
Initial Questionnaire --> Producers

Q17 Name of regional point person completing this survey

________________________________________________________________

Q18 Please identify your region 

o Northeast  (1)

o Central  (2)

o Southwest  (3)

Q19 Hi my name is __________ I am a regional lead on a pilot project through The Ohio State
University. I am working regionally to build connections between local producers and Early Care
Education sites throughout Ohio as part of the farm to early care and education national
movement encouraging buying and selling relationships with early care sites and local
producers.

We are interested in learning more about your current "purchasing/selling" practices of local
foods. This includes a pre and post questionnaire, each taking about 10 -15 minutes. As a thank
you will receive a $25 gift card at the end of this project. Do you have time to speak about your
current practices? Or is there a better time for me to call back? (Set date, time, and phone
number.)

Additional information on the purpose of this questionnaire (if needed)

Farm to early care and education is a national movement growing in momentum. There are
opportunities for early care sites, communities, and of course producers to benefit from making
connections. The children at early care sites are likely to receive fresher and often more
nutritious foods, connections are built throughout the community and the site gets to know their
farmer, and of course producers benefit from an economic perspective. Children’s eating
preferences are forming in early stages of life around two years of age. When children learn
where their food comes from or are involved in growing food, they are more likely to want to eat
it!  We are currently working to learn what this looks like for Ohio in terms of what foods are
being sold, in want quantities and modes of delivery/pick-up. As for ECE sites, we are exploring
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what types of food they are looking for, in what quantities, their ability to receive/pick-up orders,
affordability, etc.

This is part of a larger project in creating a local procurement guide for producers and early
care providers specific to Ohio to encourage these connections.

Q2 Name of site or business

________________________________________________________________

Q15 Name of contact person at site or business

________________________________________________________________

Q47 Role or title of contact 

________________________________________________________________

Q6 Select the option that best describes your contact.
(The following questions will pertain to your below choice.)
o Producer or Food Business  (1)

o Early Care and Education site  (3)

Q8 Have you sold products to early care and education sites in the past? (If so, to who?)

o Yes, I sold to this site:  (1) ________________________________________________

o No I have not (mark no in in text box)  (2)

________________________________________________
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Q10 What local foods do you currently sell? (Be specific, i.e. green beans, tomatoes, corn, milk,
cheese, etc.)

o Fruit  (2) ________________________________________________

o Vegetables  (3) ________________________________________________

o Fluid Milk  (10) ________________________________________________

oMeat or Meat Alternative (Including Yogurt, Cheese, Beans, etc.)  (11)

________________________________________________

o Homemade goods (do not require refrigeration - breads, honey, syrup,  jams, jellies, dry

seasoning blends, granola, etc.)  (12)
________________________________________________

oOther (shelf stable, canned, frozen, or other foods that require refrigeration)  (42)

________________________________________________

Skip To: Q52 If Condition: Other (shelf stable, canned... Is Not Empty. Skip To: Do you carry a food
license to sell t....

Q52 Do you carry a food license to sell these other items?

Interviewer note: This question only references the items they listed in the previous question
under "other" -  shelf stable, canned, frozen, or other foods that require refrigeration.

o Yes  (1)

o No  (2)

Q37 What additional foods are you able to sell (seasonally or with advanced notice so you can
crop plan)?

________________________________________________________________

Q32 Are you able to deliver? To what areas and is there a minimum order?

________________________________________________________________
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Q35 What purchasing methods do you have available? For example, do you sell at a certain
market on certain days, do you have a retail shop, etc.

________________________________________________________________

Q36 Do you have any agriculture related certifications such as GAP (good agricultural
practices), organic, fair trade, etc? (This is intended to help us better understand the producers’
practices and communicate these to ECE sites looking for specific certifications.)

Interviewer Note: Good Agricultural Practices (GAP) is a voluntary certification program which
verifies, through an independent third-party audit, that sound food safety practices are being
used on a farm or produce handling facility.

________________________________________________________________

Q33 Is it okay to share your information with a site that may be interested in purchasing from
you?

o Yes  (1)

o No  (2)

Q38 What is your preferred contact method for making connections? Check all that apply and
add your contact information. 

o Phone  (1) ________________________________________________

o Email  (2) ________________________________________________

oWebsite  (4) ________________________________________________

oOther  (5) ________________________________________________
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Q20 In addition to today's conversation we will be following up again in September with a
questionnaire to determine if any connections have been made as a result of this project.

As a thank you, you will receive a $25 gift card via email in September for your participation.
What is a good email address to send this to? 

________________________________________________________________

Q21 What is your preferred phone number for us to call back in September for the post
questionnaire.

________________________________________________________________

Q3 Street address of business or site 

________________________________________________________________

Q13 City and state

________________________________________________________________

Q14 Zip code 

________________________________________________________________

Q28 County

________________________________________________________________
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