer-term consequences of the laboratory
confrontation by emailing participants a brief online follow-up sur-
vey 2 weeks after their experimental session. The survey asked if par-
ticipants had discussed the issue they brought up in the lab since the
experimental session (yes/no). Using 7-point scale, participants also
reported the extent to which they regretted having the conversation,
how happy they are that they had the conversation, to what extent
their discussion led to an improvement in the problem (all from
not at all to extremely), and how their relationship had changed
since the conversation (became more distant to became closer).
Finally, to measure potential behavioral consequences, participants
were asked, “After having this conversation, are you more or less
likely to have a direct conversation with your partner about issues
that have come up in your relationship?” (7-point scale from much
less likely to much more likely).

Results

Romantic partners discussed issues that were moderately serious
(M= 3.34, SD= 1.36, range= 1–6) and covered a wide range of
topics from sleeping habits and miscommunications to feeling dis-
connected or lacking a sense of intimacy. Confronters reported
being very honest in the conversation (M= 6.82, SD= 0.39, mini-
mum= 6). All participants in the confronted role correctly described
the problem that confronters wrote about, indicating that confronters
followed task instructions to discuss the issue they reported their
expectations about.

Because we asked partners in this experiment to report their inter-
est in avoiding the conversation, we could also test how participants’
expectations could serve as a barrier to engaging in constructive con-
frontation. To do so, we regressed participants’ reported desire to
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avoid the conversation onto ratings of seriousness, uncertainty,
expected ability to communicate clearly, and expectations of
their partner’s anger, guilt, and positive response, R2= .43, F(6,
43)= 5.48, p, .001. Only expectations of their partners’ positive
response significantly predicted avoidance, B=−.81, SE= 0.26,
t=−3.15, p= .003, all other ps. .111, again suggesting that con-
cerns about a partner’s negative response can create a barrier to con-
structive confrontations (see full regression results in Table S3 in the
online supplemental materials).
As in Experiment 4a, participants again expected their conversa-

tion to be less positive than it actually was (see Figure 5).
Confronters experienced their partner as responding to the confron-
tation with less anger, paired t(49)=−5.60, p, .001, d=−0.79, and
withmore positivity, paired t(49)= 8.21, p, .001, d= 1.16, than they
initially expected. The reported experience of the people being con-
fronted matched their partners’ positive evaluations (anger: p= .462;
positive response: p= .558), and were again more positive than the
confronters expected, ps, .001. Confronters experienced less guilt
from their partners than they expected, paired t(49)= 2.64, p= .011,
d= 0.37, but the partners who were confronted reported experiencing
more guilt than the confronters perceived after the conversation, paired
t(49)= 2.97, p= .005, d= 0.42. Finally, although the conversation
did not change how close participants in either role reported feeling
to each other, ps. .50, participants in both roles reported feeling
like they could bemore honest with their partner after their conversation
than they did before their conversation, confronter: paired t(49)= 2.42,
p= .019, d= 0.34; confronted: paired t(49)= 2.65, p= .011, d=
0.37. These results replicate Experiment 4a, again demonstrating that
people respond to constructive confrontation more positively than
those who are confronting expect.
We again examined the correlations between expectations and

experiences to test if participants had unique insight into how their
particular partner would respond to confrontation. Although roman-
tic partners presumably had more intimate relationships than the
roommates in Experiment 4a, we still observed relatively small cor-
relations between participants’ expectations of their partner’s
response and their partner’s actual self-reported response for ratings
of anger, r(48)= .31, p= .027; guilt, r(48)= .16, p= .265; and
positive response, r(48)= .22, p= .123. Confronters’ expectations

were more strongly and consistently correlated with their own expe-
rience of their partner’s response, for anger, r(48)= .38, p= .007;
guilt, r(48)= .52, p, .001; and positive response, r(48)= .54,
p, .001. However, confronters’ ratings of their partner’s response
were more modestly correlated with their partners’ self-ratings of
their response for anger, r(48)= .11, p= .454; guilt, r(48)= .37,
p= .008; and positive response, r(48)= .32, p= .022. At the very
least, these results indicate that confronters have imperfect perfect
insight into how their partners would actually respond to construc-
tive confrontation.

Seventy-six participants responded to the follow-up survey 2
weeks after the experimental session, including at least one partici-
pant from all but four couples (92%). Participants reported very little
regret over having the conversation (M= 1.29, SD= 0.85), with
85% responding with the lowest scale rating (1—not at all) to this
question. All other measures were significantly above the scale mid-
point (one sample t tests, all ps, .001), indicating generally positive
reactions 2 weeks after the conversation. Participants reported being
happy they had the conversation (M= 5.33, SD= 1.38; d= 0.96),
that the discussion led to an improvement in the problem (M=
4.70, SD= 1.51; d= 0.46), that their relationship became closer
(M= 4.97, SD= 1.17; d= 0.84), and that they would be more likely
to have direct conversations about future issues that come up in their
relationship (M= 5.03, SD= 1.19; d= 0.86). Responses between
confronters and those being confronted did not differ significantly
on any of these items, all ps. .11. The unexpectedly positive reac-
tions confronters experienced therefore seemed to persist beyond the
initial experimental session, with virtually no regrets about having
their conversation, consistent with existing research on the positive
consequences of open and honest communication in relationships.

Discussion

Explaining Miscalibration

The results of Experiments 1–4b suggest that miscalibrated expec-
tations about a partner’s negative response may keep people from
confronting issues that could potentially strengthen—or at least not
significantly harm—their relationships. We propose that these

Figure 5
Confronters’ Expectations Compared to the Experience of Both Confronters and Those Being
Confronted in Experiment 4b
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miscalibrated expectations stem, at least in part, from focusing too
narrowly on the negative content of information to be shared in
the conversation, with insufficient consideration of the social context
in which conversation occurs that could lead to a more positive expe-
rience or outcome. This predicts that participants’ default expecta-
tions will be based on a correspondent reaction to the information
conveyed in a confrontation (e.g., “people feel hurt and get angry
when confronted about something negative”) rather than on the
social context in which the confrontation might occur (“but then
we’ll talk it out and figure how to make things better going
forward”).
This mechanism makes two unique predictions. First, it predicts

that people’s attention is unduly drawn to the plausible negative out-
comes of the conversation, consistent with the negative content of
the confrontation itself, rather than a more balanced perspective
that considers the entire range of plausible outcomes that could be
recognized and anticipated. If so, then participants who imagine
confronting another person in conversation should report expecta-
tions that are more similar to the expectations of those who imagine
having a negative conversation than to those who imagine having a
positive conversation. That is, those who simply imagine having a
constructive confrontation should imagine reactions that are more
consistent with a “worst-case scenario” than with a “best-case sce-
nario.” Although worst-case scenarios are possible, they are not
especially probable, helping to explain why the confrontations peo-
ple actually experience are more positive than the confrontations
they anticipate. We test this directly in Experiment 5.
Second, if expectations are inordinately focused on the content to be

shared in conversation compared to the context inwhich it occurs, then
people’s expectations about the outcome of a constructive confronta-
tion should be relatively insensitive towhether the context of a conver-
sation enables responsiveness and reciprocity (as in a live dialogue) or
not (as in a serial monologue). Just as people can make dispositional
inferences about others’ actions that are relatively insensitive to the
context in which those actions occur (Gilbert & Malone, 1995),
those considering confronting another person may fail to appreciate
the extent towhich the context of their conversation can impact another
person’s response. We test this directly in Experiment 6.

Experiment 5—Mechanism of Miscalibration

Participants in Experiment 5 imagined confronting someone they
knew about a genuine unresolved issue they were having in their
relationship. Participants in the positive condition were first asked
to imagine that the person they confronted responded positively,
writing short descriptions of how the person might respond over
the course of the conversation. In contrast, participants in the nega-
tive condition were asked to imagine that the person they confronted
responded negatively, whereas participants in the default condition
were simply asked to imagine how the person would respond.
Participants in all conditions then reported their expectations about
the confrontation on scale measures used in the preceding experi-
ments. If people’s attention tends to be drawn inordinately to poten-
tial negative outcomes of the confrontation, rather than to the full
range of plausible outcomes they could consider, then participants’
expectations in the default condition should be more similar to par-
ticipants’ expectations in the negative condition than in the positive
condition. This would suggest that participants’ expectations in the
default condition are not based on a consideration of the entire range

of plausible experiences and outcomes on a confrontation, but rather
tend to be focused more on the potential negative outcomes. If the
plausible range of outcomes that people could consider includes
the more typical outcomes, but default expectations are based on
more of a worst-case scenario, then this could help to explain why
participants’ default expectations, on average, tend to be more neg-
ative than their actual experience.

In addition to testing this proposed mechanism, Experiment 5 also
tested the extent to which people’s expectations are likely to guide
their interest in actually confronting another person in conversation.
We predicted that people would be more interested in actually con-
fronting another person about an issue in their relationship when
they anticipated a more positive response from them. This finding
would suggest that miscalibrated expectations may matter in every-
day life because they could lead people to be overly avoidant in their
relationships, discouraging people from having conversations that
would otherwise strengthen their relationships and thereby increase
their own (and likely their relationship partner’s) well-being.

Finally, at the encouragement of a reviewer, we also tested the
extent to which people expected that a confrontation would elicit a
more negative response than another conversation they might have
with this same person. To examine this issue, we asked participants
in a supplemental experiment to think of an issue they are having
with another person following the same procedure described
below, and then to imagine having a conversation and either con-
fronting this person or avoiding the issue and just having whatever
conversation they might otherwise have (see Experiment S4 in the
online supplemental materials for full details). Participants expected
a significantly more negative response when they imagined con-
fronting the person about the issue they were having than when
they had a conversation but avoided the issue. Descriptively, partic-
ipants expected that their conversation would be slightly (albeit sig-
nificantly) positive when they avoided the confrontation, but that it
would be moderately negative when they actively confronted the
other person. As expected, people do indeed expect that confronting
another person about an issue they are having will be a more negative
conversation than if they simply avoided the issue.

Method

Participants

We recruited 422 participants (280 female, 126 male, 15 other
identity; age: M= 29.62, SD= 11.74) through a university-based
participant pool. Due to an error in how timeslots were posted for
the experiment, we collected data from a larger sample than we pre-
registered (360 participants). We excluded one participant for failing
an attention check at the end of the survey asking them to recall one
of their previous answers.

Procedure

Participants described an unresolved issue they had with a person
they knew, identified their relationship to this person (e.g., family,
friend, stranger), and reported this person’s gender (male, female,
other) and initials. Participants also rated how close they were to
the person and how serious their issue was on scales ranging from
1 (not at all) to 7 (extremely).

Participants then imagined confronting this person in one of three
conditions (default, negative, positive). In all conditions, participants
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answered short essay questions describing how they imagined the per-
son would respond to being confronted based on their experimental
condition: their initial reaction (what emotions they might feel when
they initially hear about the issue), their response during the confron-
tation (what things they might say or do), and how this interaction
might end (what consequences it might have on their relationship,
how might things change). Participants were either asked to imagine
that the person responded positively to the confrontation (positive
condition), responded negatively to the confrontation (negative condi-
tion), or were simply told to imagine the person’s response (default
condition).
After writing these descriptions, participants then imagined actu-

ally confronting this person, and that they responded exactly in the
way they described in their written description. Using the same
items as in our previous studies, participants reported how angry
and guilty they expected the person being confronted would feel,
as well as seven items measuring expectations of how positively
this person would respond (α= .91): how sympathetic they would
be, how defensive (reverse coded), how cooperative, how positively
or negatively they would respond, what this person’s overall impres-
sion of them would be, how their relationship would change, and
how likely it is that this person’s behavior would improve. Finally,
participants rated how likely it is that they would confront this person
if they responded in exactly the way they described. All ratings were
made using 7-point scale from not at all to extremely. Finally, partic-
ipants reported their age and gender.

Results

Participants described problems that were moderately serious
(M= 4.73, SD= 1.45), usually arising in a close relationship
(M= 4.42, SD= 1.91; romantic partner or friend, 56%; family
member, 24%; boss, coworker, or employee, 16%; acquaintance
or stranger, 4%), with someone of the same gender (58%).

We predicted that overly pessimistic expectations are produced at
least in part because the negative content of the confrontation leads
people to focus too narrowly on the more negative possible reactions
their partner could have to the confrontation, rather than considering a
broad range of both more positive and negative reactions. If so, then
participants’ expectations in the default response condition should
be more similar to expectations in the negative condition than in the
positive condition suggesting that they were attending primarily to
the negative side of the plausible range of outcomes. As can be
seen in Figure 6, the results are consistent with this hypothesis.

One-way ANOVAs yielded nonsignificant effects of condition
on the issue’s severity, F(2, 418)= 0.370, p= .691, and how
close the confronter felt to the target, F(2, 418)= 0.437, p= .647,
indicating participants were not considering issues that differed
systematically in severity or in the relationship they affected across
conditions. However, one-way ANOVAs did yield significant
between-condition differences in expected anger, F(2, 418)=
40.225, p, .001; expected guilt, F(2, 418)= 4.661, p= .010; ex-
pected positive response, F(2, 418)= 52.457, p, .001; and the
likelihood of confronting, F(2, 418)= 8.490, p, .001.

As intended, planned contrasts showed a large difference between
positive and negative expectation conditions for most of our mea-
sures, indicating that our key manipulation of expected outcomes
was successful. Compared to imagining a negative response, partic-
ipants who imagined a positive response from the person they con-
fronted expected less anger, t(418)=−8.84, p, .001, d=−1.05,
and a more positive overall response, t(418)= 9.34, p, .001, d=
1.11, but did not expect significantly stronger feelings of guilt,
t(418)= 1.18, p= .464, d= 0.14. Consistent with our prediction
that people’s expectations would guide their interest in engaging
in a constructive confrontation, participants in the positive condition
also reported being significantly more likely to confront their target
compared to participants in the negative condition, t(418)= 4.04,
p, .001, d= 0.48.

Figure 6
Expected Reactions and the Likelihood of Confronting in the Negative, Default, and Positive
Conditions in Study 5
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More important for our hypotheses, participants in the default
condition reported expectations that were consistently more similar
to those in the negative condition than in the positive condition.
Specifically, participants in the default condition anticipated signifi-
cantly more negative reactions than participants in the positive condi-
tion for anger, t(418)=−5.75, p, .001, d=−0.69; guilt, t(418)=
3.03, p= .007, d= 0.36; and the overall positive response, t(418)=
8.30, p, .001, d= 0.99. Participants in the default condition also
reported being less likely to confront their targets than did participants
in the positive condition, t(418)= 2.70, p= .020, d= 0.32. In con-
trast, participants in the default and negative conditions did not differ
significantly in their expectations of the target’s guilt, t(418)=−1.84,
p= .157, d=−0.22; or overall positive response, t(418)= 1.04,
p= .555, d= 0.12. Ratings of anger were significantly lower in the
default condition than in the negative condition, t(418)=−3.08,
p= .006, d=−0.37. Notably, participants in the default condition
did not differ significantly from the negative condition in their likeli-
hood of confronting their targets, t(418)= 1.34, p= .375, d= 0.16.
These results are consistent with our theory that overly pessimistic

expectations may stem at least in part from biased attention to the
negative content conveyed in a constructive confrontation, as partic-
ipants’ expectations in the default condition were consistently more
similar to the expectations of those we explicitly instructed to imag-
ine a negative response than they were to those we explicitly
instructed to imagine a positive response. However, it is also consis-
tent with an alternative interpretation that people anticipating the
outcomes of a confrontation do consider the full range of plausible
outcomes, including both positive and negative outcomes, but ulti-
mately decide that the negative outcome is simply the mostly likely
outcome. Although we think this is unlikely given that people’s
judgments tend to be guided by the most accessible information
that comes to mind rather than an exhaustive search of information
that could be brought to mind (e.g., Schwarz, 1998; Wyer, 2008),
we nevertheless note that this experiment does not rule out this alter-
native interpretation. Additional research would be necessary to test
this alternative interpretation directly.
If our broader hypothesis is correct that people are primarily

attending to the content conveyed in a confrontation, rather than to
the social forces present in the context in which a confrontation
unfolds, then they should also be relatively insensitive to the
power of the context in which the confrontation occurs to affect its
outcomes (Gilbert & Malone, 1995; Kruger et al., 2005; Kumar &
Epley, 2021). In particular, dyadic conversation enables powerful
social forces that likely encourage positive outcomes in constructive
confrontation, especially the immediate responsiveness enabled by
back-and-forth dialogue. This opportunity for responsiveness
enables the expression of empathy and understanding, allows people
to respond in real time to others’ emotional experiences, increases
mutual self-disclosure, increases the sense of knowing one’s partner
and feeling known, and increases liking (Reis et al., 2004, 2011). If
people are inordinately focused on the content of the conversation
and thereby relatively insensitive to the context in which a confron-
tation occurs, then their expectations should be relatively insensitive
to the extent towhich a context entails these forces. This would mean
that the magnitude of miscalibration between expectations and expe-
rience in confrontation would be moderated by the context in which
the confrontation occurs, with people being especially miscalibrated
in contexts that enable clear expressions of empathy and responsive-
ness compared to contexts that do not.

We tested this directly in Experiment 6 by asking people to report
their expectations of a confrontation that would occur either through
a back-and-forth conversation (i.e., a dialogue) or through an
exchange of monologues in which one person shares their perspec-
tive and then the other responds. Constraining the extent to which
people can interact during a confrontation, we predict, will inhibit
the reciprocal relationship-maintenance mechanisms that are difficult
to anticipate, yet essential for creating positive responses to construc-
tive confrontations. We therefore predict that people’s expectations
will be relatively insensitive to this manipulation, but that experiences
will be more positive in dialogue than in monologue, meaning that
people’s expectations will be significantly more miscalibrated in the
dialogue condition than in the monologue condition.

Experiment 6—Moderating Miscalibration

We asked participants in Experiment 6 to report their expectations
and actual experiences of the simulated confrontation procedure we
used in Experiment 3. We tested our hypotheses using a simulated
confrontation, instead of an actual confrontation as we did in
Experiments 4a and 4b, for two reasons. First, because we predicted
that having a constructive confrontation through monologues would
yield more negative experiences and outcomes than in dialogue, we
were reluctant to test our hypotheses using confrontations in real
relationships for ethical reasons. Second, because the three addi-
tional simulations we report in this article (see Experiment 3 and
Experiments S3 and S6 in the online supplemental materials)
yielded miscalibrated expectations consistent with what we observed
using recalled, imagined, and real confrontations, we believe it pro-
vides a good test of whether the miscalibrated expectations we
observed in the simulation reported in Experiment 3 would be mod-
erated by the social context in which it occurred.

Method

Participants

One hundred eight pairs of people recruited through a university-
based participant pool served as participants in a “virtual laboratory”
via the Zoom video conferencing platform. All participants passed a
verbal comprehension check in which they had to explain their task
instructions to a research assistant. We excluded nine pairs who
could not finish the survey due to technical difficulties, leaving
198 participants (156 female, 58 male, two other identity; age:
M= 22.16, SD= 4.03) in the following analyses.

Procedure

Participants completed the simulated confrontation used in
Experiment 3, but with random assignment both to role (Alex or
Jordan) and to context condition (monologue or dialogue). As partic-
ipants signed on to Zoom, an experimenter randomly assigned them to
a role and context condition and sent them to separate breakout rooms
to begin the experiment. Participants read about their role information
and the details of their upcoming conversation describing either the
dialogue ormonologue procedure. The experimenter then asked partic-
ipants to describe their upcoming task to ensure comprehension.

Participants in the dialogue condition followed the same proce-
dure used in Experiment 3 in which participants assigned to the
two roles reported their expectations of the upcoming conversation
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and then had an actual live conversation. In contrast, the monologue
condition started by having the participant assigned to Alex’s role
record a video message to Jordan explaining their perspective in
whatever way they wanted. This message was then sent to partici-
pants in the Jordan role to watch, who in response recorded their
own video and sent it back to their partner to watch.
Participants reported how they expected their interaction would go,

engaged in either a dialogue or monologue, and then reported their
experience. Participants reported their expectations and experiences
on a series of 7-point scale as in our previous experiments.
Participants rated how serious the problem was, how uncertain they
were about the upcoming conversation, how clearly they would be
able to communicate their feelings, how interested theywere in having
the conversation, as well as how interested they were in avoiding the
conversation. Participants reported their expectations of how the con-
versation would go by first rating how angry and guilty their partner
will feel. Participants then reported how they expected their partner
to respond on five items that we averaged into a positive response
composite (α= .78): how sympathetic or understanding they will
be, how defensive they will be (reverse coded), how positively or neg-
atively they will respond, how willing to change their behavior they
are, and the extent towhich the conversation will improve their behav-
ior. We added two additional measures to the experience survey using
1–7 scale that we thought might differ between dialogue and mono-
logue: How much new information was learned in the interaction
(no new information at all to a lot of new information) and how
responsive their partner was to their thoughts, feelings, and perspec-
tive (not responsive at all to extremely responsive).

Results

We predicted that participants would be relatively insensitive to
the impact of social context on their experience, expecting relatively
similar outcomes in the monologue and dialogue conditions, but
also predicted that participants would have a significantly more pos-
itive experience in the dialogue condition than in the monologue
condition. This pattern would then lead people to underestimate
the positive outcomes of constructive confrontationmore in dialogue
than in monologue.
Consistent with our hypotheses, as shown in Figure 7, we

observed nonsignificant differences between dialogue and mono-
logue conditions in how serious the issue was, t(196)= 1.37,
p= .173; how uncertain they were, t(196)= 1.67, p= .097, d=
0.24; how clearly they could communicate their feelings,
t(196)= .407, p= .684; how interested they were in having the con-
versation, t(196)=−0.04, p= .969; and how interested they were in
avoiding the conversation, t(196)= 1.07, p= .287.
Replicating Experiment 3, participants again significantly underes-

timated how positive their experiencewould be, but did so to a greater
extent in the dialogue condition than in the monologue condition (see
Figure 6). Separate 2 (role: Alex vs. Jordan)× 2 (measure: expected
vs. experienced)× 2 (condition: dialogue vs. monologue) mixed-
model ANOVAs on anger and positive response revealed only signifi-
cant main effects of measure, Fs(1, 194)=−397.05 and 323.58,
respectively, ps, .001, η2ps= .67 and .63; qualified by the predicted
Measure×Condition interactions, Fs(1, 194)= 3.88 and 46.96,
respectively, ps= .05 and ,.001, η2ps= .02 and .19.
Planned comparisons revealed nonsignificant differences in

expectations of dialogue and monologue in terms of anger, t(196)=

−.869, p= .386, and positive response, t(196)= .683, p= .496. In
contrast, participants in the dialogue condition actually experienced
less anger, t(196)=−3.29, p= .001, d=−0.47, and more positive
response, t(196)= 8.41, p, .001, d= 1.19, than in the monologue
condition. When asked to directly compare their experience against
their expectations, participants in the dialogue condition reported a
more positive deviation from expectations than did participants in
the monologue condition, t(196)= 5.59, p, .001, d= 0.80.
Finally, consistent with our prediction that dialogue would entail
stronger relationship-maintenance processes than monologue, partic-
ipants in the dialogue condition reported learning more new informa-
tion, t(196)= 3.79, p, .001, d= 0.54, and that their partner was
more responsive, t(196)= 6.50, p, .001, d= 0.92, than did partici-
pants in the monologue condition.

For ratings of guilt, we observed a significant main effect of mea-
sure, F(1, 194)= 26.94, p, .001, η2p= .12, qualified by a signifi-
cant Measure× Role interaction, F(1, 194)= 11.42, p, .001,
η2p= .06; and a significant Measure×Condition interaction, F(1,
194)= 5.56, p= .019, η2p= .03. The unpredicted measure by role
interaction indicated that those in the Alex role expected their part-
ners to feel more guilt than vice versa. A significant Measure×
Condition interaction indicated that participants’ expectations of
guilt did not differ between dialogue and monologue conditions,
t(196)=−.643, p= .521, but participants experienced their partner
as feelingmore guilt in the dialogue condition than in themonologue
condition, t(196)= 2.16, p= .032, d= 0.31.

The results of Experiment 6 suggest that the context in which
a confrontation occurs can have a significant but underappreci-
ated impact on the outcomes of a constructive confrontation.
Conversations enable social forces that tend to draw people closer
together and mitigate unpleasant conflict, including reciprocity,
expressions of support and empathy, and the capacity to learn
through more direct feedback. Participants in Experiment 6 did
not, however, seem to appreciate the power of these social forces
before the confrontation took place, thereby yielding more misca-
librated expectations in the context that enabled the most positive
outcomes: a direct conversation.

General Discussion

Addressing conflicts openly and honestly is critical for maintaining
relationships, whereas avoiding conflicts can lead to relationship dissat-
isfaction and dissolution. Here, we documented that people’s expecta-
tions about how others would respond to constructive confrontation
guide people’s interest in having a confrontation, but that these expec-
tations are systematically miscalibrated. Research consistently confirms
that avoiding these difficult conversations diminishes the quality of
people’s relationships, and harms their own well-being (e.g., Bies et
al., 1997; Critcher & Ferguson, 2014; Dailey & Palomares, 2004;
Hershcovis et al., 2018; Lee & Brotheridge, 2006; Roloff & Ifert,
1998; Sargent, 2002; Slepian et al., 2017). Our research suggests that
these conversations may, at times, be needlessly avoided because peo-
ple are overly pessimistic about how positively these conversations will
turn out. Across a diverse set of methodologies including recalled
(Experiment 1), imagined (Experiments 2 and 5), simulated
(Experiments 3 and 6), and actual confrontations between roommates
and romantic partners (Experiments 4a and 4b), people consistently
expect their partner to respond less positively to a constructive confron-
tation than their partner expected to respond or actually responded. The
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psychological barriers that lead people to avoid having at least some
conversations appear to be systematically misplaced.
We believe these miscalibrated expectations stem, at least in part,

from an attentional bias that focuses too heavily on potential negative
outcomes of the confrontation (consistent with the content to be dis-
cussed), without recognizing the power that the context of a conversa-
tion may have to yield more positive relational outcomes. Participants
in Experiment 5 who simply anticipated their partner’s reaction to a
constructive confrontation tended to report expectations that were
more closely aligned to the expectations of those who were explicitly
instructed to imagine a negative response, compared to those who
explicitly instructed to imagine a positive response. The range of pos-
sible reactions to confronting another person, from relatively negative
to positive, may be quite large, but people’s expectations about a con-
frontation seemed to be biased more in the direction of worst-case sce-
narios than in the direction of best-case scenarios. If the range of
possible outcomes that people can imagine at least somewhat captures
the actual range of outcomes, then a biased tendency to focus on the
negative side of this range is likely to leave people underestimating
how positively actual confrontations are going to turn out.
Experiment 6 further suggested that people are insensitive to how

the context of a confrontation may meaningfully impact its out-
comes. In this experiment, participants about to engage in a simu-
lated confrontation did not anticipate significantly different
reactions when confronting in the context of a dialogue or simply
exchanging views in a monologue, even though experiences were
significantly more positive when the confrontation occurred in a dia-
logue than in a monologue. Focusing inordinately on the negative
content to be shared in a constructive confrontation, while overlook-
ing how social forces in a conversation can create positive outcomes
even in the midst of discussing a potentially negative issue, can lead
people to expect significantly more negative outcomes than they
actually experience.

Several of the experiments included in this article suggest that
these miscalibrated expectations matter because they are likely to
guide people’s interest in engaging in the confrontation, creating
an unwarranted psychological barrier that keeps people from effec-
tively managing important relationship issues. This possibility is
demonstrated most clearly in Experiment 5, where participants
who were led to anticipate more positive reactions reported being
significantly more likely to actually confront their relationship part-
ner about an unresolved issue than were participants whowere led to
anticipate more negative reactions, or than people who simply
reported their default expectations. Underestimating the positive out-
comes of open and honest conversation could keep people in rela-
tionships from experiencing these positive outcomes more often
(Epley et al., 2022; Levine & Cohen, 2018).

Although each method used in our experiments contains certain
limitations, the methodological diversity employed across experi-
ments also enabled us to capture the strengths, and unshared weake-
nesses, of each approach to provide convergent tests of our
hypotheses. Recalled confrontations (Experiment 1) assess a wide
variety of naturally occurring experiences in daily life but rely on
memory rather than immediate experience. Imagined confrontations
(Experiments 2 and 5) assess expectations in contexts that cannot be
easily replicated in the laboratory, but measure hypothetical reac-
tions rather than actual reactions. Actual confrontations
(Experiments 4a and 4b) measure expectations and experiences in
a live interaction but focus on a narrower range of contexts than
recalled or imagined confrontations. Studying confrontations in a
controlled laboratory setting also allows us to reliably measure the
experience of both sides of the confrontation immediately after it
occurs, but it might constrain how participants behave compared
to everyday life. Finally, simulated confrontations (Experiments 3
and 6) allow us an ethical means of experimentally manipulating
the context in which a confrontation occurs, but involves simulated

Figure 7
Expectations Compared to Experiences of Confrontation Through Dialogue Versus
Monologue in Experiment 6

1

2

3

4

5

6

7

Anger Guilt Positive
Response

Anger Guilt Positive
Response

Dialogue Monologue

Expectations Experiences

Note. Error bars show 95% confidence intervals around the means.
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conflicts between strangers rather than actual conflicts within estab-
lished relationships. Consistent evidence across these methodologies
provides more robust support for our hypotheses than any single
methodological approach would, and suggests that the results
obtained in experimental contexts are likely to generalize across
many real-world contexts.
One limitation of our experiments that cannot be addressed across

our methodologies is the absence of any details about how partici-
pants actually conducted their simulated or live confrontations.
Because we were concerned that people might behave differently
if their conversations were recorded, participants correctly under-
stood that their live interactions in Experiments 4–6 were not
being recorded so that they could interact in whatever way they
wanted without feeling observed by researchers. One way to address
both the concern of behaving differently when observed, while also
recording the live interactions for later analysis, would be to ran-
domly assign pairs to either be recorded or not. Such a design
would allow researchers to analyze the actual conversations from
half of the participants in their experiment, while also being able to
assess whether being recorded actually affected participants’ expecta-
tions or experiences in the experiment or not. We hope interested
researchers will utilize such designs in future experiments.
Although people consistently overestimated how negatively oth-

ers would respond to being confronted, including how angry and
defensive their partner would be, we observed inconsistent effects
for experiences of guilt. This inconsistency could arise because
guilt is an emotion that comes from an awareness of having caused
wrongdoing or harm in a given situation (Schmader & Lickel, 2006),
not necessarily from being confronted about that wrongdoing. Our
hypotheses predict systematic misunderstanding of responses to con-
frontation, such as anger or defensiveness, rather than misunder-
standing others’ emotional responses entirely. Future work could
test this distinction more directly by separating evaluations of the
issue underlying a confrontation from reactions to being confronted
about the issue more specifically.
One novel contribution that we believe warrants further study is

people’s insensitivity to the power of social context to impact the out-
come of a conversation; in this case, insensitivity to the relationship-
maintenance processes in the face of a threat to a valued relationship.
In Experiment 6, people who were about to engage in very different
contexts for their confrontation did not anticipate experiencing differ-
ent outcomes, even though one involved the minimal opportunity for
responsiveness, feedback, or learning (namely, monologue), whereas
the other context enabled significant opportunities (namely, dialogue
in live conversation). Nevertheless, actual experiences differed sub-
stantially between these two contexts. When we removed the ability
for people to respond to their partners as effectively as they might in a
typical dialogue by having them exchange their ideas in a serial
monologue, the experience of the conversation was markedly
worse than when people could talk using their voices in a live dia-
logue. Underestimating the power of these social forces, including
responsiveness, reciprocity, and accommodation, additionally pre-
dicts that confronters’ expectations will be more miscalibrated in
strong relationships than in weak relationships due to differences in
the motivation to maintain the relationship. This mechanism also pre-
dicts that the confronter’s expectations will be more miscalibrated in
dyadic confrontations than in intergroup confrontations because the
social forces that bind a confronter to the target being confronted
are meaningfully stronger in the former than in the latter.

Removing partners’ ability to engage in direct conversation
decreased the positive outcomes of a constructive confrontation
in Experiment 6, but experiences in the monologue condition
were still more positive than expected. This suggests that before
engaging in a constructive confrontation, people are missing
more than just the social context in which it occurs. Although we
believe the negativity bias mechanism we have described and
tested substantially explains the systematically miscalibrated
expectations we observed in our experiments, additional mecha-
nisms may also be at work that create a divergence in perspective
between those confronting another person and those being con-
fronted in a relationship.

One possibility worthy of future study is that people’s expecta-
tions of another’s response are guided by their beliefs about how
the other person understands the issue at hand. In the context of con-
frontations, several well-documented psychological biases could
lead people to expect a more intense conflict than they are actually
likely to experience: People may assume others’ behavior is more
intentional than it actually is (Gilbert & Malone, 1995), that their
own negative thoughts and concerns are clearer to the other party
than they actually are (Gilovich et al., 1998), and that the other per-
son shares their construal of the situation more than the other person
actually does (Epley et al., 2004). Without direct access to another
person’s perspective, people may be cynical about this person’s
beliefs (cf. Kruger & Gilovich, 1999), assuming they are more self-
interested (Miller, 1999; Miller & Ratner, 1998) and more opposed
to their position (Thompson, 1991; Thompson & Hastie, 1990) than
they actually are. In cases of constructive confrontation, these psy-
chological biases could lead people to be somewhat surprised to
learn in a constructive confrontation that the other person is actually
more reasonable in their thinking, more moderate in their views, and
potentially less solely responsible for the negative action than might
have been expected before the conversation. This might make con-
structive confrontations less negative than expected. This also sug-
gests that giving people access to another person’s beliefs about
the situation—access to a perspective that is typically lacking in
everyday life—should yield more calibrated expectations about the
outcome of a constructive confrontation (Eyal et al., 2018).

As an initial test of this hypothesis, we replicated the simulation
from Experiments 3 and 6 but provided some participants with the
role information given to the other party in the conversation
(reported in Experiment S5 in the online supplemental materials).
As predicted, we found that getting their partner’s perspective before
engaging in the conversation led people to anticipate a more positive
outcome that was more consistent with their actual experience.
Importantly, participants experienced confrontation more positively
than they initially expected to a similar extent whether or not they
first received their partner’s perspective. In other words, in contrast
to the manipulation in Experiment 6, getting their partner’s perspec-
tive led to more calibrated expectations by changing people’s expec-
tations rather than by changing their actual experience of constructive
confrontation. Although additional research is necessary to identify
precisely which psychological biases create overly pessimistic expec-
tations of confrontation, these results at the very least indicate an addi-
tional possible way to moderate miscalibrated expectations than
changing the social context of the interaction: altering people’s under-
standing of their partner’s perspective on the issue at hand. Examining
these mechanisms further by testing moderating variables in real con-
frontations is a critical issue for future research.
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Finally, the differences we observed in experience between dia-
logue and monologue in Experiment 6 also make it clear that our
findings should not be taken to imply that all confrontations
strengthen interpersonal relationships. Existing research in organiza-
tional (De Wit et al., 2012), romantic (McNulty, 2016; Overall &
McNulty, 2017), and interpersonal contexts (Keysar et al., 2008;
Vandermeer et al., 2019) reveals that negative confrontations can
escalate conflict and increase division. Our theorizing predicts that
confrontations inspired by destructive intent, with little or no moti-
vation to maintain a relationship, carried out in contexts devoid of
responsiveness or relationship-maintenance processes, may well be
experienced just as badly as people expect and may even escalate
over repeated exchanges (Vandermeer et al., 2019). However, peo-
ple’s expectations about the outcomes of a confrontation are also
unlikely to serve as a barrier to confrontation in these cases because
people are not motivated to maintain the relationship.
Human beings are a deeply social species. The social forces that

draw people together in relationships and maintain cooperative ties
are essential for human reproduction and long-term survival and
are therefore deeply rooted in human evolutionary history (von
Hippel, 2018). The experiments reported here are consistent with
other research suggesting that these social forces may also be rou-
tinely underestimated in daily life. People may avoid confronting
acquaintances, colleagues, friends, and family members about con-
cerns in their relationships, partly because they are worried about
how negatively the other person will respond, but these concerns
appear to be systematically miscalibrated. Underestimating how pos-
itively others will respond may leave people needlessly avoiding
conversations that not going to be as difficult as expected, resulting
in weaker relationships than would be optimal for both their own and
their relationship partner’s well-being.

Constraints on Generality

Studying constructive confrontations experimentally is challeng-
ing because they are relatively rare experiences in relationships
(compared to nonconfrontational interactions), are usually con-
ducted in private, and are highly variable in their precise content.
We therefore tested our hypotheses across multiple methods includ-
ing memory recall of real confrontations in daily life, hypothetical
scenarios, and live experiments. We did not, however, have specific
hypotheses about how the precise content of a constructive confron-
tationmight affect the gap between confronters’ expectations and the
experience of those being confronted. We hypothesized that people
would expect constructive confrontations to produce a threat
response in those being confronted, but this may not be the case
for all constructive confrontations. We believe our results are gener-
alizable to contexts in which a confronter does expect the person
being confronted to experience the interaction as a threat. Factors
that alter the extent to which a confronter expects their interaction
to be perceived as threatening, such as stable differences between
people, contexts, or cultures, should alter the gap between people’s
expectations and actual experiences of constructive confrontation.

References

Afifi, W. A., & Afifi, T. D. (2020). The relative impacts of disclosure and
secrecy: The role of (perceived) target response. Current Opinion in
Psychology, 31, 94–98. https://doi.org/10.1016/j.copsyc.2019.08.015

Afifi, W. A., & Burgoon, J. K. (1998). “We never talk about that”: A compar-
ison of cross-sex friendships and dating relationships on uncertainty and
topic avoidance. Personal Relationships, 5(3), 255–272. https://doi.org/
10.1111/j.1475-6811.1998.tb00171.x

Afifi, W. A., & Guerrero, L. K. (2000). Motivations underlying topic avoid-
ance in close relationships. In S. Petronio (Ed.), Balancing the secrets of
private disclosures (pp. 165–179). Lawrence Erlbaum Associates.

Bies, R. J., Tripp, T. M., & Kramer, R. M. (1997). At the breaking point:
Cognitive and social dynamics of revenge in organizations. In R.
A. Giacalone & J. Greenberg (Eds.), Antisocial behavior in organizations
(pp. 18–36). Sage Publications.

Birditt, K. S., Brown, E., Orbuch, T. L., & McIlvane, J. M. (2010). Marital
conflict behaviors and implications for divorce over 16 years. Journal of
Marriage and Family, 72(5), 1188–1204. https://doi.org/10.1111/j.1741-
3737.2010.00758.x

Birditt, K. S., Fingerman, K. L., &Almeida, D.M. (2005). Age differences in
exposure and reactions to interpersonal tensions: A daily diary study.
Psychology and Aging, 20(2), 330–340. https://doi.org/10.1037/0882-
7974.20.2.330

Birditt, K. S., Nevitt, M. R., & Almeida, D. M. (2015). Daily interpersonal
coping strategies: Implications for self-reported well-being and cortisol.
Journal of Social and Personal Relationships, 32(5), 687–706. https://
doi.org/10.1177/0265407514542726

Bohns, V. K. (2016). (Mis) understanding our influence over others: A
review of the underestimation-of-compliance effect. Current Directions
in Psychological Science, 25(2), 119–123. https://doi.org/10.1177/
0963721415628011

Butler, E. A., Egloff, B., Wilhelm, F. H., Smith, N. C., Erickson, E. A., &
Gross, J. J. (2003). The social consequences of expressive suppression.
Emotion, 3(1), 48–67. https://doi.org/10.1037/1528-3542.3.1.48

Caughlin, J. P., & Huston, T. L. (2002). A contextual analysis of the associ-
ation between demand/withdraw and marital satisfaction. Personal
Relationships, 9(1), 95–119. https://doi.org/10.1111/1475-6811.00007

Clark, M. S., & Mills, J. (2001). Behaving in such a way as to maintain and
enhance relationship satisfaction. In J. H. Harvey & A. E. Wenzel (Eds.),
Relationship maintenance and enhancement (pp. 13–26). Lawrence
Erlbaum Associates.

Cortina, L. M., & Magley, V. J. (2009). Patterns and profiles of response to
incivility in the workplace. Journal of Occupational Health Psychology,
14(3), 272–288. https://doi.org/10.1037/a0014934

Critcher, C. R., & Ferguson, M. J. (2014). The cost of keeping it hidden:
Decomposing concealment reveals what makes it depleting. Journal of
Experimental Psychology: General, 143(2), 721–735. https://doi.org/10
.1037/a0033468

Dailey, R. M., & Palomares, N. A. (2004). Strategic topic avoidance: An
investigation of topic avoidance frequency, strategies used, and relational
correlates. Communication Monographs, 71(4), 471–496. https://doi.org/
10.1080/0363452042000307443

De Wit, F. R. C., Greer, L. L., & Jehn, K. A. (2012). The paradox of intra-
group conflict: A meta-analysis. Journal of Applied Psychology, 97(2),
360–390. https://doi.org/10.1037/a0024844

Dungan, J. A., & Epley, N. (2022, July 4). Surprisingly good talk:
Misunderstanding others creates a barrier to constructive confrontation.
https://osf.io/zt9se

Dungan, J. A., Munguia Gomez, D. M., & Epley, N. (2022). Too reluctant to
reach out: Receiving social support is more positive than expressers
expect. Psychological Science, 33(8), 1300–1312. https://doi.org/10
.1177/09567976221082942

Eldridge, K. A., Sevier, M., Jones, J., Atkins, D. C., & Christensen, A.
(2007). Demand-withdraw communication in severely distressed, moder-
ately distressed, and nondistressed couples: Rigidity and polarity during
relationship and personal problem discussions. Journal of Family
Psychology, 21(2), 218–226. https://doi.org/10.1037/0893-3200.21.2.218

MISUNDERSTANDING CONFRONTATION 17

T
hi
s
do
cu
m
en
ti
s
co
py
ri
gh
te
d
by

th
e
A
m
er
ic
an

Ps
yc
ho
lo
gi
ca
lA

ss
oc
ia
tio

n
or

on
e
of

its
al
lie
d
pu
bl
is
he
rs
.

T
hi
s
ar
tic
le
is
in
te
nd
ed

so
le
ly

fo
r
th
e
pe
rs
on
al
us
e
of

th
e
in
di
vi
du
al
us
er

an
d
is
no
tt
o
be

di
ss
em

in
at
ed

br
oa
dl
y.

https://doi.org/10.1016/j.copsyc.2019.08.015
https://doi.org/10.1016/j.copsyc.2019.08.015
https://doi.org/10.1016/j.copsyc.2019.08.015
https://doi.org/10.1016/j.copsyc.2019.08.015
https://doi.org/10.1016/j.copsyc.2019.08.015
https://doi.org/10.1016/j.copsyc.2019.08.015
https://doi.org/10.1111/j.1475-6811.1998.tb00171.x
https://doi.org/10.1111/j.1475-6811.1998.tb00171.x
https://doi.org/10.1111/j.1475-6811.1998.tb00171.x
https://doi.org/10.1111/j.1475-6811.1998.tb00171.x
https://doi.org/10.1111/j.1475-6811.1998.tb00171.x
https://doi.org/10.1111/j.1475-6811.1998.tb00171.x
https://doi.org/10.1111/j.1475-6811.1998.tb00171.x
https://doi.org/10.1111/j.1741-3737.2010.00758.x
https://doi.org/10.1111/j.1741-3737.2010.00758.x
https://doi.org/10.1111/j.1741-3737.2010.00758.x
https://doi.org/10.1111/j.1741-3737.2010.00758.x
https://doi.org/10.1111/j.1741-3737.2010.00758.x
https://doi.org/10.1111/j.1741-3737.2010.00758.x
https://doi.org/10.1111/j.1741-3737.2010.00758.x
https://doi.org/10.1037/0882-7974.20.2.330
https://doi.org/10.1037/0882-7974.20.2.330
https://doi.org/10.1037/0882-7974.20.2.330
https://doi.org/10.1037/0882-7974.20.2.330
https://doi.org/10.1037/0882-7974.20.2.330
https://doi.org/10.1037/0882-7974.20.2.330
https://doi.org/10.1177/0265407514542726
https://doi.org/10.1177/0265407514542726
https://doi.org/10.1177/0265407514542726
https://doi.org/10.1177/0963721415628011
https://doi.org/10.1177/0963721415628011
https://doi.org/10.1177/0963721415628011
https://doi.org/10.1037/1528-3542.3.1.48
https://doi.org/10.1037/1528-3542.3.1.48
https://doi.org/10.1037/1528-3542.3.1.48
https://doi.org/10.1037/1528-3542.3.1.48
https://doi.org/10.1037/1528-3542.3.1.48
https://doi.org/10.1111/1475-6811.00007
https://doi.org/10.1111/1475-6811.00007
https://doi.org/10.1111/1475-6811.00007
https://doi.org/10.1037/a0014934
https://doi.org/10.1037/a0014934
https://doi.org/10.1037/a0033468
https://doi.org/10.1037/a0033468
https://doi.org/10.1080/0363452042000307443
https://doi.org/10.1080/0363452042000307443
https://doi.org/10.1080/0363452042000307443
https://doi.org/10.1037/a0024844
https://doi.org/10.1037/a0024844
https://osf.io/zt9se
https://osf.io/zt9se
https://osf.io/zt9se
https://doi.org/10.1177/09567976221082942
https://doi.org/10.1177/09567976221082942
https://doi.org/10.1037/0893-3200.21.2.218
https://doi.org/10.1037/0893-3200.21.2.218
https://doi.org/10.1037/0893-3200.21.2.218
https://doi.org/10.1037/0893-3200.21.2.218
https://doi.org/10.1037/0893-3200.21.2.218


Epley, N., & Dunning, D. (2006). The mixed blessings of self-knowledge in
behavioral prediction: Enhanced discrimination but exacerbated bias.
Personality and Social Psychology Bulletin, 32(5), 641–655. https://
doi.org/10.1177/0146167205284007

Epley, N., Kardas, M., Zhao, X., Atir, S., & Schroeder, J. (2022).
Undersociality: Miscalibrated social cognition can inhibit social connec-
tion. Trends in Cognitive Sciences, 26(5), 406–418. https://doi.org/10
.1016/j.tics.2022.02.007

Epley, N., Keysar, B., Van Boven, L., & Gilovich, T. (2004). Perspective tak-
ing as egocentric anchoring and adjustment. Journal of Personality and
Social Psychology, 87(3), 327–339. https://doi.org/10.1037/0022-3514
.87.3.327

Eyal, T., Steffel, M., & Epley, N. (2018). Perspective mistaking: Accurately
understanding the mind of another requires getting perspective, not taking
perspective. Journal of Personality and Social Psychology, 114(4), 547–
571. https://doi.org/10.1037/pspa0000115

Finkel, E. J., Simpson, J. A.,&Eastwick, P.W. (2017). The psychologyof close
relationships: Fourteen core principles. Annual Review of Psychology, 68(1),
383–411. https://doi.org/10.1146/annurev-psych-010416-044038

Gilbert, D. T., Lieberman,M. D., Morewedge, C. K., &Wilson, T. D. (2004).
The peculiar longevity of things not so bad. Psychological Science, 15(1),
14–19. https://doi.org/10.1111/j.0963-7214.2004.01501003.x

Gilbert, D. T.,&Malone, P. S. (1995). The correspondence bias.Psychological
Bulletin, 117(1), 21–38. https://doi.org/10.1037/0033-2909.117.1.21

Gilovich, T., Savitsky, K., & Medvec, V. H. (1998). The illusion of transpar-
ency: Biased assessments of others’ ability to read one’s emotional states.
Journal of Personality and Social Psychology, 75(2), 332–346. https://
doi.org/10.1037/0022-3514.75.2.332

Gottman, J. M. (1998). Psychology and the study of marital processes.
Annual Review of Psychology, 49(1), 169–197. https://doi.org/10.1146/
annurev.psych.49.1.169

Gottman, J. M., & Levenson, R. W. (2000). The timing of divorce: Predicting
when a couple will divorce over a 14-year period. Journal of Marriage and
Family, 62(3), 737–745. https://doi.org/10.1111/j.1741-3737.2000.00737.x

Gromet, D. M., & Pronin, E. (2009). What were you worried about?
Actors’ concerns about revealing fears and insecurities relative to observ-
ers’ reactions. Self and Identity, 8(4), 342–364. https://doi.org/10.1080/
15298860802299392

Hershcovis, M. S., Cameron, A.-F., Gervais, L., & Bozeman, J. (2018). The
effects of confrontation and avoidance coping in response to workplace
incivility. Journal of Occupational Health Psychology, 23(2), 163–174.
https://doi.org/10.1037/ocp0000078

Hyers, L. L. (2007). Resisting prejudice every day: Exploring women’s asser-
tive responses to anti-Black racism, anti-Semitism, heterosexism, and sex-
ism. Sex Roles, 56(1–2), 1–12. https://doi.org/10.1007/s11199-006-9142-8

Joel, S., Teper, R., & MacDonald, G. (2014). People overestimate their will-
ingness to reject potential romantic partners by overlooking their concern
for other people. Psychological Science, 25(12), 2233–2240. https://
doi.org/10.1177/0956797614552828

Karney, B. R., & Bradbury, T. N. (1997). Neuroticism, marital interaction, and
the trajectory of marital satisfaction. Journal of Personality and Social
Psychology, 72(5), 1075–1092. https://doi.org/10.1037/0022-3514.72.5
.1075

Keysar, B., Converse, B. A., Wang, J., & Epley, N. (2008). Reciprocity is not
give and take: Asymmetric reciprocity to positive and negative acts.
Psychological Science, 19(12), 1280–1286. https://doi.org/10.1111/j
.1467-9280.2008.02223.x

Kruger, J., Epley, N., Parker, J., & Ng, Z. W. (2005). Egocentrism over
e-mail: Can we communicate as well as we think? Journal of
Personality and Social Psychology, 89(6), 925–936. https://doi.org/10
.1037/0022-3514.89.6.925

Kruger, J., & Gilovich, T. (1999). “Naive cynicism” in everyday theories of
responsibility assessment: On biased assumptions of bias. Journal of

Personality and Social Psychology, 76(5), 743–753. https://doi.org/10
.1037/0022-3514.76.5.743

Kumar, A., & Epley, N. (2018). Undervaluing gratitude: Expressors misun-
derstand the consequences of showing appreciation. Psychological
Science, 29(9), 1423–1435. https://doi.org/10.1177/0956797618772506

Kumar, A., & Epley, N. (2021). It’s surprisingly nice to hear you:
Misunderstanding the impact of communicationmedia can lead to suboptimal
choices of how to connect with others. Journal of Experimental Psychology:
General, 150(3), 595–607. https://doi.org/10.1037/xge0000962

Lee, R. T., & Brotheridge, C. M. (2006). When prey turns predatory:
Workplace bullying as a predictor of counteraggression/bullying, coping,
and well-being. European Journal of Work and Organizational
Psychology, 15(3), 352–377. https://doi.org/10.1080/13594320600636531

Levine, E. E., & Cohen, T. R. (2018). You can handle the truth:
Mispredicting the consequences of honest communication. Journal of
Experimental Psychology: General, 147(9), 1400–1429. https://doi.org/
10.1037/xge0000488

Liberman, V., & Tversky, A. (1993). On the evaluation of probability judg-
ments: Calibration, resolution, and monotonicity. Psychological Bulletin,
114(1), 162–173. https://doi.org/10.1037/0033-2909.114.1.162

Mallett, R. K., Wilson, T. D., &Gilbert, D. T. (2008). Expect the unexpected:
Failure to anticipate similarities leads to an intergroup forecasting error.
Journal of Personality and Social Psychology, 94(2), 265–277. https://
doi.org/10.1037/0022-3514.94.2.94.2.265

McNulty, J. K. (2016). Highlighting the contextual nature of interpersonal
relationships. Advances in Experimental Social Psychology, 54, 247–
315. https://doi.org/10.1016/bs.aesp.2016.02.003

McNulty, J. K., & Russell, V.M. (2010).When “negative” behaviors are pos-
itive: A contextual analysis of the long-term effects of problem-solving
behaviors on changes in relationship satisfaction. Journal of Personality
and Social Psychology, 98(4), 587–604. https://doi.org/10.1037/
a0017479

Miller, D. T. (1999). The norm of self-interest. American Psychologist,
54(12), 1053–1060. https://doi.org/10.1037/0003-066X.54.12.1053

Miller, D. T., & Ratner, R. K. (1998). The disparity between the actual and
assumed power of self-interest. Journal of Personality and Social
Psychology, 74(1), 53–62. https://doi.org/10.1037/0022-3514.74.1.53

Mook, D. G. (1983). In defense of external invalidity. American Psychologist,
38(4), 379–387. https://doi.org/10.1037/0003-066X.38.4.379

Murray, S. L., Holmes, J. G., & Collins, N. L. (2006). Optimizing assurance:
The risk regulation system in relationships. Psychological Bulletin, 132(5),
641–666. https://doi.org/10.1037/0033-2909.132.5.641

Murray, S. L., Holmes, J. G., Griffin, D.W., & Derrick, J. L. (2015). The equi-
librium model of relationship maintenance. Journal of Personality and
Social Psychology, 108(1), 93–113. https://doi.org/10.1037/pspi0000004

Overall, N. C., Fletcher, G. J., Simpson, J. A., & Sibley, C. G. (2009).
Regulating partners in intimate relationships: The costs and benefits of dif-
ferent communication strategies. Journal of Personality and Social
Psychology, 96(3), 620–639. https://doi.org/10.1037/a0012961

Overall, N. C., &McNulty, J. K. (2017).What type of communication during
conflict is beneficial for intimate relationships? Current Opinion in
Psychology, 13, 1–5. https://doi.org/10.1016/j.copsyc.2016.03.002

Papp, L. M., Goeke-Morey, M. C., & Cummings, E. M. (2007). Linkages
between spouses’ psychological distress and marital conflict in the
home. Journal of Family Psychology, 21(3), 533–537. https://doi.org/10
.1037/0893-3200.21.3.533

Papp, L. M., Kouros, C. D., & Cummings, E. M. (2009). Demand-withdraw
patterns in marital conflict in the home. Personal Relationships, 16(2),
285–300. https://doi.org/10.1111/j.1475-6811.2009.01223.x

Reis, H. T., Clark, M. S., & Holmes, J. G. (2004). Perceived partner re-
sponsiveness as an organizing construct in the study of intimacy and
closeness. In D. J. Mashek & A. P. Aron (Eds.), Handbook of closeness
and intimacy (pp. 201–225). Lawrence Erlbaum Associates Publishers.

DUNGAN AND EPLEY18

T
hi
s
do
cu
m
en
ti
s
co
py
ri
gh
te
d
by

th
e
A
m
er
ic
an

Ps
yc
ho
lo
gi
ca
lA

ss
oc
ia
tio

n
or

on
e
of

its
al
lie
d
pu
bl
is
he
rs
.

T
hi
s
ar
tic
le
is
in
te
nd
ed

so
le
ly

fo
r
th
e
pe
rs
on
al
us
e
of

th
e
in
di
vi
du
al
us
er

an
d
is
no
tt
o
be

di
ss
em

in
at
ed

br
oa
dl
y.

https://doi.org/10.1177/0146167205284007
https://doi.org/10.1177/0146167205284007
https://doi.org/10.1177/0146167205284007
https://doi.org/10.1016/j.tics.2022.02.007
https://doi.org/10.1016/j.tics.2022.02.007
https://doi.org/10.1016/j.tics.2022.02.007
https://doi.org/10.1016/j.tics.2022.02.007
https://doi.org/10.1016/j.tics.2022.02.007
https://doi.org/10.1016/j.tics.2022.02.007
https://doi.org/10.1037/0022-3514.87.3.327
https://doi.org/10.1037/0022-3514.87.3.327
https://doi.org/10.1037/0022-3514.87.3.327
https://doi.org/10.1037/0022-3514.87.3.327
https://doi.org/10.1037/0022-3514.87.3.327
https://doi.org/10.1037/pspa0000115
https://doi.org/10.1037/pspa0000115
https://doi.org/10.1146/annurev-psych-010416-044038
https://doi.org/10.1146/annurev-psych-010416-044038
https://doi.org/10.1111/j.0963-7214.2004.01501003.x
https://doi.org/10.1111/j.0963-7214.2004.01501003.x
https://doi.org/10.1111/j.0963-7214.2004.01501003.x
https://doi.org/10.1111/j.0963-7214.2004.01501003.x
https://doi.org/10.1111/j.0963-7214.2004.01501003.x
https://doi.org/10.1111/j.0963-7214.2004.01501003.x
https://doi.org/10.1037/0033-2909.117.1.21
https://doi.org/10.1037/0033-2909.117.1.21
https://doi.org/10.1037/0033-2909.117.1.21
https://doi.org/10.1037/0033-2909.117.1.21
https://doi.org/10.1037/0033-2909.117.1.21
https://doi.org/10.1037/0022-3514.75.2.332
https://doi.org/10.1037/0022-3514.75.2.332
https://doi.org/10.1037/0022-3514.75.2.332
https://doi.org/10.1037/0022-3514.75.2.332
https://doi.org/10.1037/0022-3514.75.2.332
https://doi.org/10.1037/0022-3514.75.2.332
https://doi.org/10.1146/annurev.psych.49.1.169
https://doi.org/10.1146/annurev.psych.49.1.169
https://doi.org/10.1146/annurev.psych.49.1.169
https://doi.org/10.1146/annurev.psych.49.1.169
https://doi.org/10.1146/annurev.psych.49.1.169
https://doi.org/10.1146/annurev.psych.49.1.169
https://doi.org/10.1146/annurev.psych.49.1.169
https://doi.org/10.1111/j.1741-3737.2000.00737.x
https://doi.org/10.1111/j.1741-3737.2000.00737.x
https://doi.org/10.1111/j.1741-3737.2000.00737.x
https://doi.org/10.1111/j.1741-3737.2000.00737.x
https://doi.org/10.1111/j.1741-3737.2000.00737.x
https://doi.org/10.1111/j.1741-3737.2000.00737.x
https://doi.org/10.1080/15298860802299392
https://doi.org/10.1080/15298860802299392
https://doi.org/10.1080/15298860802299392
https://doi.org/10.1037/ocp0000078
https://doi.org/10.1037/ocp0000078
https://doi.org/10.1007/s11199-006-9142-8
https://doi.org/10.1007/s11199-006-9142-8
https://doi.org/10.1177/0956797614552828
https://doi.org/10.1177/0956797614552828
https://doi.org/10.1177/0956797614552828
https://doi.org/10.1037/0022-3514.72.5.1075
https://doi.org/10.1037/0022-3514.72.5.1075
https://doi.org/10.1037/0022-3514.72.5.1075
https://doi.org/10.1037/0022-3514.72.5.1075
https://doi.org/10.1037/0022-3514.72.5.1075
https://doi.org/10.1111/j.1467-9280.2008.02223.x
https://doi.org/10.1111/j.1467-9280.2008.02223.x
https://doi.org/10.1111/j.1467-9280.2008.02223.x
https://doi.org/10.1111/j.1467-9280.2008.02223.x
https://doi.org/10.1111/j.1467-9280.2008.02223.x
https://doi.org/10.1111/j.1467-9280.2008.02223.x
https://doi.org/10.1037/0022-3514.89.6.925
https://doi.org/10.1037/0022-3514.89.6.925
https://doi.org/10.1037/0022-3514.89.6.925
https://doi.org/10.1037/0022-3514.89.6.925
https://doi.org/10.1037/0022-3514.89.6.925
https://doi.org/10.1037/0022-3514.76.5.743
https://doi.org/10.1037/0022-3514.76.5.743
https://doi.org/10.1037/0022-3514.76.5.743
https://doi.org/10.1037/0022-3514.76.5.743
https://doi.org/10.1037/0022-3514.76.5.743
https://doi.org/10.1177/0956797618772506
https://doi.org/10.1177/0956797618772506
https://doi.org/10.1037/xge0000962
https://doi.org/10.1037/xge0000962
https://doi.org/10.1080/13594320600636531
https://doi.org/10.1080/13594320600636531
https://doi.org/10.1037/xge0000488
https://doi.org/10.1037/xge0000488
https://doi.org/10.1037/xge0000488
https://doi.org/10.1037/0033-2909.114.1.162
https://doi.org/10.1037/0033-2909.114.1.162
https://doi.org/10.1037/0033-2909.114.1.162
https://doi.org/10.1037/0033-2909.114.1.162
https://doi.org/10.1037/0033-2909.114.1.162
https://doi.org/10.1037/0022-3514.94.2.94.2.265
https://doi.org/10.1037/0022-3514.94.2.94.2.265
https://doi.org/10.1037/0022-3514.94.2.94.2.265
https://doi.org/10.1037/0022-3514.94.2.94.2.265
https://doi.org/10.1037/0022-3514.94.2.94.2.265
https://doi.org/10.1037/0022-3514.94.2.94.2.265
https://doi.org/10.1037/0022-3514.94.2.94.2.265
https://doi.org/10.1037/0022-3514.94.2.94.2.265
https://doi.org/10.1016/bs.aesp.2016.02.003
https://doi.org/10.1016/bs.aesp.2016.02.003
https://doi.org/10.1016/bs.aesp.2016.02.003
https://doi.org/10.1016/bs.aesp.2016.02.003
https://doi.org/10.1016/bs.aesp.2016.02.003
https://doi.org/10.1016/bs.aesp.2016.02.003
https://doi.org/10.1037/a0017479
https://doi.org/10.1037/a0017479
https://doi.org/10.1037/a0017479
https://doi.org/10.1037/0003-066X.54.12.1053
https://doi.org/10.1037/0003-066X.54.12.1053
https://doi.org/10.1037/0003-066X.54.12.1053
https://doi.org/10.1037/0003-066X.54.12.1053
https://doi.org/10.1037/0003-066X.54.12.1053
https://doi.org/10.1037/0022-3514.74.1.53
https://doi.org/10.1037/0022-3514.74.1.53
https://doi.org/10.1037/0022-3514.74.1.53
https://doi.org/10.1037/0022-3514.74.1.53
https://doi.org/10.1037/0022-3514.74.1.53
https://doi.org/10.1037/0003-066X.38.4.379
https://doi.org/10.1037/0003-066X.38.4.379
https://doi.org/10.1037/0003-066X.38.4.379
https://doi.org/10.1037/0003-066X.38.4.379
https://doi.org/10.1037/0003-066X.38.4.379
https://doi.org/10.1037/0033-2909.132.5.641
https://doi.org/10.1037/0033-2909.132.5.641
https://doi.org/10.1037/0033-2909.132.5.641
https://doi.org/10.1037/0033-2909.132.5.641
https://doi.org/10.1037/0033-2909.132.5.641
https://doi.org/10.1037/pspi0000004
https://doi.org/10.1037/pspi0000004
https://doi.org/10.1037/a0012961
https://doi.org/10.1037/a0012961
https://doi.org/10.1016/j.copsyc.2016.03.002
https://doi.org/10.1016/j.copsyc.2016.03.002
https://doi.org/10.1016/j.copsyc.2016.03.002
https://doi.org/10.1016/j.copsyc.2016.03.002
https://doi.org/10.1016/j.copsyc.2016.03.002
https://doi.org/10.1016/j.copsyc.2016.03.002
https://doi.org/10.1037/0893-3200.21.3.533
https://doi.org/10.1037/0893-3200.21.3.533
https://doi.org/10.1037/0893-3200.21.3.533
https://doi.org/10.1037/0893-3200.21.3.533
https://doi.org/10.1037/0893-3200.21.3.533
https://doi.org/10.1111/j.1475-6811.2009.01223.x
https://doi.org/10.1111/j.1475-6811.2009.01223.x
https://doi.org/10.1111/j.1475-6811.2009.01223.x
https://doi.org/10.1111/j.1475-6811.2009.01223.x
https://doi.org/10.1111/j.1475-6811.2009.01223.x
https://doi.org/10.1111/j.1475-6811.2009.01223.x


Reis, H. T., Maniaci, M. R., Caprariello, P. A., Eastwick, P. W., & Finkel, E.
J. (2011). Familiarity does indeed promote attraction in live interaction.
Journal of Personality and Social Psychology, 101(3), 557–570. https://
doi.org/10.1037/a0022885

Roloff, M. E., & Ifert, D. (1998). Antecedents and consequences of explicit
agreements to declare a topic taboo in dating relationships. Personal
Relationships, 5(2), 191–205. https://doi.org/10.1111/j.1475-6811.1998
.tb00167.x

Rozin, P., & Royzman, E. B. (2001). Negativity bias, negativity dominance,
and contagion. Personality and Social Psychology Review, 5(4), 296–320.
https://doi.org/10.1207/S15327957PSPR0504_2

Salin, D., Tenhiälä, A., Roberge, M. É., & Berdahl, J. L. (2014). ‘I wish I
had…’: Target reflections on responses to workplace mistreatment. Human
Relations, 67(10), 1189–1211. https://doi.org/10.1177/0018726713516375

Sargent, J. (2002). Topic avoidance: Is this the way to a more satisfying rela-
tionship? Communication Research Reports, 19(2), 175–182. https://
doi.org/10.1080/08824090209384845

Schmader, T., & Lickel, B. (2006). The approach and avoidance function of
guilt and shame emotions: Comparing reactions to self-caused and other-
caused wrongdoing. Motivation and Emotion, 30(1), 42–55. https://
doi.org/10.1007/s11031-006-9006-0

Schwarz, N. (1998). Accessible content and accessibility experiences: The
interplay of declarative and experiential information in judgment.
Personality and Social Psychology Review, 2(2), 87–99. https://doi.org/
10.1207/s15327957pspr0202_2

Slepian, M. L., Chun, J. S., & Mason, M. F. (2017). The experience of
secrecy. Journal of Personality and Social Psychology, 113(1), 1–33.
https://doi.org/10.1037/pspa0000085

Srivastava, S., Tamir, M., McGonigal, K. M., John, O. P., & Gross, J. J.
(2009). The social costs of emotional suppression: A prospective study
of the transition to college. Journal of Personality and Social
Psychology, 96(4), 883–897. https://doi.org/10.1037/a0014755

Thompson, L. (1991). Information exchange in negotiation. Journal of
Experimental Social Psychology, 27(2), 161–179. https://doi.org/10
.1016/0022-1031(91)90020-7

Thompson, L., & Hastie, R. (1990). Social perception in negotiation.
Organizational Behavior and Human Decision Processes, 47(1), 98–
123. https://doi.org/10.1016/0749-5978(90)90048-E

Thomson, R. A., Overall, N. C., Cameron, L. D., & Low, R. S. (2018).
Perceived regard, expressive suppression during conflict, and conflict res-
olution. Journal of Family Psychology, 32(6), 722–732. https://doi.org/10
.1037/fam0000429

Vandermeer, J., Hosey, C., Epley, N., &Keysar, B. (2019). Escalation of neg-
ative social exchange: Reflexive punishment or deliberative deterrence?
Journal of Experimental Social Psychology, 84, Article 103823. https://
doi.org/10.1016/j.jesp.2019.103823

Von Hippel, W. (2018). The social leap: The new evolutionary science of who
we are, where we come from, and what makes us happy. HarperCollins.

Wyer, R. S., Jr. (2008). The role of knowledge accessibility in cognition and
behavior: Implications for consumer information processing. In C. P.
Haugtvedt, P. M. Herr, & F. R. Kardes (Eds.),Handbook of consumer psy-
chology (pp. 31–76). Taylor & Francis Group/Lawrence Erlbaum
Associates.

Zhao, X., & Epley, N. (2021a). Insufficiently complimentary?
Underestimating the positive impact of compliments creates a barrier to
expressing them. Journal of Personality and Social Psychology, 121(2),
239–256. https://doi.org/10.1037/pspa0000277

Zhao, X., & Epley, N. (2021b). Kind words do not become tired words:
Undervaluing the positive impact of frequent compliments. Self and
Identity, 20(1), 25–46. https://doi.org/10.1080/15298868.2020.1761438

Zhao, X., & Epley, N. (2022). Surprisingly happy to have helped:
Underestimating prosociality creates a misplaced barrier to asking for
help. Psychological Science, 33(10), 1708–1731. https://doi.org/10
.1177/09567976221097615

Received March 5, 2023
Revision received October 5, 2023

Accepted October 21, 2023 ▪

MISUNDERSTANDING CONFRONTATION 19

T
hi
s
do
cu
m
en
ti
s
co
py
ri
gh
te
d
by

th
e
A
m
er
ic
an

Ps
yc
ho
lo
gi
ca
lA

ss
oc
ia
tio

n
or

on
e
of

its
al
lie
d
pu
bl
is
he
rs
.

T
hi
s
ar
tic
le
is
in
te
nd
ed

so
le
ly

fo
r
th
e
pe
rs
on
al
us
e
of

th
e
in
di
vi
du
al
us
er

an
d
is
no
tt
o
be

di
ss
em

in
at
ed

br
oa
dl
y.

https://doi.org/10.1037/a0022885
https://doi.org/10.1037/a0022885
https://doi.org/10.1037/a0022885
https://doi.org/10.1111/j.1475-6811.1998.tb00167.x
https://doi.org/10.1111/j.1475-6811.1998.tb00167.x
https://doi.org/10.1111/j.1475-6811.1998.tb00167.x
https://doi.org/10.1111/j.1475-6811.1998.tb00167.x
https://doi.org/10.1111/j.1475-6811.1998.tb00167.x
https://doi.org/10.1111/j.1475-6811.1998.tb00167.x
https://doi.org/10.1207/S15327957PSPR0504_2
https://doi.org/10.1207/S15327957PSPR0504_2
https://doi.org/10.1177/0018726713516375
https://doi.org/10.1177/0018726713516375
https://doi.org/10.1080/08824090209384845
https://doi.org/10.1080/08824090209384845
https://doi.org/10.1080/08824090209384845
https://doi.org/10.1007/s11031-006-9006-0
https://doi.org/10.1007/s11031-006-9006-0
https://doi.org/10.1007/s11031-006-9006-0
https://doi.org/10.1207/s15327957pspr0202_2
https://doi.org/10.1207/s15327957pspr0202_2
https://doi.org/10.1207/s15327957pspr0202_2
https://doi.org/10.1037/pspa0000085
https://doi.org/10.1037/pspa0000085
https://doi.org/10.1037/a0014755
https://doi.org/10.1037/a0014755
https://doi.org/10.1016/0022-1031(91)90020-7
https://doi.org/10.1016/0022-1031(91)90020-7
https://doi.org/10.1016/0749-5978(90)90048-E
https://doi.org/10.1016/0749-5978(90)90048-E
https://doi.org/10.1037/fam0000429
https://doi.org/10.1037/fam0000429
https://doi.org/10.1016/j.jesp.2019.103823
https://doi.org/10.1016/j.jesp.2019.103823
https://doi.org/10.1016/j.jesp.2019.103823
https://doi.org/10.1016/j.jesp.2019.103823
https://doi.org/10.1016/j.jesp.2019.103823
https://doi.org/10.1016/j.jesp.2019.103823
https://doi.org/10.1037/pspa0000277
https://doi.org/10.1037/pspa0000277
https://doi.org/10.1080/15298868.2020.1761438
https://doi.org/10.1080/15298868.2020.1761438
https://doi.org/10.1080/15298868.2020.1761438
https://doi.org/10.1080/15298868.2020.1761438
https://doi.org/10.1177/09567976221097615
https://doi.org/10.1177/09567976221097615

